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Production Picture: 3 Years Postwar vs 3 Years Prewar 


te | ce) Call for Action 
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[Sparks 


Threats to business in the indus- 
| try draft are blowing up quite a 


_ storm. 


* * “ 
Output—He’s up, he’s down. 
But the industry is still the 
champ in boosting the nation’s 
business volume. 
7 . 7 
New construction put in place in 
May is estimated at $1,449,000,000, 
up 11 percent over April and 40 
percent ahead of May, 1947, accord- 
ing to the Department of Com- 
_ merce. 
e * - 
17 Percent Higher 
Publicly reported cash dividend 
payments by automobile corpora- 
tions for the three months ended 
May 31 were $65,600,000—a 17 per- 
cent increase over the correspond- 
ing period last year—the Depart- 
ment of Commerce announced. 


50 to One 


The first postwar survey of ratio 
of gas to oil and grease consump- 
tion shows 50.9 gallons of gas were 
used to one gallon of crankcase 
oil in passenger cars, according to 
American Petroleum Institute. 

Ratio for trucks was 50.3 to 1 
and 72.5 to 1 for buses. 


Top Trucks 


New car registrations for 3 
months, plus 48 states for April 
and 20 for May: 

1947 
Pos. 
207,086— 1 
174,267— 2 
108,351— 3 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Stude. 
Nash 
Chrysler 
Hudson 
Kaiser 
Mercury 
DeSoto 
Frazer 
Packard 
Cadilluc 
Willys 


9— 41,787 
10— 37,924 
§ 11l— 37,8438 
12— 36,042 
] 13— 82,743 
14— 28,949 
15— 23,486 
16— 22,774 
17— 17,268 
18— 10,101 
19— 8,195 Crosley 
20— 65,815 Lincoln 8,070—17 
Total All Makes 
1,201,388 1,089,834 
For further details, see page 
18, today’s issue. 


Start 4th Postwar Year 


Tos U.S. auto industry stood 
near the threshold of new pro- 
duction records last week after 
winding up three bumpy years of 
postwar operation. 

However, the big question mark 
of the future is how much will 
the auto industry be affected later 
in the year by government stock- 
piling of strategic material, mili- 
tary production and shipments of 
short material to Europe? P 

Automotive News estimates 
showed that since the first postwar 
passenger car was produced by Ford 
on July 3, 1945, a total of 7,606,728 
cars and more than 3,000,000 trucks 
have been assembled in U.S. plants. 

Last week, with several makers 
idle because of materials short- 
ages, an estimated 77,197 cars and 
30,085 trucks were produced for a 
combined total of 107,232. 

This compares with the previous 
week’s revised totals of 62,918 cars 
and 24,093 trucks—a total of 87,011 
vehicles. Production slumped dur- 
ing this week because most Chev- 
rolet plants were idle. 

* + o 


4T THE CLOSE of last week, 

during which the first half of 
1948 ended, U.S. makers had brought 
the accumulative 1948 production 
totals to 1,812,944 cars and 726,532 
trucks, The combined total of 2,539,- 
476 for this year compares with 
2,402,667 units for the comparable 
period of last year. 

June was the second best month 
for production this year, it was 
estimated. The estimated 434,150 
output last month runs second 
only to March, 1948, when 488,548 
vehicles were built for a postwar 
high. 

Last week’s recovery was achieved 
largely as a result of the reopening 
of most Chevrolet and Buick-Olds- 
mobile-Pontiac assembly plants. 

Parts scarcities, however, com- 
pelled General Motors assembly 
plants on the West Coast to close 
all last week and also forced Hud- 
son and Packard to suspend their 
lines in mid-week until after the 
Independence day holiday today 
(July 5). 

* . + 


AUTHOUGH U.S. output in the 
first half was only slightly bet- 
ter than the first six months of last 
year, officials of most companies 
are looking forward to greater ac- 
complishments for the rest of 1948, 
provided materials are not diverted 
elsewhere. 

The production obstacles which 
arose during the first half are not 
likely to rear up again in the July- 


December period, they point out. 
These hurdles included the plant 
shutdowns in February for lack of 
fuel, the soft-coal strike which 
forced the one-week stoppages at 
GM last month and the Chrysler 
strike. 

The model changeover shut- 
downs at Ford, Lincoln-Mercury, 
Oldsmobile and Cadillac are dis- 
counted because they will be off- 
set by changes at other makers in 
the second half. Chevrolet, Pon- 
tiac, Buick, Nash and the Chrysler 
Corp. divisions have yet to bring 
out their postwar models. 

If not for strikes and steel and 
fuel shortages, first-half production 
might easily have crossed the 
3,000,000 mark—which would repre- 
sent a rate of..6,000,000 vehicles a 
year in the U.S. alone. The Ameri- 

(Continued on Page 37, Col. 1) 


Tucker Closes Plant 


For SEC Probe 

CHICAGO. — Preston Tucker, 
president of Tucker Corp., an- 
nounced Thursday that the cor- 
poration is suspending opera- 
tions temporarily and turning 
over its complete books and 
working data to the Security & 
Exchange Commission. 

“The SEC made a demand for 
literally truck loads of our files 
and records to be delivered at 
their office in Chicago,” Tucker 
said. “Tying up such records at 
this time will make it impos- 
sible to continue operating.” 

(See story page 33 on suit.) 


| Output at 107,232 as Makers |- 


————— 1946 ————— 
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Production 
Automotive News Estimates 
U.S 


107,232 


. Cars, Trucks 


60,916 


87,011 
1947 


‘aie’ So. ae 
Week Week 


For complete production to'als 
by makes, see table, page 37. 


Truck Prices Up 
At Ford, Dodge; 


Discounts Same 


pre increases for Dodge and 
Ford trucks were announced 
last week without any change in 
the historical dealer percentage 
discount. 

The Dodge increases, ranging 
from $66 to $149 on all 248 models 
in the line, followed up price rises 
on the four Chrysler Corp. passen- 
ger cars. 

A Ford spokesman said that 
dealer cash profits on trucks 
would rise in ratio with the $40- 
$148 price boosts. Ferd dealer 
discounts were frozen at 1948 
model levels when the new 1949 
passenger car line was an- 
nounced at higher prices a few 
weeks ago. 
All Ford 


(Continued on Page 82, 
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NADA Poll Brings 
In Ford Case 


Big Majority Assails 
Cut as Unwarranted, 
Wright Discloses 


HICAGO.—Ben T. Wright, presi- 
dent of NADA, disclosed last 
week that a poll of NADA directors 
and resolutions 
received from 
many state asso- 
ciations have pro- 
duced “an over- 
whelming belief” 
on their part that 
the freezing of 
Ford dealer prof- 
its atprevious 
1948 levels “is con- 
Jaren Pine a 
rocedures whic : 
ve existed in 3en 7. Wright 
the industry for many years.” 

“Dealers were encouraged some- 
what when J. R. Davis, in behalf 
of the Ford Motor Co., said that 
the freezing of profits, amounting 
to a reduction over two percent in 
dealer discounts, was only a tem- 
porary proposition,” Wright said. 

“However, they believe that ask- 
ing dealers to absorb higher factory 
tooling costs on the new Ford mod- 
els is unfair to dealers and should 
be borne by the public, as always. 
They feel that dealers are entitled 
to their historic markup or dis- 
count, whether car prices are in- 
creased or decreased. This has been 
a «radition in the automobile in- 
dustry. 

* * * 

“BDEACTIONS of NADA directors 

and state associations will be 
presented and discussed by the 
NADA Industry Relations commit- 
tee at its next meeting,” Wright 
said. He added that because of va- 
cations, the exact date has not been 
set up to this time. 

In Detroit, Automotive News 
queried a number of NADA direc- 
tors on dealer attitude in their re- 
gions. They reported overwhelm- 
ing sentiment for NADA to take a 
strong stand in the Ford case. 
What the action might entail no 
one seemed to know. 

Some Ford dealers were inclined 
to let the factory’s move go unchal- 
lenged, accepting the temporary cut 
in order to make a contribution to 
keeping prices down, these directors 
reported. 

Non-Ford Motor dealers, falas 
are unanimous in their insistence 
that strong action be taken, the di- 
rectors told Automotive News, since 

(Continued on Page 29, Col. 1) 


Used Car Sales, Prices ices Firming Up 


By Jim White 
Staff Writer 


IRMING up of retail prices and |! 


sales volume was noted on the 
used car markets last week as deal- 
ers reported a stronger niimber of 
shoppers visiting their lots, a check- 
up by Automotive News indicated. 

Wholesale activities remained 
somewhat spotty but showed signs 
of improving, it was stated, Altho 
most dealers reported late’ model 
prices still declining, bidding was 


said to be picking up and buyers 
again active. 

Dealers are looking hard for a 
lite start in summer trading, the 
checkup indicated. Leon Magid, 
of Billy Conn, Inc., Detroit, de- 
clared that city retail may soon 
improve sharply. To back up his 
belief, Magid is adding’ to present 

stocks, 


To date, Magid said, dealers have 
had virtually no summer market to 
speak of, but settlement of labor 
disputes and other income-inter- 
rupting factors has encouraged pub- 
lic confidence in credits. He fore- 
sees good retail trading in late 
summer. 

>. s . 
S FAR as stocks are concerned, 
Magid declared that most deal- 


ers of his acquaintance are carrying 
good inventories. Prices, he added, 
are not likely to decline because 
dealers have their dollars sunk in 
the vehicles. Too, dealers are not 
buying cars from the public unless 
they can buy them at their own 
price. 

“The day of wildcat bidding is 
over, at least for this year,” Magid 
declared. 

E. LeRoy Cox, Concord, Mass., 
reports bidding up on ’46s, down 
on all other models. A further 
drop is considered likely, he added. 

Tom Hewitt, Valdosta, Ga., de- 
clared dealers are resisting high 
prices on ‘49s. Mercury dropped 
from $3,250 to $2,900 in past three 

(Bee USED CARS, Page 32, Col. 3) 
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SALES FACULTY—Instructors in Chevrolet's sales managers’ institute are, standing, left to right: A. R. Cosgrove, truck dept.; Y. R. 
F. Giddey, fleet dept.; R. H. Kress, fleet dept.; H. C. King, truck dept.; T. 
"be L. Reed, truck dept.; F. H. Olrich, sales promotion 

man, business management, and H. F. Blankenship, truck dept. Seated, left to right: 
K. Swisher, manager, sales promotion; H. G. 
Mays, manager, business management. 


Cramer, siness management; S. 


sales promotion; E. A. Sn 
manager, truck dept., and L. N. 


Chevrolet Girds 
Salesmen for 


Competition 


DETROIT.—In what is described 
as Chevrolet’s first postwar move 
to organize its retail sales forces 
for the return of the competitive 
automobile market, sales managers 
of dealerships have been called into 
sessions for intensive training. 


More than 2,500 of these key men 
from leading Chevrolet retail out- 
lets, in groups of about 40, will 
attend the Chevrolet Sales Man- 
agers’ institute in centrally located 
meeting places throughout the 
country. A nine-day course has 
been designed to give these repre- 
sentatives detailed instruction in all 
aspects of selling automobiles. 


The present sessions for the sales 
managers comprise the second step 
of the program. The third step will 
be the training of the salesmen in 
each dealership by the sales man- 
agers after they return from the 
institute. 


“One of the most important fea- 
tures of the entire program is the 
elaborate salesman-training kit pre- 
pared for use by each sales man- 
ager after he completes his course,” 
Chevrolet said. “The kit includes 
all the charts, slide films, motion 
pictures, projectors, manuals ahd 
instruction books necessary for the 
sales manager to teach personnel 
in his home dealership a complete 
course in aggressive salesmanship.” 


The purpose of the course is 
three-fold, T. H. Keating, general 
sales manager of Chevrolet, ex- 
plained. He said it is designed “to 
strengthen the quality-selling stand- 
ards that existed in Chevrolet deal- 
erships before the war; to educate 
new salesmen and to re-train old 
salesmen in the latest selling tech- 
niques, and to give added assurance 
that Chevrolet will remain the sales 
leader in the automotive industry.” 


oat 


HONOR SYSTEM—Dutch officials have in- 
stalled a self-service gasoline station for 
emergency needs along the Amsterdam- 
Hague super-highway. When a motorist runs 
dry, he heips himself to as many gallons as 
needed from cans in the booth. If he hasn't 
enough change, he signs a receipt and sends 
the money later. In three months of test 
operation, no one has stolen any gas.—(Acme 
photo.) 





der, sales promotion; J. 


C. Mallon, truck dept.; J. 
: M. 
E. P. 















































W. Kane, business management; R. H. Nor- 
Feeley, manager, fleet dept.; G. R. Stelzer, 
Lackey, sales promotion; J. W. Burke, 


CHEVROLET SALES AlDS—The training kit, a complete set of slide films, movies, charts 
and pamphiets needed to train car salesmen in dealerships, is shown to three sales managers 
of dealers by E. A. Snyder (right), assistant manager of the sales promotion department, 


Chevrolet division. 


Kistner, Cincinnati, and R. W. Hillebrand, Toledo. 


The sales managers, from left, are J. C. Horner, Lafayette, Ind.; A. C. 


With nearly 40 others they attended 


Chevrolet's Sales Managers’ institute in Detroit. 


Cancer Fund to Honor Sloan 


Launched by GM Dealers 


By Mel Adams 
Staff Correspondent 

CHICAGO.—Out of a meeting of 
ex-General Motors dealer council 
members, held here at the Stevens 
hotel last fall, has developed a plan 
to honor Alfred P. Sloan jr., chair- 
man of General Motors Corp. 

The meeting was attended by 35 
of the former council members in- 
vited to set the plan in motion. 
The idea back of the drive elicited 
enthusiasm among all those pres- 
ent, and confidence was expressed 
that the campaign will be success- 
ful in raising “a large sum” in the 
name of Sloan for cancer research 
No. overall or individual dealer 
quotas have been fixed. 

Settled af the meeting was the 
name of the organization, which 
is the General Motors Dealers’ 
Appreciation Fund for Cancer 
Research for the Alfred P. Sloan 
Foundation. 

Upon motion of Hugo A. Weh- 


‘|meier of Chicago, head of Com- 


munity Motors, Inc. (Pontiac), a 


|| central committee was named, con- 
| sisting of David E. Castles (Buick), 


of St. Louis, chairman; L. Clare 


Cargile (Chevrolet), of Texarkana, 





GM Ordered to Pay 


Emich’s Lawyer Fees 

CHICAGO. — General Motors 
last week was ordered by Fed- 
eral Judge Walter J. LaBuy to 
pay $250,000 in fees to five attor- 
neys representing Fred F. Emich, 
former Chevrolet dealer, who on 
Feb. 27 was awarded $1,236,000 
in the same court after lengthy 
litigation against GM. 

Emich charged in a jury trial 
that his contract was cancelled 
because he used his own financ- 
ing company instead of General 
Motors Acceptance Corp. The 
case has been appealed by GM. 





Ark., and William Rasmussen 
(Chevrolet), of St. Louis. 

To be stressed in the fund 
raising campaign is that, at the 
insistence of Sloan, all money 
contributed will be on a volun- 
tary basis. No direct request will 
be made to General Motors deal- 
ers to donate. 

The dealers instead will have the 
project and its purposes brought 

to their attention. Direct requests 
are considered unnecessary, since 
it was felt that the dealers of 
their own accord will support the 
effort to honor Sloan and the Can- 
cer Research Institute, of New 
York, with which the Alfred P. 
Sloan Foundation, Inc., is closely 
identified. 

The central committee was au- 
thorized to name a full-time paid 
secretary. Endorsement was also 
given to the idea of organizing the 
campaign in every state, with 
chairmen and committees heading 
it up in their respective common- 
wealths. 

Further meetings of the cen- 
tral and state committees will 
be held to work out ways and 
means of presenting the plan to 
all of the 16,000 General Motors 
dealers in the United States. 

Judging from the enthusiasm 
displayed at the initial meeting, 
the campaign to honor Sloan will 
be even more successful than an- 
ticipated at first. The man and 
the cause were given as the two 
principal assurances that a great 
outpouring of voluntary contribu- 
tions will come from all General 
Motors dealers. 

Unique in its conception, the 
campaign is considered a “natural” 
because of the respect and affec- 
tion with which Sloan is held by 
General Motors dealers and be- 
cause the killing record of cancer 
ranks second numerically only to 
heart disease and is regarded as 
even more difficult to combat. 


W. Thayer, fleet dept; VR. 





























Action developed on three fronts 
last week in the battle between 
Kaiser-Frazer and Otis & Co. 


i New York, K-F applied for 
leave to amend its suit against 
Otis & Co., boosting damage claims 
from ‘$7,762,500 to $19,276,069 for 
breach of contract and inducement 
of breach. 


7 Washington, the Securities 
& Exchange Commission con- 
tinued its inquiry into the start of 
the fight—refusal by Otis to go 
through with a contract to buy 900,- 
000 shares of K-F stock. 


Otis’ excuse for breaching the 
contract was a stockholder’s suit 
filed Feb. 9. The suit was brought 
by James F. Masterson and filed 
by David V. Martin. 

Last week they claimed the at- 
torney-client privilege of privacy in 
refusing to reveal details of their 
understanding to the SEC. 

SEC Examiner Martin Kroll 
warned them that the SEC consid- 
ers the suit to have been collusive 
and “undertaken in connection with 
the perpetration of a fraud.” 

—In Cleveland, Otis & Co., headed 

by Cyrus Eaton, was fighting 
back. 

Otis said that it had instructed 


Sen. Wherry Hits 
‘Sneak’ Controls 
In Draft Act 


WASHINGTON. —Senator Ken- 
neth S. Wherry (R., Neb.), chair- 
man of the Senate Small Business 
committee, denounced last week 
the “draft industry” section of the 
Selective Service Act, particularly 
the “steel industry-mandatory con- 
trol” provision under Section 18. 


He termed it “unnecessary” and 
“an opening wedge to a broader 
program of undesirable economic 
controls.” At the same time, Sena- 
tor Wherry said that the Senate 
Small Business committee believes 
that the system of voluntary in- 
du&try agreements established by 
Public Law 395 (passed Dec. 27, 
1947), is a far better alternative, 
if a free enterprise system re- 
mains our national objective. 


He said the Senate Smail Busi- 
ness committee would oppose, in 
every way possible, the putting 
into effect of the President's au- 
thority to impose mandatory con- 
trols over the steel industry as 
provided in Section 18-h (1) of the 
Selective Service Act (now PulLlic 
Law 759). 


Industrial authorities say that 
under the provision, which few 
congressmen understood, manda- 
tory priorities are possible for 
every single item needed in the 
national defense program. 

The bill revives the wartime 
power to take possession of any 
plant, mine or other facility which 
refuses to accept or to give prece- 
dence to an order by the armed 
services which is deemed essential 
to the national security. 


The Ploeser amendment adds to 
this broad power the right of the 
administration to apply priorities 
not only to steel products but also 
to all other items which may be 
essential for the national defense. 


will be successful in raising “a large sym," 
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SEC Airs More on Stock Fiasco . . . 


K-F Boosts Otis Suit 
To $19,000,000 





its counsel to start suit “as prompt- 
ly as possible to compel the Henry 
Kaiser interests and the Perman- 
ente Metals Corp., which they con- 
trol, to return the Trentwood 

(aluminum) rolling mill to the pub- 
licly owned Kaiser-Frazer Corp.” 

Previously, Otis had asked di- 
rectors of K-F to take action. 
K-F directors refused to credit 
the Otis demand. 

K-F, in its original complaint, 
sought to require Otis & Co. to pur- 
chase 337,500 shares of the common 
stock of Kaiser-Frazer Corp. in ac- 
cordance with the terms of an un- 
derwriter agreement. It also asked 
damages for inducement of the 
breach of such underwriting agreae- 
ment by one of the other under- 
writers, First California Co. Total 
damages asked were $7,762,500. 

K-F has now withdrawn its 
offer to deliver the stock to Otis 
and asks damages in the sum of 
$19,276,069 for breach of contract 
and inducement of breach. 

A company spokesman stated that 
the three purports of the announce- 
ment were: First, that Otis & Co. 
had delayed an unreasonable time 
in accepting and paying for the 
stock; second, that now the price of 
$11.50 a share stipulated in the 
underwriting agreement is felt to 
be an inadequate price for the stock 
in view of the present financial 
condition of the company; third, 
that data now available in respect 
to sales and promotion of automo- 
biles make it possible to calculate 
losses which the company has sus- 
tained as the result of not being 
able to go ahead with its complete 
expansion program for which the 
proceeds of the stock were to be 
used. 


New Nash Models 
Due in October; 


Mason Chairman 


DETROIT.—Current Nash plan- 
ning calls for “entirely new” mod- 
els early this fall, George W. Ma- 

: son, president 
and chairman, re- 
vealed last week. 
Factory change- 
over is scheduled 
to start late in 
August. 

The company 
also announced 
the election of 
Mason as chair- 
man to succeed 

7 the late Charles 
Geo. W. Mason = W. Nash. He will 
continue as president also. 

Mason said that Nash will start 
the 1949 fiscal year Oct. 1 with “the 
finest line of automobiles in its 
history.” 

Preparations are being made for 
the final assembly of Nash cars 
for the Pacific Coast at Nash’s E} 
Segundo plant, with formal open- 
ing scheduled for late this fall. 

The letter said that Nash-Kelivi- 
nator net profit for the first half 
of the fiscal year, which ended 
March 31, was $10,392,823, amount- 
ing to $2.39 a share. This is subject 
to audit and year-end adjustment 

Sales for the period were $143,- 
536,317, up 18 percent over the cor- 
responding period last year. 





CHICAGO GM DEALERS START CANCER DRIVE—The coment in to raise voluntary funds 
to honor Alfred P. Sloan, GM chairman, through the Alfred P. 4 

named the General Motors Dealers’ Appreciation Fund for Cancer Research. 
above, at a recent meeting in Chicago, heard confidence expressed that the campaign 
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AST WEEK I mentioned the 

Automobile Trade Assn. Man- 
agers’ convention at Asheville. I 
feel that I should not neglect the 
opportunity to compliment both the 
Asheville and North Carolina deal- 
ers’ associations for the recognition 
they gave the managers on this oc- 
casion. Each association qualifies 
for enthusiastic compliments for 
the reception, entertainment and 
souvenirs provided. 


The Asheville group, headed by 
Walter A. Deal, president, showed 
its interest by being in attendance 
at most of the sessions. And the 
state association, headed by Gene 
Ochsenreiter, president, arranged in 
conjunction with the local group 
many complimentary events for the 
guests. These included a 225-mile 
bus trip through the Smoky Moun- 
tains, an inspection trip to the Bilt- 
more mansion and 100,000-acre es- 
tate, cocktail hours and other enter- 
tainment. The wives of the local 
dealers joined in on many occasions 
to furnish recognition and enter- 
tainment to the women guests of 
the convention. 


The North Carolina Automobile 
Dealers Assn., like many associa- 
tions, got its real start in the de- 
pression days. When things looked 
their blackest, T. T. Attamore, 
then NADA director, selected Mrs. 


MacKenzie Made 
President of 


Oregon Dealers 


PORTLAND, Ore.—H. L. Mac- 
Kenzie of Hillsboro, Ore., has been 
elected president of the Oregon Au- 
tomobile Dealers’ Assn. He succeeds 
Catlin Wolfard of Portland as head 
of the Oregon’s franchised motor 
vehicle dealers. 

Other new officers include S. W. 
Baker, Salem, first vice-president; 
Glen B. Inman, Klamath Falls, sec- 
ond vice-president, and Roy O. Bur- 
nett jr., Portland, secretary-treas- 
urer. James H. Cassell, Portland, is 
executive secretary. 

Chosen as the association’s direc- 
tors were Baker and MacKenzie, 
Hillsboro, first district; M. H. Goss, 
LaGrande, and Ray Meyersick, Pen- 
dleton, second district; Harvey Bar- 
nard and Burnett, Portland, third 
district, and J. W. Scott, Coos Bay, 
and Julio W. Silva, Eugene, fourth 
district. 


La. Rejects Bill 
To Curb Resales 


BATON ROUGE, La.—A bill to 
prohibit the sale of 1948 and later 
model automobiles above manufac- 
turers’ list prices fell eight votes 
short—43 for, 27 against—of passing 
in the Louisiana House of Repre- 
sentatives. 

Rep. Dudley Sauls, author of the 
bill, which would have provided 
penalties up to three years’ impris- 
onment, $10,000 fine and forfeiture 
of the automobile for selling above 
list prices, indicated that he would 
resubmit the measure immediately. 

In opposing the legislation, Rep. 
W. J. Cleveland, who identified him- 
self as an automobile dealer in 
Crowley, said the law would be un- 
enforceable and “would only work 
a hardship on the legitimate dealer, 
without hurting the racketeer, who 
would sell you a jack or bulldog 
for the difference.” 


200 Persons Attend 


Rochester Outing 


ROCHESTER, N. Y.—The Roch- 
ester Automobile Dealers Assn. held 
its annual outing at Lake Shore 
Country Club, with a golf tourna- 
ment and other sporting events 
highlighting the program. More 
than 200 persons attended. 

Among those present were these 
association officials: Sheldon Ban- 
croft, president; Edward J. Horton, 
treasurer, and Edward J. Schoen, 
secretary. 


Dealers tell me 


By John O. Munn 











(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 
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Bessie B. Ballentine as the man- 
ager of the state association. Since 
that time, like many other auto- 
mobile dealer associations, things 
have clicked. 


It now requires 11 staff members 
at the North Carolina headquarters 
to serve the needs of the dealers in 
that state. And while there is a po- 
tential membership of a thousand 
members, the membership roster 
has grown, by the first of the year, 
to 939 names. A large share of 
North Carolina’s dealers are also 
NADA members. 


* * * 


Selfish Projects 


Are Ignored 


Ga impetus to the activities 
were given to the association by 
the hardworking Paul Abernethy, of 
Charlotte, who served as president 
in 1946, as well as from the efforts 
of Allan Mims, of High Point, who 
served last year. 


One of the reasons why North 
Carolina has been successful, I 
believe, is that much of its effort 
has been directed towards civic- 
minded, rather than selfish, proj- 
ects. 

After just six months’ effort the 
association’s low-cost, high benefit- 
paying insurance plan has covered 
the lives of 4,136 men and women 
who are engaged in serving the 
public of that state by providing 
new and used cars and keeping mo- 
tor vehicles properly serviced. This 
is just regarded as a start by the 
association, whose officers will not 
be satisfied until not only the em- 
ployes of dealers are covered, but so 
far as hospital and surgical benefits 
are concerned the families and de- 
pendents of the employes are in- 
cluded. 


Another important benefit that 
has accrued from organized dealer 
efforts in North Carolina is the 
safety measure adopted by the 
state assembly on the endorsement 
of dealers. This measure included 
public inspection of vehicles. After 
the law was passed dealers imme- 
diately and almost unanimously 
joined in a campaign to enlighten 
the public for the need of safety on 
the highways. Through the state 
association’s office, programs were 
carried on through radio, press and 
billboards. 





* * * 


Greater Opportunity 
Than Ever Before 


[TH EFFORT paid off in North 
Carolina. That the public became 
more safety minded is proved by 
the fact that during the first nine 
months of the campaign 188 fewer 
lives were lost on the highways of 
North Carolina than for the same 
period of the preceding year. 


In my opinion the local, state and 
national associations, and their ex- 
ecutives, have a greater opportunity 
than ever before to play an impor- 
tant part in the future progress of 
our industry. It is through such 
machinery that we can exercise our 
old American principle of planning 
and working together. 


Dealers tell me that right now, 
when dealers’ historic discount is 
being threatened, the importance 
of trade association activities is 
emphasized. It’s a real test. Suc- 
cess for dealers depends on the 
extent they work together in 
steadfast unity and the effective- 
ness of the leadership of the offi- 
cers and committee chairmen of 
dealer association groups. 

Association managers are impor- 
tant. They have no factory contract 
to jeopardize. They have no finan- 
cial interest at stake. Therefore, 
they can face the situation without 
prejudice. They are familiar with 
the methods and instrumentalities 
available to right wrong. 

While members of automobile 
dealer associations are business ri- 
vals, nevertheless they realize they 
have already gained much through 
cooperative effort. Now, more than 
ever before, trade associations will 
play a greater part in the life of this 
business and this country. 






Pa. Court Bars 
Use of Resale 


Pact as Penalty 


ALLENTOWN, Pa.—A dealer re- 
purchase option, designed to curb 
resales of new cars for a specified 
period, cannot be used as a means 
of punishment, it was ruled here 
last week in Lehigh county court. 

The opinion was given by Presi- 
dent Judge James F. Henninger, 
who asserted that a dealer must 
show specific monetary loss as dam- 


ages. 
Town Auto Co. (Chevrolet), of 
this city, sought to collect $500 


damages from a customer who re- 
sold a new car four days after he 
purchased it—thereby violating an 
agreement which gave the plaintiff 
an option to repurchase the vehicle 
if sold within six months of the 
original purchase date. 

The court agreed with three ob- 
jections brought by the defendant 
—that the suit was brought “for a 
penalty” and therefore the sum 
asked was not collectable unless 
plaintiff could amend his suit show- 
ing a specified monetary loss as 
damages. The Town company was 
given 20 days to make such an 
amendment or the case would be 
dismissed. 

“The sum specified ($500) bore 
no relation to plaintiff's actual dam- 
age...” according to Judge Hen- 
ninger’s opinion. 

The $500, he declared, was “an 
arbitrary figure intended to punish 
anyone posing as a bonafide car 
dealer who was in fact buying for 
the lucrative black or gray market 
in supposedly used cars. 

“The option agreement attempts 
the impossible task of establishing 
common honesty by contract,” the 
ruling said. 


Return of Car 
Settles Resale 
Case in N.Y. 


ALBANY.— More than a dozen 
cases of resale option violation have 
been settled out of court in the 
state, according to the New York 
State Automobile Dealers Assn. 

The cases were settled by pay- 
ment of damages or return of the 
new cars involved, it was said. 

Latest case was that of Larson 
Buick Co., which had obtained an 
injunction restraining a used-car 
dealer from disposing of a new car 
pending trial. The used-car dealer 
was named as co-defendant. 

On the eve of trial, the used-car 
dealer returned the car. 

The individual who purchased the 
car had signed a contract providing 
he would not resell the car to any- 
one except Larsen Buick for six 
months. 

The next day the car was sold to 
a used-car dealer. Larsen brought 
suit, alleging fraud, and was grant- 
ed a temporary injunction prevent- 
ing further transfer of the car pend- 
ing outcome of the trial. 


San Francisco Shops 


Pay $1.14 to $2.05 

SAN FRANCISCO.—Pay rates in 
this area for unionized employes 
range from $1.14 per hour for parts 
clerk trainees to $2.05 per hour for 
automotive machinists and repair- 
men, according to Mildred Haskins, 
manager of the San Francisco Mo- 
tor Car Dealers Assn. 

Hourly rates for other classifica- 
tions include: mechanics and jour- 
neymen painters, $1.92%; sanders, 
$1.77%; underseal men, $1.69; ga- 


rage workers, $1.51%; drivers and 
pickup men, $1.32% to $1.51%, de- 
pending upon the carrying capacity 
of truck. 
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NA STA HOTEL 


On the House . 


Like nothing else has so far, the Ford discount reduction pointed 
up vividly the urgent need for NADA to appoint an executive vice- 
president. When the Ford story broke, NADA was in an embarrass- 

ing position with no “neutral” official to make a 
statement; no one could expect any elected officer 
to stick his neck out where the factory could chop 
it. But a salaried executive vice-president, such as 
NADA had up until a year ago, could have stated 
the dealers’ case without fear of reprisal... 
Marjorie Baker (Buffalo) reports that J. R. 
Davis, Ford sales chief, in an off-the-cuff dis- 
cussion at the recent N. Y. dealer convention, 
declared that dealers are justified in seeking 


tradeins on new cars. . 


. The industry's 100,- 


000,000th vehicle celebration in October gives 


Wemhoff 


dealers and associations a chance to tie in 


locally and build goodwill... 


From the Tennessee association bulletin: 


“The Rule of Three— 


Three things to govern: Temper, tongue and conduct; Three things 
to cultivate: Courage, affection and gentleness; Three things to com- 
mend: Thrift, industry and promptness; Three things to despise: 
Cruelty, arrogance and ingratitude; Three things to wish for: Health, 
contentment and friends; Three things to admire: Dignity, intellec- 
tual power and gracefulness; Three things to give: Alms to the 
needy, comfort to the sad, and appreciation to the worthy.” 


¢<Wouldn’t 


JAMESTOWN, N. Y.—Jamestown 
Retail Automobile Dealers Assn. 
used a large institutional type of 
newspaper ad to warn motorists 
about driving carefully to protect 
the lives of children. 

Caption of the ad was: 

“An open letter to a driver who 
speeds through our streets.” 

Copy read: 

“We saw you barely miss a little 
boy on a tricycle this afternoon and 
heard you yell ‘Get the h—— out 
of the way. Don’t you know any 
better than to ride in the street?’ 
He didn’t answer because he hasn’t 
learned to talk very well yet, so 
we'll answer for him. 

“No, the little boy doesn’t know 
any better than to ride his tricycle 
in the street. He has been warned 
not to, but little boys don’t always 
heed warnings. Some adults don’t, 
either, especially traffic warnings, 
and those limiting the spéed of au- 
tomobiles. 

“We are going to tell you some- 
thing about that little boy. He has 
a mother who endured considerable 
inconvenience, anxiety and suffer- 
ing to bring him into the world. 
He has a father who has worked 
hard and made many sacrifices to 
make him healthy and happy. The 
supreme purpose of their lives is to 
have their little boy grow up to be 
a useful man. 

“Now stop a minute and think. 
If you should kill a child, how 
would you feel facing his parents? 

“What excuse could you give 


them for having robbed them of 


Ohio Assn. Names 


Convention Board 


COLUMBUS, O.—Ray Branden- 
burg, president of the Ohio Auto- 
mobile Dealers Assn., has an- 
nounced the following committee 
on arrangements for the annual 
convention of the _ association, 
which will be held at the Hotel 
Cleveland in Cleveland Nov. 14-16. 

Marcus Feder jr., Cleveland; 
Birkett L. Williams, Cleveland; R. 
Earl Burrows, Cleveland; A. R. 
Evans, Chardon; E. F. Titgemeyer, 
Painesville; A. W. Callender, Ash- 
tabula; D. C. Corbin, Akron; P. A. 
Carlozzi, Kent; James F. Colgan, 
Lorain, and Walt R. Hamer, Co- 
lumbus. 






A. 


PLAN ALABAMA CONVENTION—Automobile Dealers Assn. of Alabama has completed 
five dealer meetings over the state in a drive resulting in the addition of 515 new dealer 
members. Above is the session at Montgomery when it was decided to hold the annual 


meeting at Biloxi, Miss., 


Oct. 3-5. President Joe M. Edwards has called a meeting of 


officers and directors at Montgomery to perfect plans for the annual meeting. It will be 


held at the Jefferson Davis hotel July 13. 


‘But We Couldn’t Spare One Little Boy,’ 
Jamestown Dealers Tell Speeders 


—Prte WEMHOFF 


Miss You’ 











their dearest possession? More im- 
portant, what excuse could you pos- 
sibly offer Him whose Kingdom is 
made of little children? 

“Children, our hasty friend, were 
here long before you or your auto- 
mobile were thought of. All the 
automobiles on earth are not worth 
the life of one little boy. We don’t 
know what that little boy may be 
some day, and we could get along 
without you, but we can’t spare a 
single little boy in Jamestown.” 


Resale Proceeds 
Given to Charity 
By Buffalo Dealer 


BUFFALO.—One of the first suits 
brought by a Buffalo dealer, “Hunt” 
for Chevrolet, Inc., against a new- 
car purchaser who resold his new 
car shortly after taking delivery, 
has just been settled out of court. 

The purchaser, Jacob N. Gold- 
stein, 2462 Delaware Ave., Buffalo, 
had signed an agreement not to 
resell the vehicle within 180 days 
from the time of purchase, it is said. 
The car was delivered by Hunt to 
Goldstein on July 10, 1947, and on 
July 17 was transferred to Benja- 
min Bateman, 431 Wohlors Ave. 

FP. J. Hunt, president of “Hunt” 
for Chevrolet, stated that the deal- 
ership has each new-car purchaser 
sign the agreement in an effort to 
keep the new cars out of the used- 
car market at inflated prices. 

“We do not,” he stated, “wish to 
derive any additional profit on these 
vehicles through suits or repur- 
chase, and as evidence thereof, the 
net proceeds of the settlement made 
by Goldstein will be given to a 
local charitable institution. 

Both the New York State Auto 
Dealers Assn. and the Buffalo Auto- 
motive Trade Assn., which provide 
the dealers with the repurchase 
forms, urge dealers to have the 
forms signed by all new-car pur- 
chasers. 

Another suit, brought by Klepfer 
Brothers, Inc., against Adam Co- 
lombo on the same grounds, is still 
awaiting trial in the supreme court 
of New York. 


Swing Saga 
Chevrolet Dealer Wins 
Lincoln for Golfer 

DETROIT.—Did you hear about 
the Chevrolet dealer who helped a 
golfer get a 1949 Lincoln convert- 
ible—for free? 

Sounds funny, but it happened 
at the pro-amateur preliminary to 
the Motor City Open at Meadow- 
brook last week. Fifty pros were 
teamed up with 50 Detroit dealers. 

Marty Furgol, a young unknown 
from Albuquerque, drew M. T. 
(Pat) Patterson, a Chevrolet deal- 
er and president of the Detroit 
Automobile Dealers Assn. 

Furgol shot a six-under-par 65 
on his own ball. In the best bal’ 
event, Patterson cut Furgol’s scor 
by two strokes, which was all Fu 
gol needed to win the top priz¢ 
a Lincoln. 
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MOST OF MY FRIENDS I see 
are pretty well pleased with the 
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OUR PLATFORM: F c 
dealers in motor vehicles, parts and accessories. 
dealer on every used vehicle accepted in partial payment for a new car or 
truck. 43. Every dollar of gasoline tax collected by state or federal govern- 
ments applied to the building and maintenance of highways. 44. The elimina- 
tion of governmental and bureaucratic controls over this industry. 45. A re- 
turn to the precepts of independence and the rewards of applied energy and 
ability, which made America and gave more of her citizens more of the 
better things of life than anywhere else in the world. 


It’s Easier to Fall Down 
While Looking Up 


y ser WE in the auto business become so proud of the 
product that we overlook the pitfalls, here is a conversa- 
tion we heard on the train the other day: 


First commuter: “Well, I see the auto boys have 
boosted prices again.” 


Second Commuter: “Yeah. I’ve had an order in for two 
years now. By the time I get my car, I won’t be able to 
pay for it.” 


First C.: “You’re not kidding. I met a (Blank) dis- 
trict manager at a party the other night. He told me 
anytime I wanted a (Blank) to let him know. I asked 
him how I could buy a (Blank) on a government sal- 
ary.” 

' Second C.: “You know, I'd take one of those in spite of 
the price, except that they don’t sell for any more used 
than they do new.” 


First C.: “Yeah. You can’t make money on those 
babies.” 





: |. Fair and equitable contracts between manufacturers and 
42. A fair profit to the 
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The point of this conversation is that, while automobiles 
are pretty wonderful things, much of the lure of the new 
car now is the profit possibility, rather than the product 
itself. 


Statisticians can prove to you forty ways to Sunday that 
the sellers’ market in cars will last for another two years. 
Business factors have been studied, new car orders have 
been checked for water. 


But you can’t weigh all the water in the order backlogs, 
nor do business conditions tell all the story. 
* * * 


Part of the story lies in people’s minds. They want things 
because other people want them. And very logically, too, 
for if other people want them, there is a strong resale 
market. 

To most people, the automobile represents a big in- 
vestment. But they will make that big investment readily 

if they are sure that they can easily liquidate the invest- 

ment should their personal fortunes take a turn which 

would make the step necessary. 


We don’t claim to see anything in the immediate future 
that would tend to interfere with the confident attitude of 
people in buying automobiles. 

But we would like to point out that the public temper 
can change swiftly. Don’t rely too much on those two years 

b of easy times. 

They might not be so easy. Run your business so effi- 

ciently that it is prepared for anything. 


a 


Rd 













West deserves this break. The Cali- 
fornia governor is well and favor- 
ably known in this industry. Now 
if, as Dewey promises, he will make 
the job of vice-president worthy of 
the man who will probably get the 
job, and give him the responsibili- 
ties which it should entail, it will be 
a long step in the right direction. 


TWO WEEKS AGO we talked 
about the “boom” which this coun- 
try is enjoying, and now we find 
that Uncle Sam himself is doing 
very nicely, thank you! The fiscal 
year which ends this week will show 
a surplus of $8,000,000,000. Of this, 
seven billions were used as payment 
on our national debt and a billion 
put in the Treasury’s cash balance. 
This surplus is the second since the 
pre-New Deal days and last year 
amounted to only $754,000,000. Of 
the $45,000,000,000 the government 
took in last year, 12 billions came 
from withholding taxes, 20 billions 
from other levies and nine billions 
from business taxes. You and I 
who paid them do not need to be 
reminded of where the money came 
from, but it is at least reassuring to 
know that we are not going further 
into the red. 


MY OWN CONVICTION, that a 
planned economy has never brought 
anything but disaster to any nation 
that tried it, is confirmed in a new 
book entitled “Ordeal by Planning,” 
author, John Jewkes, professor of 
economics in the University of Man- 
chester, just published in England. 
He reminds us that, “When Sir 
Stafford Cripps declared in the 
House of Commons on Feb. 28, 1946, 
that no country in the world has 
yet succeeded in carrying through a 
planned economy without compul- 
sion of labor, he might, with equal 
truth, have gone much further and 
admitted that no planned economy 
has yet operated without suppress- 
ing free speech, destroying repre- 
sentative government, robbing the 
consumer of free choice, and vir- 
tually abolishing private property. 
This is no accident. . .. It is due to 
the logical incompatibility of a 
planned economy and freedom for 
the individual.” The New Deal took 
us down this road a long way, but 
the theory behind it was so un- 
American that our people rebelled 
and we are again headed in the 
right direction. The elections next 
November will give the American 
people the first opportunity they 
have had to really express how mad 
they are about the whole thing. 
Just you wait and see! 


* * * 


I SOMETIMES wonder if all this 
hullabaloo over the housing short- 
age is completely realistic. I never 
make a trip by plane, as I did last 
week, without being impressed with 
the thousands of small homes you 
see built on the outskirts of cities 
like Detroit, Cleveland, Akron, etc. 
Not that this building is going on in 
the metropolitan areas alone. You 
see new farm homes and buildings, 
and every cross-roads town has its 
share. The latest reports are that 
building permits have been slipping 
recently and I begin to wonder if 
this is not because the demand for 
housing is being satisfied. Now 
what we need is large apartment 
buildings. Detroit is not the only 
city which is woefully lacking in 
modern apartments. Last week’s 
Life shows a modern apartment 
under construction in Milan, Italy, 
the like of which has, not been built 
in this neighborhood for 20 years. 
Yes, this is the same Italy to which 
Brother Hoffman is shipping a 
half-billion dollars’ worth of Amer- 
ican products “on the cuff’—it is 
the same cuff, by the way, which 
has not been laundered since the 
first war. What goes on here?— 
G.M.S, 
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Questions Story 


In your issue of June 28, you 
have an article entitled “NADA 
Urged to Act in Ford Case” and 
on page one a paragraph reads. 
“Delegates to the Michigan Auto- 
mobile Dealers Assn. meeting on 
Mackinac Island vehemently op- 
posed the Ford move and called 
for NADA action.” On page three 
you have an article headed “Mich- 
igan Dealers Demand NADA Ac- 
tion.” 

As president of MADA during 
the convention, I presided at every 
meeting and Ford Motor Co.’s cut 
in discount was not even men- 
tioned at any time during the con- 
vention. 

I question your authority to print 


Coming Events 


JULY 

duly 16-24—Chicago (Soldier field). Ameri- 

can Road Builders’ Assn. road show. 
AUGUST 

Aug. 9-12—Chicago (Navy Pier). 
bile Accessory Assn. show. 

Aug. 18-20—San Francisco (St. 
SAE West Coast meeting. 

SEPTEMBER 

Sept. 15-26—Turin, Italy, auto show. 

Sept. 20-22—Memphis, Tennessee Automo- 
tive Assn. convention. 

Sept. 21-22—Milwaukee. Wisconsin Auto- 
motive Trades Assn. parley, 

Sept. 22—Rutland. Annual meeting of Ver- 
mont Automobile Dealers Assn. 

Sept. 23-24—Portland Springs. Maine Auto- 
mobile Dealers Assn. convention. 

Sept, 27-29—New York City (Waldorf-As- 
toria). National Used Car Dealers Assn. 
annual convention. 

Sept. 28—Louisville (Kentucky hotel). Sec- 
ond annual state convention of the Ken- 
tucky Automobile Dealers Assn. 

OCTOBER 

Oct. 1-2—Atlantic City. Annual Tri-State 
meeting of Pennsylvania Automotive 
Assn, 

Oct. 3-5—Biloxi, Miss. 
Assn. convention. 
Oct. 3-5—Savannah. Georgia Automobile 

Dealers Assn. session. 

Oct. 7-12—Paris Auto Show. 

Oct. 15-17—Richmond. Annual convention 
of Automotive Trade Assn. of Va. 


Automo- 


Francis), 


Alabama Dealers 





‘On Ford Case .......’ 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 





this article regarding our state as- 
sociation and would respectfully 
request that you furnish me with 
the source of your information.—- 
Howarp Pore, Howard Pore, Inc. 
(Ford), Kalamazoo, Mich. 


Ep:tor’s Note: We did not say 
official action was taken at the 
convention. The paragraph pre- 
ceding the one quoted by Reader 
Pore read as follows: “White 
time did not permit FORMAL 
action in the conventions (Con- 
necticut and Michigan), the Ford 
move dominated dealer thought 
and discussion.” This information 
we received from several dealvrs 
and MADA directors who attend- 
ed the convention, as well as 
from our correspondent. 

The lead paragraph on the 
Michigan convention story (page 
three, June 28) read: “Opposition 
to Ford’s recent discount reduc- 
tion dominated BEHIND-THE- 
SCENES discussions at the an- 
nual convention of the Michigan 
Automobile Dealers ‘Assn. last 
week.” 

~~ +. 2 


Wrong Price 


In your May 24 issue, page 16, 
you list Kaiser-Frazer stock at 
18% per share as of May 17. After 


checking through various chan- | 


nels, we have been unable to ver- 
ify this quotation. We would great- 
ly appreciate your checking into 


this matter for verification, and | 


also the source of your informa- 
tion. 

We are regular subscribers of 
AUTOMOTIVE News and are aware of 
the outstanding merit that your 
newspaper has attained for being 


a reliable source of automotive ‘n- | 


formation.— Rotun H. Srewuart 
Stewart Motor Sales, Inc., Indian- 
apolis. 

Epiror’s Note: It was a typo- 
graphical error. The quotation on 
that day was 11%. 
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ag you stock Genuine Ford Parts, helps to build more new 
of business. That's because Ford owners know Genuine Ford 
our Parts are right for their Fords. Let your Ford Dealer or 
~ Distributor show you how you can qualify to put this great 
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LAST LONGER! 


Independent Garages... 
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Ford Service Business 


Keep your Ford service business growing by 
always using Genuine Ford Parts on every 
repair job. Identical twins to the parts built 
into Ford cars and trucks at the factory, 
they’re made right to fit right and last longer. 
Your Ford Dealer or Ford Parts Distributor can 


give fast delivery — give him a call today! 





Genuine Ford Brake Linings 
Made Right ee e Priced Right 


You can't tell whether brake linings are good or 
bad just by looking at them. That's why every 
piece of Genuine Ford Brake Lining has the Ford 
trade mark stamped on it. It's proof that every 
piece meets rigid Ford specifications for such 
important brake lining characteristics as per cent 
of asbestos and other materials ... weight... 
density ... hardness .. . uniformity. . . frictional 


performance—all for a better brake lining job, 


. more safety, more satisfied customers! 


(Genuine Forp Puts... 
Right for FORDS! 


FORD MOTOR COMPANY 
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Ware Manages 
Sheppard Sales 


In Expansion 


HANOVER, Pa.—-R. H. Sheppard 
Co., Inc., announces that Fred A. 
Livingston has been named vice- 
president. Spencer A. Ware suc- 
ceeds him as general sales man- 
ager. 

Formerly sales manager of the 
Original Equipment division of 
Fram Corp., Ware previously held 
executive positions with Chrysler 
Corp. and Willys-Overland. During 
the war, he was assistant director 
of the Automotive division of the 
War Production Board, and served 
as a member of the board of di- 
rectors of the Heavy-Duty Truck 
Integration committee. 

In announcing an expanded ad- 
vertising and merchandising pro- 
gram, Ware outlined plans for a 
concerted drive for new dealers, 
aimed particularly at established 
car, truck and tractor dealers. 

The Sheppard company is a pio- 
neer in the manufacture of small 
(3% to 100 h.p.) Diesel power units, 
generator sets and marine propul- 
sion engines. This is said to be a 
new development in the field of 











IN DETROIT AND HAMTRAMCK—New showroom and service station of George Motor 


Sales (Studebaker), Detroit. Separate large 
ar deal is in city of Hamtramc 


across street from car service entrance. 
shop is in Detroit. 





Diesel power which, in the past, 
has been used chiefly in large size 
units of 100 horsepower and up. 


National advertising appears in 
the Saturday Evening Post and 
Colliers’. Strong merchandising and 
sales helps, especially designed to 
stimulate sales, are available to 
dealers. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 


in the nation’s capital every week. 


building is 


truck service and truck displa 
while truck 


Second Deal Opened 
By Huebsch Chevrolet 


A new salesroom and garage 
have been completed for the 
Huebsch Chevrolet Co. at Prairie 
du Chien, Wis., which also has 
the Chevrolet dealership at Mc- 
Gregor, Ia., across the Mississippi 
from the Wisconsin city. The new 
building at the latter location is 
built of concrete tile with a high- 
arched roof, with reinforcement 
of steel. 








Self-Rating as Drivers 


High School Youths Polled by Chevrolet Blame 
Speeding, Clowning for Most Crashes 


DETROIT.—Speeding and clown- 
ing are the chief causes of juvenile 
auto accidents, say the youngsters 
themselves. 


These two weaknesses were 
listed in that order in a survey 
of some 10,000 high school stu- 
dents conducted by Chevrolet. 


The inquiry was prompted by re- 
cent reports of the Inter-Industry 
Highway Safety Committee that the 
16-20 age group is involved in five 
times as many auto crashes as 45- 
to 50-year-old drivers. By indirec- 
tion it sought to make teen-agers 
safety-conscious by exposing their 
bad driving habits. 

Except in five instances in the 
national poll, a mania for speed was 
rated as the young driver’s No. 1 
fault. Students in St. Paul, Denver, 
Des Moines, Nashville and Terre 
Haute felt “smart alecks” a greater 
highway menace than the boys and 
girls who like to go fast. 


Speeding and showing off had 


a wide margin over other causes, 





Your plug service can sell oil, too! 





1, ANY GASOLINE customer with a 
few minutes’ time is a ‘“‘natural’’ for a 
spark plug check .. . especially now, 
with so many tourists on the road. 





4. THEN is a swell time to have dis- 
plays of canned oil... 
customers can see them. Use display 


racks if possible. 





out where 


2, SPECIAL PLUG TESTING apparatus 
makes it easy for customers to see 
exactly how efficiently their present 

plugs are operating. 


5, THEY ALL trust oil in cans... new 
customers as well as old ones! It’s 
proof they’re getting the brand and 
grade of oil they asked for. 

























QUICK, EASY WAY TO GIVE SERVICE 


1. Greet customer; take order 

2. Deliver gas; wipe rear window 
3. Clean windshield, passenger side 
4. Check oil and water 


5. Clean windshield, driver's side; 
collect 





3, AFTER THE TESTS, it’s easy to rec- 
ommend new plugs... 
that they’re as vital to smooth engine 
operation as the right motor oil. 


explaining 





6. TO YOU —oil in cans means in- 
creased turnover .. . 
breakage... 
more attractive station all around. 


no loss from 
and a cleaner, neater, 





CANNED OIL IS GRAND OIL FOR PROFITS 


AMERICAN CAN COMPANY New York * Chicago + San Francisco 





ballot returns revealed. Dreamers 
whose minds wander away from 
the wheel were in most cases 
voted the third spot with a dis- 
regard of traffic signs as the 
fourth worst driving sin. 


In fifth place the majority of 
ballots placed a failure to give sig- 
nals from the young driver’s seat. 
Runners-up included one-armed 
driving, too many in the front seat 
and hogging the road. 


Some of the miscellaneous rea- 
sons tabulated in the Chevrolet poll 
found one Detroit youngster voting 
for “driving backwards at 70 miles 
an hour” and a few students in 
Baltimore and Providence blaming 
“examples of experienced drivers.” 


A Fort Wayne youth cited “fall- 
ing asleep at the wheel” and a 
Pittsburgh voter mentioned “back- 
seat orders” as an accident cause. 
A Minneapolis boy said “too attrac- 
tive pedestrians” were the cause of 
it all. 

Drinking appeared as responsible 
for accidents on several ballots but 
it ranked well down on Houston 
totals. Houston students said it was 
the sixth principal cause. 


Styling Called 
Too Extreme 
And Impractical 


MANCHESTER, N. H. — (UTPS) 
—A tour of ancient automobiles to 
a Massachusetts museum inspired 
this state’s leading newspaper to 
publish an editorial longing for the 
good old days, as far as car design 
is concerned. 

The Morning Union here said: 
“Those old cars are as wheezy as 
an asthmatic 18-year-old pup, but 
they do have this to commend 
them: Their design is such that 
they force drivers to sit up and 
take notice; they are not covered 
with chrome, and their design is 
such that roadside repairs, includ- 
ing tire-changing, is not made so 
difficult as to be well-nigh impos- 
sible. 

“The Morning Union maintains 
that modern automobiles can be 
good-looking and at the same time 
be less extreme in body design. 
Present extremities not only have 
reached the point of grotesqueness, 
but are accident-producing factors. 

“Refined gold, so to speak, has 
been gilded long enough. Let’s re- 
move the dazzle!” 





Hazell to Manage 


Fruehauf-Canada 


DETROIT.—Promotion of R. T. 
Hazell to the post of general man- 
ager of Fruehauf Trailer Co. of 
Canada, Ltd., is 
announced by 
Harvey C. Frue- 
hauf, president. 

Hazell served as 
sales manager of 
the Canadian op- 
eration prior to 
his new appoint- 
ment. A veteran 
of 22 years in the 
motor’ transport 
field, he spent 15 
years with Inter- 
national Harvester Co. in positions 
ranging from salesman to branch 
manager in Winnipeg and Toronto 
before joining Fruehauf. 


R. T. Hazell 


Lincoln Electric Plans 


$10,000,000 Plant 

CLEVELAND. — Plans for the 
construction of a complete new 
manufacturing plant and headquar- 
ters offices for the Lincoln Electric 
Co. at E. 178th St. and St. Clair Ave. 
here have been announced by 
James F. Lincoln, president. 

Preliminary studies for the new 
plant, which will represent an in- 
vestment of more than $10,000,000, 
are being developed by engineers 
of Austin Co. It will be situated on 
a 50-acre tract and will ultimately 
provide about 25 acres of floor 
space under one roof. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry ... an esti- 
mated 90,000 readers weekly! 
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- Manufactured under Pritchard Patent by AUTO VENTSHADE CO., ATLANTA, GEORGIA 
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AUTO VENTSHADE COMPANY 
Box 1402, Atlanta 1, Georgia 
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send me complete information about Ventshades. 
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Union-Shop 





First Major Test .. . 
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Ballot Set 


To Start at Ford 


By Mac Gordon 
Staff Writer 
RD WORKERS will decide this 
week and next the future of the 
union shop in the auto industry. 
Augmented NLRB staffs across 
the country will poll more than 
107,000 hourly-rated employes of 
Ford in the first major test of the 
popularity of compulsory union 
membership. 

Election preparations were 
nearly co’ last week as 
Ford and UAW-CIO negotiators 

stepped up their own efforts to 
reach a third-round wage agree- 
ment, 


The union, after rejecting Ford 
offers of pay boosts ranging from 11 
to 14 cents, boiled down its demands 
to a flat 14-cent raise and “fringe” 
concessions amounting to another 
14 cents. The company had made 
no reply to the UAW’s latest pro- 
posals at the resumption of bargain- 
ing sessions Thursday. 

Meanwhile, a wildcat strike at 
Bendix Products division of Bendix 
Aviation Corp. in South Bend halted 
brake production and forced Pack- 
ard to suspend final assembly for a 
week’s period. The Bendix workers 
were said to have struck in a mis- 
understanding over a vacation 
clause in their recently signed con- 
tract. 

* * 7 


F A MAJORITY of Ford workers 

reject continuation of the union 
shop, observers believe it will spell 
the doom for now of the UAW’s 
long-range ambitions to win union 
shops at major producers through- 
out the industry. 

The Taft-Hartley law requires 
that union-shop “yes” votes must be 
cast by more than half of the work- 
ers in the entire bargaining unit, 
not merely a majority of 
voting. 

Consequently, the Ford locals 


Apathy among the workers could 
easily cost the UAW its biggest 
foothold in the industry, union 
leaders realize, 

Although a favorable worker vote 
for a union shop is not binding on a 
management, Ford has promised to 
extend the practice should a major- 
ity of employes back up the union 
in the voting. 

Most managements have little 
alternative but to grant a union 
shop once they are confronted by a 
heavy sanction from their workers 
for it, it is pointed out. 


NION LEADERS were as sur- 

prised as anyone when, in 1941, 
the late Henry Ford dramatically 
capitulated to UAW organizing 
drives and gave the union compul- 
sory membership privileges along 
with most other demands. 

“If the union is to represent our 
workers,” Ford said, “we might as 
well give them a chance to act for 
all the workers and find out just 
how good or how bad they are.” 

Until Kaiser-Frazer was organ- 
ized, the Ford union shop was the 
only one at a major auto or truck 
maker. K-F, the second member 
of the industry to grant a union 
shop, recently agreed to extend it 
under a new contract. 

With all Ford workers required to 





NEW CAR FOR CANADIANS—The Mercury and Lincoln division of Ford Motor of Canada, 
Ltd., has announced that it will shortly introduce a new auto in the low-price field, to be 
It will be exclusive to tha Canadian market and will be distributed 
; In addition to the wo-door custom 
eteor line will include the custom four-door sedan and club coupe, as well as a deluxe 
loor and four-door sedans, club coupe and business coupe. 
car has a newly-designed V-type eight-cylinder engine of 100 h.p. All engine accessories 


known as the Meteor. 
by Mercury and Lincoln. 


series consistin 


ere ‘‘top-mou “ for easy servicing. 





join up after 30 days of employ- 
ment, the UAW has built its Ford 
locals into the strongest of any pro- 
duction workers union in the world. 
Local 600 alone has 
65,000 members. 

The Taft-Hartley law allows union 
shops provided the workers approve 
them, but outlaws closed shops, un- 
der which workers must first be 


union members to gain employment. 


+ * * 


ESPITE the seven-year tenure 
of the Ford union shop, it has 
been difficult for the UAW to gain 
much consideration of union-shop 
demands by other makers. 
Although the demands are made 
at every contract renewal period as 

a matter of record, the union until 

this year has withdrawn them in 

the final settlement rush in negotia- 
tions with General Motors and 

Chrysler. 

The union tried mightily this 
year to build up for a union shop 
at GM plants. A nationwide GM 

launched, 


' organizing drive was 


with new cars as prizes to the 
best recruiters of masses of union- 
ists who could insure passage of a 
union shop if the issue ever came 
to a vote. 

When GM offered its unique cost- 
of-living wage plan, however, the 
union-shop demand was dropped, 
and the big organizing campaign 
fell apart. Union spokesmen have 
not said what happened to the new 
cars, which included Fords, Stude- 
bakers, Willys-Overlands, Hudsons 
and a Packard. 

= * . 

T IS PROBABLE that when the 

wage issues fade from the lime- 
light, the UAW will stage a big 
push to entrench itself in the indus- 
try through union shops and other 
similar compulsory membership ar- 
rangements. That is why the union 
is striving so desperately for a big 
“yes” vote in the Ford elections. 

Besides acting as a morale-pro- 
moter among local union organiza- 
tions, UAW leaders picture a land- 
slide “yes” sentiment as a force 
that will make union-shop negotia- 
tions with GM and Chrysler much 
easier when these contracts come 
up for renegotiation in 1950. 

On the other hand, defeat of the 
union shop at Ford would probably 
nullify for a long time to come the 
union’s chances of adding other ma- 
jor industry producers to the fold 
on this issue. 


FrorD union negotiators cited the 


latest U.S. cost-of-living index in 


revising their flat wage demand to 
14 cents an hour. The union con- 
tended that prices had risen still 


higher since Chrysler Corp. settled 


for a flat 13-cent raise and GM 
granted an adjustable 11-cent rise 


late in May. 


Of the remaining 14 cents asked 
by the union, the UAW said eight 
would be needed to cover a medical 
care program and six for increased 
night-differential pay, more money 


for vacations and more “call-in” pay. 
Ford 


week because of a supplier strike. 


Canadian Automotive Trim, Ltd., 
which supplies all the Big Three 
Canadian producers, has been 
strikebound for several weeks in a 


wage dispute. 


sedan shown above, 


of Canada announced it 
would be compelled to suspend as- 
sembly operations “indefinitely” this 


the 
The 


















PACKARD DEALER-COUNCIL CONFERENCE—Meeting with company executives recently 
in the 12th quarterly session held since the council was established three years ago. Kari 
eneral sales manager, holds a bolt of a fabric being 


M. Greiner, vice-president and 
considered for future models. 
Wash.; 
Calif.; C. E. oriags. assistant 
Ltd., Toronto; R. $. Thrall, Park Motor 


Reed, Reed Motor Sales, Denver, and H. E. 


QUARTERLY DEALER SESSION—Pictured at last week's meeting of Chevrolet's National 
Dealer committee in Detr outside of tables, clochwise): John J. Adams, 


‘ex.; William J. Sullivan, 
Central Office; Earl Johnson, i 


Chico, Calif. EL. fctoria, 
ico, 

Hall, Milwaukee; O. 
Hartford, Conn.; W. 

jm Blair Burwell r., Jocteoese ne . 

kwise: ne . Murray, Butte, x 
i; H.R. Marsh 
Boston, 


lorville, 1 , Dearborn, 
Wyatt. Seuth . Va., and Frank 


D. Hajek, 





PAA Safety Conference 
To Open Thursday 


BEDFORD SPRINGS, Pa.— 
Prominent safety and traffic au- 
thorities, state and city officials, 
will be among the speakers at the 
second annual safety conference of 
the Pennsylvania Automotive Assn. 
to be held here this Thursday, July 
8, at the Bedford Springs hotel. 

Claude 8S. Klugh, manager of 
PAA, said municipal! officials, 
teachers, newspaper editors and 
publishers and radio station repre- 
sentatives have been invited. A 
meeting of the PAA Safety com- 
mittee Wednesday afternoon will 
precede the one-day safety con- 
ference. 


of Bellevue, Pa. co- 

of the safety commit- 
iding. remarks 
will be by E. A. Sahli, of Beaver 
Falls, 


Ray F. Smock, secretary of the 
Pennsylvania Department of High- 
ways, will address the group, rep- 
resenting 3,000 new-car dealers in 
the state, on the subject, “High- 
way Highlights in Pennsylvania.” 
Donald M. McNeil, traffic engineer, 
Department of Public Safety for 
the city of Pittsburgh, will talk 
on “Traffic Engineering and the 
Accident Problem.” 


“Education for Safe Driving” 


‘| will be the subject of a talk to be 


delivered by Dr. Herbert J. Stack, 
director of the Center for Safety 
Education at New York Univer- 
sity. One of the outstanding leaders 
in the nation in the development 
of educational programs for safe- 
ty, Dr. Stack is responsible for 
much of the research work now 
being done relative to aptitude and 
attitude tests for drivers in some 
states. 

The morning session will be 
closed with a discussion on PAA’s 
animal safety cutouts which deal- 
ers have been distributing to ele- 
mentary schools in the state by 
Richard MacMeekin, general man- 
ager of the Philadelphia Auto 
Trade Assn., who was dean of 
freshmen at Amherst College be- 
fore joining PATA. 

Mayor David L. Lawrence, of 
whose interest in 


to right are 
E. Gray Smith, Nashville; L. T. Perryman, Spickard Automobile Co., Sacramento, 
i eneral sales manager; P. E. Amey, Packard Toronto Motors 


Car Co., 


Motors, Washington; Greiner; M. C. Gale, Packard White Plains, ‘om 
Foulkrod, Packard Cleveland, Inc., Cleveland. 


€. Fish, assistant general sales manager; H. J. Stechschulte, Windber 
Fia., and H. D. Seager. Sa 
; R. W. White, Tulsa, 
Mich.; A. Frank Cha 
R. Anderson, Raleigh, 








Chrysler Boosts 
Robert T. Keller 
And Fleming 


DETROIT.—Robert T. Keller and 
A. M. Fleming became divisional 
presidents of Chrysler Corp. last 
week, in both instances succeeding 
D. A. Wallace, president of the 
Chrysler division. 

Ke%er replaced Wallace as head 
of the corporation’s Marine and In- 
dustrial Engine division here, while 










John Babcock, Babcock Motors, Spokane, 






illiamsport, Pa.; Graham Loving, Loving 
White Plains, N. Y.; T 






A. M. Fleming 


R. T. Keller 


Fleming was appointed chief of the 
Pekin Wood Products division at 
West Helena, Ark. 

Wallace remained as Chrysler di- 
vision president and also was desig- 
nated to serve as vice-president of 
both of the divisions which he for- 
merly headed. 

Keller joined Chrysler Corp. in 
March, 1934, and served in a variety 
of manufacturing capacities until 
being assigned to the staff master 
mechanic’s office in 1940. Later in 



























assignment, he 
master mechanic for that work. 
In 1942 he was made works man- 
ager of the Chrysler tank arsenal, 
which position he held until he was 
transferred to the staff of Herman 
L. Weckler, vice-president and gen- 
eral manager of the company, in 
1945. In 1947 he was made vice- 
president of the Marine division 


Keller's father is K. T. Keller, 
president of Chrysler Corp. 

Fleming is also general works 
manager of the Chrysler division 
and will continue his duties in that 
capacity. 

Fleming became associated with 
Chrysler Corp. in September, 1942, 
when the corporation took over the 
American Body Co., which then oc- 
cupied part of what is now the 
Chrysler Kercheval plant. 

He was made master mechanic 
of the Kercheval plant in 1934, gen- 
eral superintendent in 1936 and gen- 
eral works manager of the entire 
Chrysler division in 1937. He was 
made vice-president of Pekin Wood 
Products in 1945. 
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community improvement pro- 
grams, including safety, has been 
widely hailed as the most far- 

rogram in the 





















Frank Kreml, director of the 
Traffic Institute at Northwestern 
University, will be the opening 
speaker at the afternoon session 
at which E. J. Powell, of Upper 
Darby, co-chairman of the PAA 
Safety Committee, will preside. 
Kreml has chosen as his subject, 
“Enforcement and the Accident 
Picture.” 


Capt. E. H. Westwick, safety di- 
rector of PAA, will lead a panel 
discussion on “The Automobile 
Dealer’s Responsibility for Safety 
in the Community.” Participants 
will be T. Elmer Transeau, high- 
way safety bureau director, state 
revenue department; Col. . M. 
Wilhelm, commissioner of the 
Pennsylvania state police; Ivan J. 
Stehman, chief of highway safety 
education, state department of pub- 
lic instruction, and Mayor Claude 
R. Robins of Harrisburg. 









Gasoline Stocks 
Sufficient, U.S. 
Expert Asserts 


WASHINGTON.—Although not 
optimistic over the fuel oil situation 
next winter, Max W. Ball, chief of 
the Interior department’s gas and 
oil division, last week told the 
House interstate and foreign com- 
merce committee that there would 
be no gasoline shortage this sum- 
mer. 

“Today we've got an all-time high 
stock of gasoline on hand,” Ball de- 
clared. “Barring strikes and catas- 
trophies, there should be no gaso- 
line shortage this summer and fuel 
oil should be not quite so tight as 
last winter.” 

There has been a six to nine per- 
cent increase in the use of gasoline, 
countrywide, Ball asserted, but 
stocks have been boosted by 8 to 10 
percent. 




















AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 









LEADS THE PARADE—A gold ‘49 Ford 4door sedan heads the new car contingent in 
New York's Goiden Jubilee parade recently held on Fifth Ave. More than two million 
persons, it is said, saw the parade from the sidewalks or through television sets. Following 
the gold model are a fez-red convertible and a gray club coupe. The parade iaunched 
New York City’s 50th anniversary celebration. 
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Any day of the week is a 
good day to advertise when you 
build your Chicago sales drive 
ean the Chicago Tribune. 

Any day of the week which best suits your sell- 
ing program, the Tribune delivers an assured audi- 
ence of automotive minded readers hundreds of 
thousands larger than other Chicago newspapers 


the Tribune and you reach the people who account 
for the bulk of the passenger car registrations orig- 





inating in Chicago and suburbs. 
In addition, the Tribune gives your promotion 

regional effectiveness which builds consumer favor 

and dealer support in hundreds of cities and towns 

thruout the heart of the central states. 

No matter what you advertise or why you ad- 


deliver. vertise, you get more of what you want in Chicago 

Every day of the week, the ar 6S today—and you build solidly for 

Tribune is the only Chicago news- aD Faster ee the future—when you build your 
Lue wi 


paper which delivers the equivalent 
of majority coverage of all the fam- 
ilies in Chicago and suburbs. 

Build your promotion around 


Percentage of expenditures placed in each 
Chicago newspaper by advertisers of 
automotive products. Year: 1947 


41.6% 26.2% 18.5% 7.6% 6.1% 
CHICAGO PAPER PAPER PAPER PAPER 
TRIBUNE B Cc D E 


Last year, as since the earliest days of the industry, auto- 
motive advertisers placed major dependence on the Tribune as 
their basic medium because of its proved greater ability to pro- 
duce response in high volume. 


Chicago Tribune Representatives: W. E. Bates, Penobscot 
Bidg., Detroit 26; A. W. Dreier, 810 Tribune Tower, Chicago 11; 
E. P. Struhsacker, 220 E. 42nd St., New York City 17; Fitzpatrick 
& Chamberljn, 155 Montgomery St., San Francisco 4; also 448 

S. Hill St., Los Angeles 13. MEMBER: AMERICAN NEWSPAPER 
ADVERTISING NETWORK, INC., FIRST 3 MARKETS GROUP, 

AND METROPOLITAN SUNDAY NEWSPAPERS, INC. 


May average net paid total circulation: Daily, Over 980,000: Sunday, Over 


NEWSPRINT COLOR! 


You give your new car announce. 
ments the extra importance you want 
them to have when you reproduce 
them in full-page newsprint color 
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Chicago promotion around the 
Tribune, since the earliest days of 
the industry Chicago’s No. 1 auto- 
motive medium. 


Percentage of expenditures placed in each 


Chicago newspaper by retail advertisers. 
Year: 1947 


46.7% 18.6% 15.5% 12.2% 7.0% 
CHICAGO PAPER PAPER PAPER PAPER 
TRIBUNE j B D E 


Retailers who have first hand, day to day knowledge of how 
Chicago reads and responds place in the Tribune more of their 
promotion funds than they place in any three other Chicago 
newspapers combined, because the Tribune is the newspaper 
bought, read and bought from here as is no other. 


Chicago Tribune 


NOW SP Aw POeLR 


1,600,000 


Go Rt A TUS 














of “proof-by-service.” You can 

take a new design which is sound 

by all engineering principles, 
pound the hell out of it on a prov- 

ing ground and turn it over to a 

customer who will come back 
complaining inside of a week that 
the thing is completely sour. 

Only by degrees can a design be 
changed from what is accepted as 
standard to something entirely new, 
and the tough problem is knowing 
how far to go in one step. On top 
of that a check rein must be kept 
on tooling costs, since it is too easy 
to drop a million dollars for tools 
and equipment to process a revolu- 
tionary new design, only to find it 
deficient in service. 

+ . * 





Tucker Now Largely 


Conventional Car 


By A. H. Allen 


(The opinions expressed herein are those of Columnist Allen and are 
not necessarily those of Automotive News.) 

DIFFICULTY OF ACHIEVING the unorthodox has been 
demonstrated time and again in automobile manufacturing. 
Latest example, of course, is the Tucker which, after a start 
on paper as about 100 percent unorthodox in styling and 
mechanical design, has gravitated to about 90 percent con- 
ventional as it moves closer®~— SS 
to the production line. A few|The Kaiser and 
years ago another notable in-|the Frazer today 
stance was provided by the front- ae coe ee 
drive Kaiser, which looked slick on y; 

as the automotive 
blueprints despite the fact that|indgust ry under- 
many experienced automotive engi- 


stands the term. 
neers said, “Oh, no,” when they saw| The two rough 
the details. 


stumbling blocks 
The report heard around Detroit sr b > ae 
is that the engine dropped out of a}; deas, aa at- 
test model one day while on the | tempts are made 
road, and the project was shelved 
for some bright day in the future. 





Boosting Tonnage 


AS A SOURCE for nearly 25 per- 
cent of the flat-rolled steel con- 
sumed by the automotive industry, 
Great Lakes Steel Corp. in Ecorse, 
Mich., is making unceasing efforts 
to work out new techniques which 
will boost its daily tonnage of steel 
output—and with considerable suc- 
cess. One involves the use of 25-ton 
bessemer converters to “blow down” 
the carbon, manganese and silicon 
content of molten pig iron coming 
from blast furnaces so that it can 
be processed into steel in open- 





to translate them et core 


to production, are cost and lack 
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hearth furnaces in a much shorter 
time. 

This is a form of duplexing or 
“synthetic scrap making” not 
common to the steel industry gen- 
erally and probably would prove 
economically justifiable only when 
steel demand is at a peak and 
when scrap is high in price and 
short in supply. 

The other accelerator is the use 
of pure oxygen in the open hearth. 
Oxygen is piped into furnace end 
burners during the scrap melt-down 
period and later through jets in the 
back wall of the furnace during the 
refining period. It is still too early 
to judge results with any finality, 
but there is no disputing the fact 
the introduction of oxygen definite- 
ly shortens the time required to re- 


fine a heat of steel. 
* aa * 


Ford Engine Changes 


IN THE OFFICIAL publicity de- 
scribing the various mechanical and 
design changes in the 1949 Fords, 
not too much mention is made of 
engine modifications. There are 
several which seem of more than 
passing interest. Brief comment is 
made concerning the repositioning 
of the intake manifold so that it is 
level with the road surface, reduc- 
ing the tendency of raw gasoline to 
gravitate toward rear cylinders and 
thereby smoothing engine operation. 





GILBARCO’S NEW LINE of lubrication equipment is right in 
the tradition of quality that has made Gilbert & Barker 
Manufacturing Company a leader in the petroleum 
equipment field for over 82 years. Not only is this a 
Gilbarco-quality line in every detail, but it incorporates 
many new time-saving, energy-saving features that 

can mean extra dollars in your cash register. 


PICTURED ABOVE is Gilbarco’s handsome new DeLuxe 
Lubri-Servet Battery with guns... one of several types of 
equipment that are available, in individual units as well... 
mobile or stationary. And if you are looking for even more 
moderately priced equipment, you'll find our Leader line 
also has the same dependable Gilbarco quality. Send for our 
full-color catalog today and find out all about this new line 

of profit-making lubrication equipment. 


Gilbert & Barker Manufacturing Co. 
West Springfield, Mass. 
Toronto, Canada 
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Special attention was devot« 
engineers to the engine air cl« 
to eliminate the characte: 
“whine” or whatever you choo 
call the recognizable tone of 
former Ford V-8. By making the 
air cleaner larger and changing the 
arrangement of baffles, this roise 
was virtually eliminated. 

Another innovation, aimed at 
improving warmup characteris- 
tics of the V-8, was the routing of 
the exhaust manifold from the 
left bank of cylinders across the 
front of the engine, below the 
level of the lower edge of the 
radiator core, then back on the 
opposite side to join the manifold 
from the right bank of four cyl- 
inders. Where the two lines join, 
there is interposed a flap valve 
regulated by a thermostat. When 
the engine is first started, this 
valve remains closed, creating ad- 
ditional back pressure in the left- 
hand manifold and concentrating 
exhaust gases around the intake 
manifold in the center of the Vee. 

As the engine comes up to tem- 
perature, the thermostat opens the 
valve and the exhaust gases from 
the left line pass unobstructed into 
the right line and on through the 
muffler and tailpipe. The two ex- 
haust lines are of steel tubing. 

The entire engine, along with the 
radiator, is tipped at an angle of a 
few degrees to line up the crank- 
shaft with the driveshaft which, in 
the case of a hypoid rear axle, drops 
lower at the differential to reduce 
the degree of floor tunnel required. 
Radiator core, naturally, must be 
inclined to the same angle from the 
vertical in order to have it lined up 


| squarely with the cooling fan. 
* * + 


Saving Weight 

ANOTHER FORD novelty, at 
least to this observer, was the use 
of a plenum chamber fashioned of 
fiberboard to distribute heating or 
cooling air across the lower part of 
the cowl on the inside. This type of 

construction at once reduces weight, 
lowers cost and minimizes tendency 
to develop annoying rattles. The 
design of the heating system, with 
its three optional settings—warmed 
fresh air, untreated fresh air, or re- 
circulation and warming of interior 
air—looks slick and should do away 
entirely with window fogging in 
any kind of weather. 

The question logically may be 
asked: Where does Ford get the 
239-pound weight saving in a car 
which looks bigger and rides 
roomier than earlier models? 
Well, one obvious source would be 
the narrower tread—2 inches less 
in front and 4 in the rear. This 
means that a shorter rear axle 
housing and rear axles can be 
used. The housing itself has been 
changed to welded rolled steel, 
probably considerably lighter than 
the old design. Rear wheel as- 
semblies are lighter since the 
wheels are bolted directly to 
flanges on the axles and, instead 
of having to be lifted off the axle 
ends for removal, drop off when 
bolts have been taken out. 

Narrower front tread would mean 
savings in steel requirements of the 
front coil spring suspension system, 
and the switch to longitudinal leaf 
springs in the rear, coil springs in 
front, in place of the former trans- 
verse leaf springs at both points, 
along with elimination of the torque 
tube drive, all would mean further 
weight savings. 

Certainly the car does not ride 
like it was 7 percent lighter, but it 
figures out to that much, practically 
on the nose. 





In Argentina a pedestrian has no 


right of way. If he gets knocked 
down, it’s his own fault. 
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Joe E. Bayne, general sales man- 
ager 
last 


of Lincoln-Mercury, spent | 
month on a _ coast-to-coast | 
marathon which | 
took him from 
Detroit to Los 
Angeles for the 
opening of the 
West Coast as- 
sembly plant 
there and then 
on a dealer meet- 
ing circuit in San 








Francisco, Salt 

Lake City, Den- 

ver and other 
— points. 


Spending one day in Detroit, he 
left immediately for the New York 
Waldorf show of the new Ford 
and finally to the opening of the 
L-M plant at Metuchen, N. J. 

* * 


* 


Host to Benny 


When Comedian Jack Benny 
and his troupe were in Detroit 
recently, Chrysler officials were 
conspicuous in 
their entertaining 
of the comedian. 
Clarence E. Blei- 
cher, president of 
DeSoto, and K, 
H. Bronson, di- 
rector of adver- 
tising, played 
host to Benny at 
a hotel dinner, 
while Fred M. 
Zeder, vice-chair- 
man of Chrysler 
Corp., was a golf game host. 

Benny repaid in kind at his per- 
formances with a plug for DeSot« 
on his radio show. 

” a t 

Fred Black, Nash director of 
public relations, is said to have 
shown his best fly fishing form 
while the guest of President 
George Mason at a vacation re- | 
treat on the Au Sable (Mich.) 
river. 

Equipped with the best fishing 
tackle handled by Abercrombie & 
Fitch, Black caught one solitary 
fish against Mason's 21! 

. * + 


No Pass 


When Preston Tucker brought 
two Tucker cars and a _ chassis 
equipped with the new hydro-kine- 
tic transmission 
to Detroit to show 
the press, he 
parked them out | 
in Dearborn. A| 
crew of Ford en- | 
gineers stopped | 
by and got a ride | 
in the chassis. 
Tucker Transmis- | 
sion Engineer| 
Warren Rice said | 
they were quite | 
impressed, and in- | 
vited him to bring the car over 
to Ford Research. When Rice re- 





C. E. Bleicher 





Preston Tucker 


layed the invitation to his boss, 
Tucker said: 
“Let’s go back to Chicago. | 


Clymer’s Latest 


Auto Author Studies 
°49 Studebaker 


LOS ANGELES.—Floyd Clymer, 
who makes a specialty of publish- 
ing books on cars, motorcycles and 
racing, has just published a book 
on postwar Studebakers. | 

Clymer recently completed a 3,000- | 
mile test in a Champion. He made 
exhaustive tests on economy, as well 
as a 491-mile trip from Cheyenne, 
Wyo., to Salt Lake City in 7 hours 
and 52 minutes. His average speed | 
was 62.4 miles an hour for the dis- 
tance. 

The tests he made were recorded 
on a SoundScriber dictating unit so 
that the reader of the book has the 
feeling of having ridden with Cly- 
mer on his many tests. He also 
Polled 5,000 Studebaker owners, and 
Over 3,000 opinions are tabulated, | 
and 250 letters from owners are | 


Produced. Clymer has no connec- 
tion with the Studebaker or any of 
its dealers. 

More than a million copies of the 
Clymer book on Kaiser-Frazer cars 
are in circulation. Clymer recently | 
drove a 1949 Mercury from Wash-| 
ington to Los Angeles on a similar 
test. The book on Mercury will be 
ready in July. 
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ithe let us in all right, but you 
need a pase to get out of that 
place.” 

ig! 8 

After work, during hot weath- 

er, Several Dodge officials are 
hiking down to the Sidney Hill 
health farm for massages and 
workouts. 

* * %: 


‘Same OV Jack’ 


Larry Doyle, Detroit regional | 
chief for Ford, reports that the 
only adverse comment he has 


heard expressed about the ‘49er 
was the snort by an old timer who 
nodded approval to the entire car | 
until he lifted the trunk lid, and | 
snapped, “Humph! Same old 
$00R” 3. 


* + * 


A Phony Pill 


Current favorite gag on the na- 
tion’s golf courses is the chalk ball 
with the off-center weight. When 
driven with a club, the pseudo-ball 
explodes in a cloud of white dust. 
When putted, the phony hops like | 








WILL COVER 34,690 SQUARE FEET—An important expansion of the Don Lee California 
Cadillac sales and service facilities will take place with the erection of a modern structure 


in Noftth Hellyweed. 


a rabbit or skips off to one side. 

Last week, J. B. Wagstaff, vice- 
president in charge 6f sales at 
DeSoto, substituted one of the 
chalk balls for the real McCcy 
while playing golf with Mrs. 
Wagstaff. The Missus was in a 
position to sink a par hole when 
the switch was made. Before the 
fraud was declared, however, she 
had made several dozen near- 
hysteria attempts to sink what 
originally had been a three-foot 
putt. 

Friends declared that her game 
for the rest of the day was pretty 
shaky. 


* ~ * 


New Experience 


Glen H. Schricker, Lincoln-Mer- 
cury | service manager, and one of 





FIRST IN RUBBER 





the division’s most consistent trav- 
elers, hasn’t taken a train ride 
since before the recent war. 

Schricker, who headed all servic- 
ing of B-24s during the war, trav- 
els over 100,000 miles a year on 
commercial airlines. He is a com- 
petent pilot himself, having learned 
to fly in the Curtis Jenny days of 
1923. 


* * + 


Henry Ford II was impressed 
with the spectacular devices used 
for the Ford premiere in the 
Waldorf-Astoria in N. Y., but 
not so much that he forgot 
about the bill. 

“How much is this costing us?” 
he asked Sales Chief Jack Davis. 

“Don’t worry about it,” replied 
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Davis. “It all has to come out 
of my sales budget.” 


* * * 


Barrett ‘Walks Plank’ 


There’s always something hap- 
pening at Barrett Equipment Co. 
St. Louis. This time Harry Barrett 
accomplished his greatest selling 
feat—to Miss Helen Lindroth of 
Detroit. Only the preacher and the 
jeweler knew in advance about the 
surprise marriage, performed June 
7 in St. Louis. 


The couple are honeymooning at 
Barrett’s ranch in California and 
will return about the middle of 
July to hold open house for friends 
at their apartment in the. Park 
Plaza hotel, St. Louis. 


F itsgerald Motors 


A charter has been granted to 
Fitzgerald Motors, Inc., Pawtucket, 
R. I., to engage in buying and sell- 
ing used and new automobiles. Au- 
thorized capital was listed as 150 
shares, no par common. Incorpora- 
tors are Blanche D. Burgess and 
Marie E. Stone of Pawtucket, and 
Edith M. Bromley of Providence. 





AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 


Typical example: user's experience 
with B. F. Goodrich tires 


M* Fe.ix R. HELMs of the Military 
Service Company lives in Bir- 
mingham, Alabama. But like the man 
from Missouri, when it comes to tire 
advertising he likes to be shown. 

Recently he wrote us: “It is a pleas- 
ure to inform you that B. F. Goodrich 
tirés are just as good as they are adver- 
tised to be. 

“My sales job involves driving in 
all types of weather and on any type 
of road mentionable. 

“The original equipment tires on 
my 1947... 2-door Sedan have given 
me twenty-six thousand (26,000) miles 
of uninterrupted service. I can reason- 


ably expect another 20,000 miles. 

“I am extremely pleased with B. F. 
Goodrich tires and hope to alwz ays be 
able to use such a fine product.” 

The picture above, taken at the time 
Mr. Helms wrote this letter, clearly 
shows why he expects 20,000 more 
miles of trouble-free driving on his 
B. F. Goodrich tires. The tires still 
look like new because B. F. Goodrich 
tires are built to last, inside and out. 

The tire body is made tougher, 
longer lasting with more—and strong- 
er—cords. The tread wears slower and 
more evenly because it’s broader, and 
hugs the surface of the road, putting 


every inch of rubber to work. Under 
the tread, a special breaker strip 
cushions shocks. 

You can easily prove to yourself, like 
Mr. Helms did, that B. F. Goodrich 
Silvertowns outwear other tires, includ- 
ing prewar tires. With the big trade-in 
allowances given by B. F. Goodrich 
dealers, the cost of a new set of B. F. 
Goodrich tires is surprisingly low. The 
B. F. Goodrich Company, Akron, Ohio 


B.E Goodrich 


FIRST IN RUBBER 
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By Mac Gordon 
Staff Writer 


ARS AND TRUCKS “Made in 

America” are drawing a chillier 
reception from other countries. 

An Automotive News survey last 
week reveals that the list of coun- 
tries barring U.S.-built vehicles is 
steadily growing larger. 

Most nations with stringent 
auto import rules blame the do- 
mestic financial crises and a 
shortage of U.S. dollars. Other 
factors are shipping difficulties 
and a desire to expand auto pro- 


eign lands have turned down. 
On the other hand, 


ployment and cars at lower prices. 

-Last year 3,555,665 passenger 
cars were produced in this coun- 
try, of which the Automobile 
Manufacturers Assn. reported 
266,795 were exported. This is 
about 7% percent of the total 
production. 

The truck export quota, as usual, 
was much higher. Of the 1,237,974 
trucks built, 263,351 were sent out 
of the country for a quota of about 
21.3 percent. : 





STUDY DEALER SAFETY PROGRAM—The national committee of the Inter-Indusiry High- 
way Safety Committee held its first meeting in six months at Detroit last week. It reviewed 
progress to date, analyzed state activities, and discussed a .suggested program for the 
future. A meeting of state chairmen will be held at the NADA annual meeting in San| duction facilities at home. 

Francisco next year. Center (back to camera), left to right: J. J. Newman, vice-president, 

B. F. Goodrich, committee chairman; M. R. Darlington jr., committee managing director; In any event, overseas officials of 
Ben T. Wright, president, NADA; George Ziesmer, first vice-president, NADA; L. A.|U.S. makers concede they have 
McQueen, vice-president in charge of sales, General Tire & Rubber; D. C. Barnhart, assis- been constantly juggling and rejug- 
tant managing director, NADA; William Cronin, managing director, Automobile Manufac- li i 1 ay 1 tas i 
turers Assn.; Robert Milar, Firestone; H. D. Tompkins, vice-president, Firestone; T. F. | 841Ng their already low quo nan 
Crsaden. eee Light B. Yost, Sener Motors K. : Oe here ee ae in. ons ¢ effort to locate markets whose 
sales, Studebaker; W. G. Lewellen, vice-president, General Motors and vice-chairman open to American cars 
the committee; A. vander Zee, vice-president, Chrysler; Karl Richards, manager, field ee ta tae P 

relations, AMA. . e ° 


XPORT MEN decline to say 
whether the loss of major trad- 
ing areas abroad will mean more 


* * 


XPORT FIGURES for the first 
half of 1948 are not available, 
but most authorities in this field 
doubt that the year’s final account- 





AUTOMOTIVE NEWS WANT ADS have been proven the quickest, least expensive 
method of reaching the men who want what you have or have what you want! See 
the back pages of this issue. 
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vehicles for the domestic market in 
the U.S. But it is believed prob- 
able that U.S. consumers will gain 
some of the production which for- 


in normal 
times a strong export market helps 
keep the auto plants working at 
high volume, providing more em- 


Foreign Bans on U.S. Vehicles Grow 


ing will approach last year’s 7%, 
percent quota in passenger cars. 

The return of domestic buyer's 
market conditions in medium and 
heavy-duty trucks has made it cer. 
tain, it is believed, that the annual 
truck export ratio will again exceed 
20 percent. 

Only within the last few months, 
for instance, four British com- 
monwealth countries curtailed 
U.S. car imports. They were Aus- 
tralia, New Zealand, Singapore 
and the Federated Malayan States. 

During the winter such big 1947 
auto customers as Canada and Bel- 
gium practically slammed the door 
to motor vehicle trade with this 
country. The actions of all these 
nations stemmed from programs 
whose objectives were mainly to re- 
build U.S. dollar supplies. 


* + * 


AUSTRALIA halted import of all 
U. S.-made passenger models in 
the medium-priced classes and up, 
leaving trade in this type of car to 
so-called “soft-money” areas such 
as Britain. The Aussies continue to 
ae lower-priced cars from the 


New Zealand went all the way, 
suddenly ordering U.S. car imports 
halted for the rest of 1948. Singa- 
pore and Malaya stopped purchas- 
ing all cars of more than 20 horse- 
power except those manufactured 
in Britain and except for a limited 
permit for Willys-Overland Jeep 
vehicles. 


Here is a summary of the auto 
trade situation in eight foreign 
countries, which are listed either 
because of their importance in 
world affairs or their prominence as 
American car and truck buyers: 


BELGIUM — Sharply curtailed 
U.S. vehicle imports in February, 
1948. Last year purchased 24,230 
new U.S. cars and 13,054 trucks. 


CANADA — The emergency ex- 
change conservation act does not 
prohibit nor place on a specified 
quota basis imports of motor ve- 
hicles or parts, but does authorize 
the minister of reconstruction and 
supply to determine the quantities 
of motor vehicles and parts which 
may be imported and the conditions 
under which such imports may be 
permitted. 


It was announced that after 
March 1, 1948, licenses would be 
issued to permit the importation 
of very limited quantities of mo- 
tor vehicles from the U.S. (and 
other so-called “scheduled coun- 
tries”), and at the same time 
parts and accessories would be 
permitted importation under per- 
mit on a quota basis. 


Quotas are based on the dollar 
values of imports during the 12- 
months period ended Oct. 31, 1947, 
which will hereafter be referred to 
as the quota year. In 1947, Canada 
took 33,518 American cars and 11,722 
trucks. 

BRAZIL—A Brazilian law prom- 
ulgated on Feb. 25, 1948, requires 
that an official license be obtained 
before any import or export trans- 
action with that country is con- 
cluded. The new law offers no as- 
surance that exchange will be given 
promptly to cover licensed imports. 

In view of the current backlog of 
overdue dollar payments, no such 
assurance can be expected in the 
near future. Last year’s U.S. im- 
ports: 18,404 cars and 34,357 trucks. 


FRANCE—American cars can be 
purchased only through an import 
license which is granted for only 
the most essential end uses. Fur- 
thermore, a decree of Oct. 2, 1947, 
eliminates all pleasure driving and 
reduces to a minimum driving for 
business purposes. Last year’s U.S. 
imports: 1,958 cars and 381 trucks. 

SOUTH AFRICA—Although cer- 
tain provinces now prohibit impor- 
tation of left-hand drive vehicles, 
through provincial ordinances, only 
Southern Rhodesia has import con- 
trol regulations, issued Sept. 19 
1947, under which no imports are 
permitted to enter Southern Rho- 
desia from specified countries, which 
include the U.S. and possessions, 
Philippines, Canada and most Cen- 
tral and South American states, ex- 
cept under permit issued by minis- 
ter of commerce and industries. 

The Union of South Africa now 
has replaced Canada as the world’s 
biggest customer for U.S. cars and 

(Continued on Page 33, Col. 1) 
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CHICAGO.—A program of annual 
advertising merit awards for auto- 
motive wholesalers doing the best 
local advertising job has been an- 
nounced by the Automotive Adver- 
tisers Council. The program is de- 
signed to encourage more planned, 
independent advertising by whole- 
salers. 

In announcing the program, T. 
Faxon Hall, sales promotion man- 
ager, Walker Mfg. Co., Racine, Wis., 
chairman of the council’s award 
committee, stated that the contest 
is open to any recognized automo- 
tive wholesaler at least 75 percent 
of whose business is on a wholesale 
basis. 

Awards will be made in four 
classifications based on wholesalers’ 
dollar volume of sales: up to $100,- 
000; $100,000 to $250,000; $250,000 to 
$500,000; over $500,000. This will en- 
able all wholesalers to compete on 
an equal basis, Hall said. 

Plaques for first, second and third 
place in each class will be awarded. 
Awards will be announced each 
year at the Automotive Service In- 
dustries show. 

Judges will be the executive 
board of the Automotive Advertis- 
ers Council, plus one representative 


each of the National Standard Parts 


"48 Sales Again 
Trail Last Year 


In Detroit Area 


DETROIT. — New-car sales in 
Wayne county (Detroit) have again 
fallen below the total for a com- 
parative 1947 month, according to 
the report of the Detroit Auto Deal- 
ers Assn. 

Five-month registrations in 1948, 
however, were ahead of those for 
the January-May period of last year. 

In May of this year, 8,201 new 
cars were titled in the county—com- 


pared with 9,972 the same month | 


last year. For five months sales 
were 49,550 cars this year and 46,26% 
in the 1947 period. 

Used-car sales during May totaled 
8,381 and the five-month amount 
was 36,718. These figures compare 
to totals last year of 7,976 and 
28,264, respectively. 

A total of 1,394 trucks was regis- 
tered in this area in May, 1948, and 
the five-month aggregate was 6,066. 
Comparative figures for 1947 were 
1,033 and 5,245. 

Used-truck sales were slightly 
above 1947 levels. The 1948 totals 
were 547 for May and 2,195 for five 
months, against last year’s sums of 
524 and 2,093. 

After five months of 1948, Chev- 
rolet led in new-car sales with 9,594 
units—followed by Ford with 6,873 
and Buick with 4,165. Ford led the 
five-month standings in used cars 
and trucks and new trucks. 


Redmond Buys 
Holtzer-Cabot 


OWOSSO, Mich.— The Holtzer- 
Cabot division of First Industria! 
Corp. has been purchased by Red- 
mond Co., Inc., of Owosso, manu- 
facturer of fractional horsepower 
motors. Holtzer-Cabot Electric Co., 
located in Boston, is one of the 
oldest manufacturers of motors, 
having been in existence almost 75 
years. 

Frank C. Campbell, president of 
Redmond, will assume the direc- 
tion of both companies, and Holt- 
zer-Cabot will be known as the 
Holtzer-Cabot division of Redmond 
Co., Inc. 


Mohawk Chevrolet Buys 
Caldon-Willys Building 


Mohawk Chevrolet Co., Green- 
field, Mass., will soon take over 
the building at 54 Main St., 
Greenfield, as an automobile 
showroom, following renovations, 
President Orville M. Varner has 
announced. 

Caldon-Willys Motor Sales, 
which now occupies the building, 
will close and renovations will 
begin immediately. 


Awards for Advertising 


Plaques Will Be Given to Automotive Wholesalers 
Doing Best Local Job 
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Assn. and the Motor and Equip- 
ment Wholesalers’ Assn. and Kay 
Kneisly, general manager of Job- 
ber Topics. 

Hall said awards will be made 
with emphasis on the overall ef- 
ficiency of the program, not on any 
single phase or type of advertising. 
The program may be made up of 
whatever types of advertising the 
wholesaler is doing, and entries 
may include such varied advertising 
methods as direct mail, newspaper, 
radio, billboard, clinics, shows, spe- 
cial events or other methods or 
combinations of methods. 

Winning entries submitted to the 
AAC’s secretary before the deadline 
—Nov. 1—will be exhibited at the 
ASI show. 

Entry forms will be available 
from the Automotive Advertisers 
Council, NSPA or MEWA after 
Aug. 1. Address C. H. LeFevre, 
Secretary, Automotive Advertisers 
Council, c/o Sealed Power Corp., 
500 Sanford St., Muskegon 61, Mich., 
or headquarters of associations. 


You know what happened last year —so play it SUPER- 
SAFE this year by ordering your supply of SUPER 


PYRO now! 


Yes — there will be more SUPER PYRO this year, but 
still not enough for everybody because the popularity of 
this SUPER-SAFE Anti-Freeze is growing by leaps and 


bounds. 


And another smashing campaign of SUPER PYRO 
advertising in magazines —in newspapers —on posters will 
further increase the demand for this famous SUPER- 


SAFE anti-freeze! 


Don’t wait —call your jobber quick for your supply of... 





Sie? Ce 


SGAS 





. 


GILBERT 


REPEATS FOR 


ship; George W. Gilbert jr., vice-presiden 


trict manager. 





N. J. Bus Operators 


Get Rate Increase 
TRENTON, N. J.—New Jersey’s 


NASH TROPHY—George W. 


- N. O. 
George W. Gilbert sr., president and operating manager, and L. 





Gilbert sr., 


president of Gilbert 
Motors (Nash), has won Nash Motors’ 10-point award for the second time. Gilbert's organ- 
ization was the first dealership in the Atlanta zone to win the Nash honor and is first 
again to win it a second time. Left to Tt Robert M. Gilbert, secretary of the dealer- 


Park, zone service and parts instructor; 
G. Caruthers, zone dis- 


Public Service Coordinated Trans- 
port, also effective July 4. The com- 
mission held the increases justified 
because of increased labor, material 


state public utilities commission has | #94 replacement costs. 


approved fare increases to a 7-cent 
minimum for 36 independent bus 
operators, effective July 4. 

Mainly affecting companies oper- 
ating in Hudson, Bergen, Essex and 
Passaic counties, the increase is in 
line with rises recently granted to 


U. S. INDUSTRIAL CHEMICALS, INC. 





Chieftain Pontiac Chartered 


Chieftain Pontiac Co., Inc., Okla- 
homa City, has filed a charter 


amendment increasing its capital 


stock from $80,500 to $140,200. 
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Canada’s Dealers 
Win Support 
On Tax Pleas 


OTTAWA, Ont.— The statement 
by the leader of the official opposi- 
tion, John Bracken, that the auto- 
mobile tax will eventually reduce 
sales in Canada has considerable 
support from dealers. 

They emphasize that so far the 
effects of the excessive excise tax 
have not been too apparent be- 
cause business conditions in gen- 
eral have been fairly good and 
shortages of cars have continued. 
However, when these conditions 
change as anticipated, it will be 
quite another story, dealers warn. 

“They’re good now because of the 
shortage of cars, but when the de- 
mand is satisfied, it is not unlikely 
we'll see grass growing in the 
streets of Oshawa and Windsor, the 
dominion’s main car-manufacturing 
cities,” said Bracken. 


U. C. Lot for Louis 


Louis Nash Motors, Inc., Little 
Rock, Ark., has opened a used car 
lot at 900 Spring St. 
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7 vs : C ist Kempf, a Willys dealer, welc esti hi Kl : a 
The Other Side of the Picture “Galacmn allign Welle Nie care} Moma} Melee Oe, Kearney, Noe!” By Fred Kempf 
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FORD DEALER ARDLY NOTHIN? 
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‘fourth and final report on the} agency designed to assist legisla- | both benefit from proposed changes 





| state’s tax situation that a sales| tors, state officers and citizens in|in Wyoming’s unemployment com- 

In th c H opper | tax must be given consideration if| solving problems of government.| pensation law tentatively mapped 

new state taxes are necessary, due| Harold Henderson is its director. | by the advisory council of the state 

to a soldiers’ bonus or !arger tax * *« & |employment security commission 

‘ is the only major tax source that aids. W 2 C e | for submission to the 1949 Wyom- 
Research Gr oup Recommends has not been tapped by Minnesota,| Both non-partisan and non-po- yoming May Chang | ing legislature. 

Minn. Consider Sales Tax the Minnesota Institute of Govern- | litical, the institute is an indepen- Jobless Pay Laws | One of the proposals, as recently 


Finding that the retail sales tax | mental Research concluded in its | dent, citizen-supported fact-finding! Employers and employes would | announced, would raise the weekly 
= amas son ——_— —_————_— — - — — nein — -|maximum unemployment benefit 
payment from $20 to $25, while an- 
other would provide an extra $3 a 
week for the first dependent child 
of a claimant and an additional $3 

| for two or more. 

” * 


$100 Million Bond Issue 
|Okayed for Mass. Roads 


The Massachusetts Senate joined 
| the lower branch of the state legis- 
lature in approving a $100,000,000 
bond issue for expansion and mod- 
|ernization of state highways. 

Passed with an emergency pre- 
amble to make it effective as soon 
as signed by the governor, the bond 
jissue was hailed as the first step 
| in the state’s $700,000,000 long-range 
| highway modernization program. 
As approved by both legislative 
| branches, the legislation merely au- 
thorizes the large bond issue. When 
|funds from it are needed for spe- 
|cific road projects, they must be 
| appropriated by the legislature. 

The Senate rejected an amend- 
ment which would have knocked 
from the bill a $300,000 allocation 
for a study of the feasibility of a 
toll highway across the state. 
| * * * 


N. J. Ups Bus Insurance 
Gov. Alfred E. Driscoll has 
signed into New Jersey law legis- 
lation to force bus operators to 
increase insurance coverage for 
their passengers. Introduced as a 
result of the plunge of a bus into 
the Passaic river at Passaic on 
|March 20, 1944, at a cost of 20 
|lives, the new legislation raises 
| from $15,000 to $25,000 the insur- 
}ance coverage for each bus that 
must be carried by operators of 
buses with seating capacities of 
not more than 12; $25,000 to $50,000 
for those carrying from 13 to 20 
ee . * | Passengers; $50,000 to $100,000 for 
Give us the magazine that reaches ty pe 
o to $150,000 for those carrying more 


[than 30 passengers. 








* * * 


c the most of our good customers,” Casper (Wyo.) Gas Tas 


A 1-cent-a-gallon tax on whole- 
| sale gasoline sales within the city 
and an area extending five miles 


— say automotive dealers. outside the city limits was passed 


| by the Casper (Wyo.) city council. 
Ivan Schneider, wholesale gasoline 


S | distributor, said local dealers 
No other magazine reaches so many | ents ach aan 
7 , ¢ tax in court. 


7 ‘ of the better farm families Clennan Appointed 


'To Chicago Post 


r DETROIT.—Appointment of Jos- 
al - a i) if {| al eph C. Clennan as Chicago zone 
manager of Pack 


ard has been a: 
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SEND FO hington Savere territory on 
; al, Inc. Wes about my own . nounced by Kar! 
Farm eT te! please send me we Number of Farms B / G G E S T = te t h e coun t r y M. Greiner, vi: 
Without ater 1 Buying Power Trucks-Tractors president 
tore nha arm Autos WITH 2,700,000 SUBSCRIBER FAMILIES general sales 
manager. 
ae For the past 
ete ae akan two years Clen- 
Abe TT FARM JOURNAL, INC. GRAHAM PATTERSON, PRESIDENT nan has been as- 
Business © —— o sistant manager 
ae aa 3 OE acer also publishers of PATHFINDER — AMERICA’S 2nd LARGEST NEWS MAGAZINE of the company’s 
eee State Detroit zone. He 
nde ee | 4% ©. Clennas joined Packard in 
; “Teil 1946 after 28 years in numerous 


phases of the automobile industry. 
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On British | 


AUTOMOTIVE WASHINGTON 


Highlights From Report 
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ndustry 


By William Ullman 


Washington Correspondent 


eo ILLUMINATING report on the British automotive 


industry was made public 
the U. S. embassy in London 
Smith, a member of the staff. 


here recently. It came from 


, and is the work of Jule B. 


Since the full report is far too long to present in detail, 


here are some interesting ex-®——~- —— 


cerpts: 

The British automotive in- 
dustry is the third or fourth largest 
industry in the country. Despite 
shortages of raw materials and 
parts, 1947 production was satisfac- 
tory, being surpassed during only 
three years, namely, 1936, 1937 and 
1938. The United Kingdom is the 
second largest producer of auto- 
mobiles in the world, surpassed 
only by the U. S. Canada is third. 

Production difficulties are numer- 
ous and it is not believed that pro- 
duction can be 
increased during 
1948 with present 
facilities by much 
more than 25 per- 
cent. 

Some members 
of the trade esti- 
mate that the in- 
dustry did not 
operate at more 
ne than 65 percent of 

3 its potential ca- 
William Uliman = pacity in 1947, but 
others think this figure low. This | 
curtailed production was due pri- 
marily to the shortage of raw ma- 
terials and component parts, al- 
though some producers have been 
unable to get sufficient labor. There 
is, however, generally a sufficiency 
of skilled and unskilled labor. The 
housing shortage in the areas in- 
volved affected a few plants. 

. . . 


Postwar Record 


MOTOR VEHICLE production in 
1947 reached the postwar rec- 
ord of 441,670 units, which was 
more than 21 percent greater than 
the 365,282 units produced in 1946. 
Of this total, 205,268 units were 
allotted for the export market, 235,- 
830 units to the home market and | 
472 to the armed services. 

The total output of passenger 
cars and taxicabs in 1947 showed 
an increase of 31 percent over 1946, 
while the production of trucks 
showed an increase of only 5.5 per- 
cent. The greatest increase in pro- 
duction, nearly 82 percent, was in 
passenger cars ranging from 12 to 
16 horsepower, followed by an in- 
crease of nearly 35 percent in cars 
ranging from 8 to 12 horsepower. 
These increases showed to a certain | 
extent the trend of production to 
higher horsepower cars for the ex- 
port market. 

The trade estimates that during 
1947 Austin Motor Co., Ltd., was 
the leading automobile producer, 
with approximately 100,000 chas- 
sis; Ford Motor Co., Ltd, was 
second, with approximately 80,- 
000; Morris Motors, Ltd., was 
third, with approximately 65,000; 
Vauxhall Motors, Ltd., was fourth, 
with approximately 50,000; Stand- 
ard Motor Co., Ltd., was fifth, 
and Rootes, Ltd., was sixth. 

It was reported that 90 percent 
of the production of automobiles 
was centralized in the hands of 
these six firms or groups, and that, 
whereas before the war 136 basic 
models with no less than 299 body 
variations were manufactured, dur- 
ing 1947 there were only 62 models 
with 85 variations. 

It was also reported that, gen- 
erally speaking, a change in the 
production program in the British 
automotive industry requires 2% to 
3 years at a minimum, The trade 
was of the opinion that 1948 pro- 
duction would not be higher than 
1947 production by much more than 
23 percent, provided conditions re- | 
Mained equal. 

+ 











+ * 

Soaring Exports 

[ 1947 allocations to the export 
market of passenger cars and 

taxicabs amounted to 154,966 units, | 

compared with 99,627 units in 1946, | 

an increase of nearly 57 percent, 

While allocations of trucks were 

50,402 units, compared with 48,203 





units, an increase of more than 4 
percent. 


Export allocations in 1947 of pas- 
senger cars up to 8 horsepower 
were 46,932 (36,751 in 1946); from 
8 to 12 horsepower, 78,668 (48,505) ; 
from 12 to 16 horsepower, 25,742 
(12,257); from 16 to 20 horsepower, 
1,178 (970), and 20 horsepower and 
over, 2,446 (1,144). Allocations of 
trucks under 15 cwt. were 18,129 
(13,576 in 1946); 15 cwt. to 6 tons, 


25,946 (30,433); 6 tons and over, 


© 1% 
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She’s first on his list...and he listens to her word. 


He buys the car she pointed out in Vogue. 





& THE CONDE NAST PUBLICATIONS INC 


1,202 (1,008), and public service ve- 
hicles and trolley buses, 4,155 
(3,186). 

Actual exports of new passen- 
ger cars and taxis totaled 143,050 
units in 1947 compared with 86,729 
units in 1946, an increase of more 
than 64 percent, while exports of 
new commercial vehicles num- 
bered 49,355, compared with 47,- 
739, an increase of 4.2 percent. 

Exports of parts and accessories 
were valued at £10,724,627 compared 
with £6,464,875 in 1946. 

Generally speaking, export per- 
formance in 1947 reached the tar- 
get. The trade believes that the 
export markets will hold up for 
another two or three years. 

Import restrictions and lack of 
foreign exchange were given as 
leading factors tending to cut down 
exports. Overseas. transportation 
and inability to give early delivery 
dates were other considerations. 
Export prices appeared to be the 
least important. 

* 


Light-Car Demand 
ANY FIRMS reported large or- 
ders on their books. Most 
firms reported, however, that they 
were meeting increased competi- 
tion in foreign markets. 
A member of the trade stated 





The sav behind the 


- 








H. J. BROWN PONTIAC, INC., of Arlington, Va., recently occupied this new dealership. 


The building is of cinder block and stucco and covers 12,500 square feet. 
| of 17,500 square feet is provided. 


that there was still an unsatisfied 
demand for British-made motor 
vehicles which would take some 
time to fill. Although manufactur- 
ers were greatly concerned about 
rising costs, it was believed the 
industry would get its fair share 
of the world demand for three 
reasons: 

First, many customers of British 
industry all over the world want 
an economical little car which is 
easy to park and light to handle. 
For many years British manufac- 
turers have specialized in this type 
and, therefore, the industry can 








ete 
‘ 






A parking area 


satisfy a good part of that demand. 

Second, the average export value 
of the British car (without pur- 
chase and road tax) in half the 
markets of the world is still below 
that of the U. S. car. 


Third, many countries will re- 
main short of dollars, and as a 
result the demand in the com- 
monwealth, at least, will be main- 
ly for British products. It was 
reported that Australia, for ex- 
ample, stands ready to take 40,- 
000 British-made automobiles in 
1948 compared with some 19,000 
in 1947. 


(Continued on Page 16, Col. 1) 
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(Continued from Page 15) 

The year 1948 will see increasing 
continental competition, but output 
in these countries has not reached 
prewar levels. Although it was not 
believed possible to maintain the 
present high export quota over a 
long period, there was no doubt 
that the number of the United 
Kingdom's overseas customers 
would continue to be considerably 
above prewar figures for many 
years. 

* * * 
U. S. Gets Emphasis 
CONSIDERABLE publicity was 

4 given to the market in the U. S. 
for British-made automobiles. The 
largest British manufacturer, Aus- 
tin Motor Co., Ltd., plans to export 
17,000 passenger cars and trucks to 
its 100 agents in the U. S. in 1948. 

It is believed that the retail sales | 


Forsythe Attracts 
Lubrication Jobs 


With Advertising 


SYRACUSE, N. Y.—Lubrication 
business is big business for For- 
sythe Motors Corp. (Dodge-Plym- 
outh), 647 W. Genesee St. The deal- 
ership goes after lubrication busi- 
ness on a large scale, stressing the 
completeness of its service at a 
price of $1. 

A newspaper ad was instrumental 
in building the company’s reputa- 
tion as a headquarters for lubrica- 
tion work in Central New York. 

The ad carried a sketch of a side 
show “barker” going through his 
act. Said the caption: “People come 
from miles around for our lubrica- 
tion. We don’t miss a thing. Here’s 
what we do for your car.” 

The ad then listed 20 separate 
operations in the service. Copy con- 
cluded: “Good grease . . . good oil | 
. . « good workmanship by experi- | 
enced men assures you of the big- 
gest dollar’s worth on today’s mar- 
ket.” 


New Peak Seen 
In Texas Registry 


AUSTIN, Tex. — Registration of 
motor vehicles in Texas is expected 
to hit 2,350,000 during 1948, ac- 
cording to E. J. Amey of the state 
highway department. This is 150,- 
000 more than the 2,200,000 total 
registration in 1947. The prewar 
record was 1,830,000 in 1941. 

Amey estimated Texans are using 
1,500,000 automobiles, 500,000 trucks 
and commercial vehicles, and more 
than 200,000 motorcycles, trailers 
and other miscellaneous licensed 
vehicles. 

Texas A. & M. College experts at 
the same time estimated that 180,- 
000 tractors are being used in the 
state this year. 


Brost Elected 
Chester J. Brost, president of 
Brost Motors, Inc., Buffalo, has 
been elected to the board of direc- 


tors of the Main Street Assn. of 
Buffalo for a three-year term. 


| 
| 
P| 
| 


TWO FLOODLIGHTS atop the i8-foot steel 
tower provide illumination for night con- 
struction projects. Current is supplied by a 
gasoline-powered generator stationed in the 
all-steel body of the Bantam utility trailer 
Design of the trailer enables balance either 
when stationary or being pulled behind trac- 
ters, trucks or passenger cars. 
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Automotive Washington 


of these cars, plus sales of parts, 
will surpass $35,000,000. Ford Motor 
Co., Ltd., plans to export 6,000 pas- 
senger cars and trucks to the U. &., 
so that total imports may exceed 
25,000 units with a retail value of 
between $50,000,000 and $60,000,000, 
including sales of parts. 


In contrast with exports to the 
U. S., it is believed that imports of 
U. 8S. automobiles will not be as 
great in 1948 as in 1947. In the two 
years ending Oct. 31, 1947, only 318 
U. S. automobiles were imported, 
and most of these were for the 
diplomatic corps. 

Re-exports of motor vehicles in 


1947 numbered 34, valued at £20,558, 
compared with re-exports of 63 mo- 
tor vehicles valued at £29,032 in 
1946. 

The growing popularity of the 
electric-battery vehicle is indicated 
by the official returns, which show 
2,502 new electric vehicles regis- 
tered in the first 11 months of 1947, 
compared with 1,415 in 1946 and 867 
in 1938. 

Production of these vehicles was 
reported to have totaled 3,257 units 
in 1947, 104 being allotted to the 
export market, and 3,171 to the 
home market. 


Ford Announces 


Expansion Plan 
For Richmond 


RICHMOND, Calif. — Plans for 
expansion of Ford Motor Co. facili- 
ties at the Richmond assembly 
plant have been announced by W. 
A. Abbott, plant manager. 

The company is considering a 10- 
year lease on additional warehouse 
and office space of 146,000 square 
feet in the former Kaiser Shipyard 
property here. 

The proposed expansion would 
provide for storage of approximate- 

ly $3,000,000 worth of service parts, 


'as well as some of the present 


— 


stock of the Salt Lake City depot 
which would be moved here. 

The service parts section of the 
Ford plant would then be given 
over to storing of production stock 
with an anticipated improvement in 
handling of materials. 

Ford is now buying about $21,-. 
000,000 worth of parts in California, 
according to O. T. Stahmer, local 
purchasing director. 


Eagan & Streng Honored 


Eagan & Streng, Inc., Buffalo 
dealer, has been awarded an hon- 
orable mention certificate by the 
Main Street Assn. of Buffalo for 
its new building at 2365 Main St. 
as one of the finest erected on the 
business thoroughfare during the 
past year. 


tween e 





NLRB Counsel 
Calls Taft Act 


A Peace Force 


NEW ORLEANS, La.—Labor un- 
rest has been decreased as a result 
of the Taft-Hartley act, it was de- 
clared by Robert N. Denham, gen- 
eral counsel for the NLRB, in ad- 
dressing a conference here of fed- 
eral circuit and district judges. 

Asserting that both labor and 
management are now better able to 
talk to each other, he said enact- 
ment of the Taft-Hartley act was 
necessary to provide a more equi- 
table balance of responsibility be- 
tween employer and employe and to 
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provide new procedures in labor 
disputes. 

Although expressing belief that 
Communism in American labor or- 
ganizations has been greatly “di- 
luted” by the new labor law, Den- 
ham added that “nobody knows 
where you will find Communism.” 
Recent purges within unions may 
simply have driven the leaders un- 
derground where they are still at 
work, he pointed out. 

“The average American working 
man is a sane, conscientious and 
country-loving individual,” he de- 
clared. “When it is pointed out 
what is going on in his organiza- 
tion, he alone is able to take con- 
trol.” 


Whether you need a man or a hard-to- 
find part, AUTOMOTIVE NEWS WANT 
ADS will do the trick! 


83% of Vermont Cars 


Fail Inspection Tests 

MONTPELIER, Vt.—Of a to- 
tal of 83,055 motor vehicles in- 
spected in Vermont, 83 percent 
required some correction of me- 
chanical deficiencies in order to 
meet inspection standards, ac- 
cording to the state motor vehi- 
cle department. 

The figures covered vehicles 
inspected during the official May 
inspection period and the first 
three weeks of June. With a 
total of 97,767 vehicles now regis- 
tered in the state, 14,712 vehicles 
remained to be inspected. 
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New Border Curbs 


Canadian Jobbers Post Details on Equipment Bans 
Just Placed in Effect 


OTTAWA.—The Canadian Auto- 
motive Wholesalers Assn. has issued 
a bulletin (No. 658) which outlines 
the details of the new import con- 
trol restrictions imposed by the 
Canadian government, according to 
L. N. Panneton, secretary-manager 
of the association. 

The restrictions, effective June 
26, are said to be an extension of 
the policy aimed at saving U. S. 
dollars for the Dominion. The 
government announcement added 
that import permits will be issued 


only when goods are essential to 
the national economy. 

The new list includes: internal- 
combustion traction engines for 
other than farm purposes; all ma- 
chinery composed of iron or steel, 
valued at more than $200 per unit; 
traction engines; air-cooled inter- 
nal-combustion engines of not 
greater than 1%-horsepower rating; 
piston castings; aircraft and parts; 
Electric dynamos or generators and 
transformers; electric motors; elec- 
tric apparatus of a tofal invoice 
value of more than $25; goods of 
which iron or steel or both are the 
component materials of chief value, 
of a total invoice value of more 
than $200; electric or gas apparatus 
designed for welding or cutting, not 
including motors. 

Goods covered by the above tariff 
items which were in continuous and 
uninterrupted transit to Canada on 
or before June 25 will not require 
permits, it was said. 


Propeller Shop 
Sold by Ford 


To Aircraft Firm 


DEARBORN.—Sale of Ford Mo- 
tor Co.’s aircraft propeller repair 
and overhaul department to Com- 
mercial Aircraft, Inc., of Willow 
Run has been announced by D. S. 
Harder, vice-president and director 
of manufacturing. 

In concluding the sale with Rob- 
ert L. Nulty, president of Com- 
mercial, it was announced that W. 
A. Wilson, in charge of this facil- 
ity, would join the aircraft firm 
as general manager of propeller 
overhaul. Wilson has been in 
charge of the Ford department 
since 1928. 

During the war he was also in 
charge of the propeller department 
at the Willow Run bomber plant. 

The shop, located in one of the 
Ford aircraft hangars at the Dear- 
born test track, specialized in 
maintaining propellers and gover- 
nors of all kinds for executive type 
aircraft. It is said to be the only 
completely equipped propeller over- 
haul and repair facility in this sec- 
tion of the country. 

Since the Ford airport is non- 
operative, transfer of the Ford 
equipment to Commercial Aircraft, 
Inc., is expected to constitute a 
considerable service improvement 
for private plane operators 
throughout the U. S. and local air- 
lines. 





‘Up’ Handles 
Keystone Club Cites Danger 


Of Pushdown Type 


HARRISBURG, Pa.—An improve- 
ment in automobiles that all man- 
ufacturers “would do well to in- 
corporate in their cars” is door 
handles that open “up” instead of 
“down,” in the opinion of the Key- 
stone Automobile Club. 

Keystone cited the case of a 
member who recently expressed his 
views on the dangers inherent in 
the “down” type. 

He wrote: 

“It has been brought to my at- 
tention through personal experi- 
ence, that there is extreme danger 
in riding in automobiles equipped 
with handles that push down to 
open. Any sudden lurching of the 
auto which would cause the pas- 
senger to be thrown against the 
door handle would cause the door 
to open, with little pressure, throw- 
ing the passenger to the highway.” 

This member’s mother was seri- 
ously injured in an accident that 
could not have happened had the 
handle required an upward pull to 
open the door, Keystone said. 

Another reform urged by Key- 
stone is the incorporation of a lock 
separate from the handle device, as 
a protection for children. 

“It is a common practice for 
youngsters to hold onto door han- 
dles, and it would be quite harmless 
if the doors could be locked inde- 
pendently,” the club pointed out. 





| ‘J. F. Reynolds & Co. 
John F. Reynolds, formerly of 
|South Bend, has formed J. F. 


| Reynolds & Co. to sell Ford auto- 
‘mobiles in Lakeside, Mich 
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= Passenger Car Registrations, All States for February, 
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They do NOT include transportation released here weekly, as com- 
- . — sales taxes, or optional pleted by R. L. Polk n- 
equipment. x! e presen: = 
BUICK—Series 40 Special —4-ar. sea.,| | “Ve* im state capitals. i i § 3 
rar eal, "Subab, a-anoeh, ght | ELE a] é 
conv., $2,333; stat. wag., $2,940; Series 70 | California 48) 1257 104’ 3682) «333«=«70)«414)~«B76) 2668) 114) «410182 77 379) 340’ 652) 223) -*1130) 1038) 1008 79) 65! i501 
Road - ; 2- i5'0 
untae, Ge; da oe, | 471081 245|_ 2529, «52821602; B70 248997522209 ——sS1 706, —«417,_—749) 20011523) 88067, 93,4 583 
s | All States '48' 20001 1801/ 53411! 6188! 1401) 4710 14480) 42650 4555, 6907) 6501 1238: 9321: 8227) 12484) 3549/ 21433| 18148) 10367, 1845| 664) 24978) 
CADILLAC—Series 61—4-dr. sed., $2,- E 8 
eh meat rg 624d. cea. _for February "47 16970-3419) 38774 6313) 918 4830) 13466) 38691) 1417) 7324 2740 1705 ~—8401' 7070, 1306! 3004! 22832) 14826 7082, 1429, 50) 214333 
,781; sed. cpe., $2,719; conv., $3,174; | Year "48 38074 6152|108501| 14809, 2850) 11656) 34815) 87546 9998 13502, 13911 2966 19431) 16696) 24632, 7701, 51744) 34576, 20578, 3731, 890) 524759 
a Cit tine eee a5. | te Date " '47\_ 33128 6789 82280. 12639) 1705\ 9768: 26791 74133, 25751 13970. 5142 3282 16028) 15466 26872 5875) 41905! 27445 14514) 2753) 126) 425% 
$4,686; 7-pass. Imperial, $4,887; 9-pass. 
bus. sed., $4,368; 9-pass. bus. Imperial, 
$4,560 * e 
CHEVROLET — Stylemaster_t-dr, se. Passenger Car Registrations, All States for Mareh, °48-'47 
$1,276; 2-dr.-sed., $1,219; spt. cpe., $1,202; 9 J 9 
bus. cpe., $1,160; Fleetmaster—4-dr. sed., x 
$1,345; 2-dr. sed., $1,286; spt. cpe., $1,281; ee : 
conv., $1,628; stat. wag., $1,893; Fleetline | — ] ] ] | | i j j | 
—4-dr, sed., $1,371; sed. cpe., $1,313. | | } | 
CHRYSLER®* — Royal “6” —4-dr. sed.,| | C®r Registrations by states are S 
ee E 2-dr. sed., $1,946.25; spt. cpe.,| released here weekly, as com- | eS g 4 | & 
-972.50; bus. Oe ee ree oon | | pleted by R. L. Polk representa- 3 & “| 4 
= i 3a 050 28; 2-dr. sed., $2,025.25: tives in state capitals. # 2 e 4 , & 2 E 5 $ z i i 2 s B & 3 
mot Sh S000 Tn ove 1.820 i glelélziili zg PLZZ IEILEI ELE Ela |? 
conv., . ; T-pass. es ’ 00; | bin mal Rcesiliinnctlieinalicadl 5 a ae ei ane Lo | ‘ * a 
. .596.75; traveler, $2,199; Saratoga ; : on 3 
eg sed., $2,306.25; 2-dr. sed., $2,-| 47 States Previously ‘48 23182| 3436| 62706; 8525| 1867! 6421| 17502! 40593| 4565| 10318) 7644! 1058| 8113) 10112) 17298) 5468) 27958! 22309! 12541| 2706 943) 295265 
268.25: spt. cpe., $2,280; bus, ope. $2,180; _ Reported for March 47| 17938| 3547! 45950' 7144; 1320) 4868! 15271! 41903; 1648] 8488! 3047' 1897] 9015) 9111! 14310! 3393) 26180! 16043: 7995! 1533 49\ 240650 
Now Yorker °8"—4-dr. sed... $2,422; 2dr. | California ‘48; 1397/ 212) 3522; 414) ~=—77|-««493|««999| :1692| 64) 08) 04 
: : | | 3 73| 327 314) 1016) 384; 1302! 1083) e47! 102 85| 15104 
= $F 300.78: oe Sa eseas; Town & scldipieiiia tne 443| 4410 608/80, 78/1470 3951; 119} 906; 265' 221; 886) 736! 1336) 445! 2185) 1579) 1068! 184 5! 23361 
“g"*—conv., $3,406; Crown Impe- | Vermont ‘48; «147 17) 237) «58; 92h} = 3h} 98) Ss 120; 8S at} Ss S88 2 14; 64, 63 32; 104; = 78 46 13 9) 1281 
rial ‘‘8’’—8-pass. sed., $4,672.50; lim., ‘47\ 41h 6} 134) 27 3] | 21/138 a| 36! 9 4 13) 45/50) 2 32; 47) 44} ! 703 
$4,777.75. 3 
All States "48| 24726! 3665| 66465! 8997| 1965| 6945) 18599| 42 4657 ! 
sa Gh tee ee | ee ‘47 19663| 3996 50494) 7779) 14031 S601 Le7é21 48092) I7HI| ‘See4, 3a Diael 99l4| 9092) Isoe) 38591 283971 T7609. ‘9107, 1738) 36) 2644 
: He aT s ; . | Year '48| 62800! 9817|174966| 23806) 4815| 18601! 53414/12995! 09 
DeSOTO*—Deluxe—4-dr. sed., $1,890.50; ‘ | | 14655) 24469; 21706! 4099! 27885| 27186| 43009| 13585| 81108! 58046! 34012! 6552 1927! 836409 
to Date 47\ 52791! 10985'132774| 20418) 3108) 15428| 43553/120125| 4346| 23394) 8463/5404! 25942) 25358| 42568 9734! 70302! 45114) 23621 4491: 191) 6881/0 


2-dr. sed., $1,853.75; spt. cpe., $1,880; bus. 
cpe., $1,764.25; Custom—4-dr. sed., $1,- 
970.20; 2-dr. sed., $1,938.70; spt. cpe., 
$1,952.45; conv., $2,374.70; stat. wag., $2,- 
830.85; 7-pass. sed., $2,393.95; lim., $2,- 
515.20. 

DODGE* — Deluxe — 4-dr. sed., $1,710; 
2-dr. sed., $1,665; bus. cpe., $1,575; Ous- 
tom—4-dr. sed., $1,775; town sed., $1,860; 
apt. cpe., $1,760; conv., $2,180. 

FORD—Six—4-dr. sed., $1,382.22 (V-8, 
$1,468.70); 2-dr. sed., $1,318.98 (V-8, $1,- 


405.46); bus. cpe., $1,245.05 (V-8, §$1,- 
342.23); spt. cpe., $1,340.12 (V-8, $1,- 
447.65); Custom Six—4-dr. sed., $1,500.36 


(V-8, $1,574.13); 2-dr. sed., $1,431.86 (V-8, 
$1,510.89); spt. cpe., oe (V-8, $1,- 



























Passenger Car Registrations, 48 States for April, °48-’47 
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Miscellaneous 


| 31777; 21013) 11283) 2809) 1342) 288298 








.20) ; -. $1,794.29 ° (V-8, $1,874.09); : ; 
587.20) ony ors $2,108.38). 46 States Previously '48| 21923) $810) 63869) 11074) 2504) 8178 21470' 19052) 6503) 10315) 10761 922) 2847' 10913) 16999) 6934 
FRAZER—4-dr. sed., $2,204.46; Manhat- | —————— “P" it 4452| 56410) 7970 1402) 6124 17705 40125 2233 7894 3130 1905’ 8668’ 10265 15000 3843) 29002 17801 2546) 22231 56) 264293 
tan—4-dr. sed., $2,711.50. Rhode Island ‘48, 269/ = S1| 583) 144 18 97| 234; 323) 45] —s'173 78 18 54, 265; 286 62! 351' 264) 303 31! 15! 3664 
HUDSON-Super \“6"—4-dr. sed., $2,- | —___ _ 47) 14028} 43' itt} 36} — 08} st} St} St} S297) Si 90) 189) 28) 228) = 1701 =} SS 5, 1840 
127.25 (8-cyl., $2,242.75); 2-dr. sed., +> | Verme ’ : iam i e See les e 
076.75; spe cpe” $2,124 (B-cyl., $2,230.50); | ""°" i ES SRE BCR BREE Re REE EB Bea 
bus. epe., $1,987.25; Commodore “6"—4-dr. | —-— ann Be | 12) 651 7 9 tg! 8s 7; 18} 28) «= 45] sit, S51 861 S33] si | 720 
sed., $2,301 (8-cyl.. $2,411); spt. cpe., $2,- ates Reporte 48) | 64646| 11271| 2538. 6309 21802) 19493) 6504) 10524) 10890, 948. 2915. 11236) 17358) 7023) 32242) 21349, 11623) 2853) 1359) 293155 
276.75 (8-cyl., $2,386.75). a” Date for Avril 47|_19746| 4488| 56909) 8023! 1413| 6172| 17874! 40364) 2261| 7974; 3174 1930: 8740) 10383) 15234) 3883) 29295! 18027| 8655) 2246| 62) 266853 
KAISER—+4-dr. sed., $2,104.21; Custom— — "48 85112) 15697|/239612) 35077; 7353| 26910) 75216| 149444) 21239) 34993! 32596, 5047) 30800) 38422| 60367| 20608/113350| 79395, 45635, 9405) 3286/1129564 
4-dr. sed., $2,455.57. 4? _to Date _'47'_72537|_15473/ 189683) 28441| 4521! 21600| 614271 160489| 6607| 31368! 11637| 7334| 34682) 35741| 57802) 13617| 99597| 63141! 32276| 6737| 2531 954963 
LINCOLN—4-dr. spt. sed., $2,559.98: 6- 
pass. cpe., $2,523.23; conv., $2,943.88; 
Cosmopolitan — -< wen a $3,170.01: | P > o 9 
4-dr. spt. sed., , 01; -pass. cpe., | ¢ R t t 20 fe M A 
Bin AB cone soreans| ON O assenger Car Registrations, tates for May, 40- 
6-pass. cpe., $1,976.01; conv., $2,365.19: 7 
stat. wag., $2,649.58. ——7- | 
NASH — ‘‘600"" ge _ Ot a0: Car Registrations by states are | a 
1,543.05; deluxe bus, coupe., . : | 
Neoo" Super—4-dr. sed., $1,587.05: spt. released here weekly, as com- | * 
ope., $1.538.05; Ambassador Stipstream— | | Pleted by R. L. Polk representa- ; = 4 
4-dr. sed., $1,873.95; Ambassador (trunk)— | | tives in state capitals. : gis j 3 | 8 
4-dr. sed., $1,915.95; spt. cpe., $1,257.95: i i 4 | $ 3 | : : | B13 | 7 | 
conv., $2,345. s | 
cainiesemenin — testes 66" Six — 4-dr. 12 States Previews! 7 tl a tel 3 2 |\4 & i Be a 2|\s ss s 
sed. stand., $1,556; 4-dr. sed. deluxe, ates Previously "48; 2930) 862! 8495; 1740) 469! 1266! 3184! 1038| 1575! 1632| 2351! 395! 1020| 1954) 2250/ 1274| 4747) 2741! 1746, 398) 149 42216 
$1,697; 2-dr. sed. stand., $1,513; 2-dr. sed. | Reported for May 47\ 3252) 853|_ 9884/1556] 162! + -997|_-3320' (74241 «6451 (1541' 619 4301:«*1'778~=—«*1824)«2777' ~«—«650) 5024! 3253) 1414) 425 5 47833 
Same, LS: ee ee ee ee | a ey WW eo a a a a), CS) 
Stat. wag., $2,456; Series “68” Eight—4-dr. Esloran at 2/ i2|—s137l_ = 33} tot 24] 38] 190 a. 2 Me S| al. el Bl tat ie a 887 
sed. stand., $1,614; 4-dr. sed. deluxe, $1.- | ~°°"°°° ae) 124) M6) a4) a2 27), a)ST9) SS], SCB,SSCOYSCNO)SCTG)S a), 
755; 2-dr. sed. stand., et.ere; S-de. we. Connection ig ma 25| 544) 56 3} 34] =129)— 385] S19] S85 17 21, 109 71 72 14; 205: 137 47 17 2072 
deluxe, $1,713; oli> coe mant.. 71903, — ‘48 | 148) 721; 159 42) 116) 259) 69) 62) 14) 133 97, 158, 222) 269, 174) 370 392 229, 32) ~-85| 4387 
= cpe. Coe eit: ae oo ‘a7 381/129} ~—-833} 122 29| (106; 297; 469; 64 ~=162 50 51; 178) ~—196|~—27 79| 389; ~=416) ~—-140 20 7! 4389 
” deluxe. $1,805; 4-dr. sed. stand., $1,-| °° "°° Cr Tr 4) 56) 6) (4) 19) te o 2 2 4) 10 4) 30) 34 517 
sed. deluxe, $1,805; 47 53] 10 | | 
659; 2-dr. ‘sed. deluxe, $1,731; 2-dr. sed. Seoralt ae iz 180 14) | 17\ 54) 120) 121 26! 13 8 4 \7 50) 10) 59) 75 29) | 789 
stand. §1.006; Sertes OS" mihe—4-er. | @i2) 16; 32) «S| 2) 187) 60) +127’ 98) 35) 154) 120) 157) 78) 390) 164, 160) 43) 2) 3364 
wt ecg: deluxe, $1,780; 2-8. sed. | Tad — ‘47 $03|_104) 1933191 65|__134__4241_2160|_—76|__ 249/108) 49/310) 227/353 100 850) 3961 2551 68|—2|_—8557 
ca, “61.043: js - tao) a Sal ss cant td 4 230| 627|  259|-309|-342/ 439/34) 134) 358) SI} «231 1043) 505) 756/101! = 17/9480 
t-dr. ‘sed. deluxe, $2,098; 4-dr. sed. stand., | G———~—— ‘a | | ! | _145| _574| 1262) 104) 297! ~=104 = 49/256) 214) 526) = 85|_—«BI9| 472) ~—«833| 83 8625 
$1,903; 2-dr. sed. deluxe, $2,024; 2-dr. sed. | “'°°S°° usetts ‘48 654 217) 1083; 293) 106! 196} 495! 207/96] 327|-237/«125| 284) 445, 577) 277/686) 91) 347 5 7498 
stand. $1,920; conv., $2,466. Soo San in a 191} 1500; 284; 32|_—-227| ~— 644] 1242/ «= 79] «2971 += 921 —107/ 329) 438) 703) —s110|«1108/ = 755) 27} 63 4) 9326 
“ee ‘48; I4i| 34) 503, SI] STB] t00],S— 33) | 
PACKARD — Eight — 4-dr. sed., $2,275 | | 65) 31) 60) 65) (24) 43) 202) 154) 78; 24 1) 1903 
(deluxe, $2,543); 2-dr. sed., $2,250 (deluxe, | aaa ad tar a a 45} 17] ~—«35}_—*tS0} ~=—«556] 33} 4} 27S 6} S93] 5915} = 26} 198) 173) 2393 
$2,537); stat. sod.. $3,420; Bayes Eisne- a aa | 14657) 2847, @42| 2039) 5144) 1940) 2247| 2850, 3446) 768) 1943) 3365) 4064) 2166) 7750, 4880) 3495| 696) 367. 72324 
‘dr. 904. (82.827: 2-ar, ved. $2,802; conv., te Bete for May = on od 17403| 2541| _378| 17191 5630| 137781 10391 2750| 10431 736, 31341 3077/ 4902| 1086 8754| 5722| 30% 727,19 aaa 
a? en Os oe vee. 48) | 17268|254269| 37924) 8195) 28949] €0360|151384| 23486] 37643) 36042) 5815| 32743 ; 
; 7 ' luxe, $4,000): ‘47 | J | 41787| 64431| 22774|121100) 84275| 49130) 10101! 3653/ 1201888 
peers 9 -poae, Be. a Gar | — ee 47| 78427| 16920|207086| 30982| _4899| 233191 67057|174267| “Teae] Satis! 12606] 8070] S7B1e| SBelel 62704) 147031 1083S1| Geaes| 383721 V464) 2771 1039834 
sed., $3,700; conv., $4,295; 7-pass. sed., : 







$4,704; 7-pass. lim., $4,868. 
PLYMOUTH—Deluxe—4-dr. sed., $1,440; 
2-dr. sed., $1,380; spt. cpe., $1,405; bus. 
cpe., $1,340; Special Deluxe—4-dr. sed., 
$1,500; 2-dr. sed., $1,440; spt. cpe., $1,475; 
bus. cpe., $1,410; conv., $1,825; stat. wag., 





Commercial Car Registrations, 15 States for May, °48-'47 


Truck registrations by states 
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PONTIAC—Torpedo ‘‘6’’—4-dr. sed. de- are | 
luxe, $1,600 (8-cyl., 047): $-@. aod released here weekly, as com- | 
stand., $1,512 (8-cyl., $1,559); 2-dr. sed. pleted by R. L. Polk representa- | i 
$1,453 (8-cyl., $1,500); sed. cpe. deluxe. | 
$1,572 (8-cyl., $1620): sed. cpe. stand..| | “ves im state capitals. i 
$1,484 (8-cyl., $1,531); club cpe., $1,438 | 4 
(8-cyl., $1,485); bus. oe Se ea Oe dette nr ; a. | { c 
$1,434); conv. deluxe, : (8-cyl., 7 States Previous! "48 13 36! . 
941); Streamiiner ‘‘6’’—4-dr. sed. deluxe. y : } 1486 8| 3! 43! 709) 38| 1664! 9! 431 1 
$1,685 (8-cyl., $1,783); 4-dr. sed. stand. | Reported for May _ 47\___43/!_—«70|_—«*1287 | 95) zis a43} 3411219) 8! at is 
$15598 (8-cyl., $1,645); sed. cpe. deluxe, | Arizona ‘48 1 129 3 4 7 52 7 1271 5 
St ear i gues: _ cpe. =. ‘47 78 l 52 1} 102) i 33 
1, (8-cyl., J ; stat. wag. deluxe, 2 ; 7 T ; : 
$2'312 (S-cyl., $2,350); stat. wag. stand. | °°°°9'® a la 7. a ay a se 99 
$2,235 (8-cyl., $2,282). Miroke es 5 a 4 |__ 507 9/1055 191 > 3 84 
inol i) 38) 593 15) 1210) 1| 233 1 a 0 
0s a Bn, eens atest | mm) alto Sh) tae 
cpe., $1,630; bus. cpe., $1,535.25; Chamption | !°2'22 48) 2 2; 980 25 ¥4 29; (357; s«*13|—Ss«825) 147) 546 10 3 142| 46) 250 4) 3445 
Regal Deluxe—4-dr. ond. 62.708; 2-dr. sed., | ———___ 47 3|___10)__—307 33} 15! —307/_~—s 7] 484! 4] 144 7| 388) 43 148 41| 160 91 213 
1,677.50; spt. cpe., $1,703.75; bus. cpe., assachusetts ‘48 10) 12| 426 2! 25) 68) 235 4, 574 3] 14] ] 14 
$1,609; gre, ds hee a ‘47 15 16} 145 13 30; 19 3| 198 i 59) 8 00 M4 13 ; % ; 2 $5 1 ss 
$0075; apt. cpa. $1,001; bus. cpa. $1. | 04% Carolina a | 7 hUMC rai) 0) 373] 72 ee ra é 74 1312 
$56.25; Commander Regal Deluxe—4-dr. —— . 217 7 182 4| _ 289| | 48} 1] 981 i4t 24 64 161 bb 3] 1034 
sed., $2.077.50; 2-dr. sed., $2.045.75; spt. | West Virginia ‘48 | 1 319 4 14) 1; 106) 14) 266) | 951 14) 22 12) T 20 ii 118 i127 
cpe., $2,072; bus. cpe., $1,977.50; conv., . 47 al 3 200) 5) 2) 166! 8| 207! 53 I 84) 2| 12 % 17 68! 3 869 
$2,430.75; land cruiser, $2,264.75. Wyoming “48 j ] 79° 12) Tl 57, T 10) Fy 1 1 7 i ; a 7 as 
ATE OVERLAND ~~ Stat. wag., $1,- Stat ; acd 47 } | 41) 6! | 38) 2) 73) 12 | 45! 4) 4) 14 7 53) | 299 
.33; stat. sed.. $1,991.72. ates Reporte ‘48; 36] sS1] 6141; SS) 303) ~—«*184) +2479) +~=«91) ~«=5729) ~+13) +1239) 2; 2990; 230; 252) «#24 719 10) 237 i 
| | 1661] 41) 22484 
° Date for May a ml 104| 3889 286| 164) 2731! 99) 4629) 24) #1185! 56] 2701; 217) 342) 20) 929 7| 3271 + —-963 57| 1382 
Includes fiuid drive and automatic trans- ear : | 1296}104419; = 903) 3945) 2261| 41736| 1898| 74649| 326] 23630! «98 | 48753, 3955 4419, 174) 17613] 169) 4428) 24904) 1102) 361740 
vy to Date 47|  1729| 1635| 82311) | 3535] 1604) 43794| 1911| 69794| 472| 18284! 1261| 36712; 3209} 5013} 191/ 13889| 222] 4535 19679 1040| 30382 
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Automotive Finance .. . 


W-O Is Exception to Cut 


In Short Holdings 


By George Deery 
Staff Writer 
‘TILLYS-OVERLAND was the 
exception among the motor 
stocks in failing to show a smaller 
short position June 15 compared 
with May 14 totals. The short side 
in the Toledo firm jumped to 8,455 
shares on June 15 from 6,175 on 
the previous ¢éomparison date. 
The receding totals for the other 
firms were: Chrysler 20,331 against 
24,445 on May 14; General Motors, 
18,324 against ,20,978; Hudson 3,560 
against 7,978; Studebaker, 11,250 
against 14,869. 

A mixed picture was offered by 
the three oils on the latest com- 
pilation which was featured by a 
sharp increase by Standard Oil 
(N. J.), to 47,491 on June 15 
compared with 28,443 shares 

14, 
Plymouth Oil dropped to 5,875 


Crosley Shows 
$807,096 Profit 
For 9 Months 


Sales of Crosley Motors for the 
nine months ended April 30 were 
$17,203,857, exceeded by more than 
$5,000,000 the $12,073,721 sales fig- 
ure for the entire fiscal year ended 
July 31, 1947, President Powel Cros- | 
ley jr. announced last week. 

Net income for the nine months, 
after provision of $708,359 for fed- 
eral income taxes, was $807,096 
compared to the $476,065 reported 
for the preceding fiscal year. Cur- 
rent nine months earnings are 
equivalent to $1.42 a share on the 
566,198 shares of common stock 
outstanding, as against a compar- 
able figure of 84 cents a share re- 
ported for the 12 months ended | 
July 31, 1947. 

Since making its first deliveries | 
in June, 1946, the company has 
shipped a total of 42,794 cars to 
date, Crosley reported, adding that 
it has operated in the black every 
month since December, 1946. 

Despite a production rate of 
more than 3,000 cars a month, the 
unfilled backlog of Crosley has now 
mounted to 8,000 units and orders 
at Crosley’s 700 dealers are piling 
up “from day to day at a rapid 
rate,” Crosley stated. 

To meet increasing demand for 
the lightweight cars and trucks, 
Crosley has already invested about 
$512,000 in plant expansion and| 
equipment over the past nine 
months, is doubling motor capacity 
and has purchased an additional 
five-story building in Cincinnati, 
Crosley said. 

“These new facilities,” he added, 
“will help us push our production 
rate to 3,500 units this month.” 

7 s * 


Six Month Profit of $612,661 


Reported by Lakey Foundry 


Lakey Foundry & Machine Co., 
Muskegon, Mich., reports net profit 
of $612,661 or $1.25 per share for 
the six months ended April 30, 
against net profit of $548,537 or 
$1.11 per share for the like period 
last year. Sales this year were 
$7,944,245 compared with $6,925,565 
a year ago. 

J. O. Ostergren, president, stated 
in a letter to stockholders that 
present production schedules indi- 
cate some reduction in both sales 
and earnings for the current quar- 
ter ending July 31. 

“Changes in demand experienced 
by some customers have been re- 
flected in reduced releases in a 
few instances, while labor difficul- | 
ties in customers’ plants also have 
caused some curtailment of orders. 
The company is negotiating for 
new business and hopes to receive 
orders to substantially offset slack- 
ened demand from some old cus- | 


tomers,” he said. 
* - * 


Earnings 


Thermoid Co. and Subsidiaries— | 
First quarter; Net income, $284,- | 
974, equal to 35 cents a share, com- 
pared with $261,463 in comparable 
Period of 1947, for which no share 
earnings are reported. ' 








|from 8,919, while Sunray followed 


the opposite trend with a total of 
10,870 shares short at the middle 
of the month. On May 14 the short 
position in Sunray was 7,529 shares. 
Sinclair Oil was another gainer to 
8,055 shares against 4,240 in the 
previous report. 
+ + * 


[)RCUsSING the first half year’s 
business record and taking a 
look ahead into the final six 
months, the Business Bulletin of 
the Cleveland Trust Co. says, “On 
the whole, the demand for goods 
seems strong enough to keep busi- 
ness activity at a high point dur- 
ing the last half of the year. 

“It is not likely that output of 
autos, steel freight cars, machin- 
ery and various other durables 
will decline, except for temporary 
interruptions.” 

Related to this, it adds, “is the 
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Auto Stocks 
June 28 June 21 





Chrysler 63% €35 
CHOU, Giscucece 10 10% 
General Motors .. 62% 63% 
eee 20% 20% 
Kaiser-Frazer .... 10% 10 
Nash-Kelvinator . 20% 20% 
Packard ......... 4% 5 
Studebaker ...... 27% 27% 
Willys-Overland 10% 10% 
Average for oe 
Nine Stocks 25.66 25.73 





heavy volume of capital expendi- 
tures for new plant and equip- 
ment, which promises to exceed 
last year’s record total by perhaps 
as much as 15 percent.” 

* a * 


HE bank reminds that there 

were signs of increased caution 
after the sharp decline in agricul- 
tural commodity prices in Febru- 
ary. It points out, however, “that 
a new element has since been in- 
troduced in the form of a program 
for larger armament expenditures 
as a matter of self-protection. Thus 
far, only some $3 billion are called 
for. 

“This is small when compared 
to value of the output of all 





and Ralston. Standing, left to right, R. 
William Escher, Charlotte, N. 





OLDSMOBILE ZONE MANAGERS FROM EASTERN SEABOARD—They met in Lansing at the 
home office for a sales conference with D. E. Ralston, general sales manager. 
right, are H. F. Banks, assistant sales manager in charge of the eastern half of the U. S., 
C. Gilmer, Boston; W. G. McCormick, Washington; 
©. C. Farnsworth, assistant zone manager, New York; 


Seated, left to 


G. H. Smith, Philadelphia, and P. A. Sinclair, Atlanta, Ga. 





goods and services, now around 
$240 billion annually, but it can 
have quite an effect on items al- 
ready in short supply such as 
steel products. And ultimate ad- 
ditional cost of armaments might 
be a good deal more, possibly $10 
to $15 billion per year, depend- 
ing on the course of world events. 
“If this should come about, it 


gain to the civilian economy from 
more battleships, bombers and 
bullets.” 


Whyte Joins High Bros. 


J. F. Whyte, one of the founders 
of the former Leird-Whyte Motor 
Co., has been named general man- 
ager of High Bros. Sales Co., Little 


would certainly stimulate business,| Rock, Ark., dealers and distribu- 
although there is no true economic | tors for Kaiser-Frazer automobiles. 





How Stewart-Warner Electronic Wheel Balancer Can Bring You 


‘37% PROFIT PER DAY! 


Stewart -Warner 
Electronic Wheel Balancer 
Pays for Itself Out of Profits 
in as Little as 10 Days! 


Any good operator can turn out 8 
complete jobs per day. And based 
upon the experience of those who 
now merchandise Electronic Wheel 
Balancing Service, this kind of bus- 
iness is easy to find. Cash in on this 
“golden” opportunity. Start getting 
your share of this new business and 
extra profits today with a Stewart- 
Warner Electronic Wheel Balancer. 


14, Illinois. 


STEWART-WARNER 


STEWART-WARNER ELECTRONIC WHEEL 
BALANCER is the ONLY wheel balancer 
that can balance wheels on the car—as 
part of the car in true running position. 
Instrument picks up vibrations as small 
as two-thousandths of an inch. Dial tells 
degree of unbalance. Stroboscopic lamp 
reveals points of unbalance. Unit comes 
complete with accessories stored inside 
chromium trimmed, baked enamel, port- 
able cabinet. For complete details write to 
Stewart-Warner Corporation, Chicago 






With 


een | 


Charge for Electronic Wheel 





Bal 
(4 wheels at $1.50) — 


Net Profit on Wheel Weights 


(Average of 6 per car) 


Deduct Your Labor Cost (Estimate $2.00 pe 
YOUR NET PROFIT PER CAR 


the Stewart-Warner Electroni 
most operators can complete an on a 
hour or eight jobs per day, which mak 


SPEED KINGS RIDE TO VICTORY ON WHEELS 
BALANCED THE STEWART-WARNER ELECTRONIC WAY 


8 Out of First 10 to Finish In 
Indianapolis Speed Classic Praise 
Electronic Wheel Balancing ! 


Mauri Rose, Bill Holland and others—in fact, 8 out of the 
first 10 to cross the finish line in the Memorial Day races at 
Indianapolis looked to Stewart-Warner for 
wheel balancing service. Here is further 
proof of the superior accuracy of the Stewart- 
Warner Electronic Wheel Balancer. 


eel Balancer, 
ge of one job per 
es eee 


amd te) ba ey AY 


a For the second successive year Mauri Rose rode 
to victory in the 500-Miler at Indianapolis on 
Stewart-Warner electronically balanced wheels. 













$6.00 


72 


Total $6.72 
r hour) 2.00 


$4.72 


















$37.76 
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‘She loves me.. 
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loves my 


Something new is blossoming out all over the country. 
Another outstanding poster for Nash and Nash dealers from 
coast to coast. 


With a great automobile, outstanding advertising and a fine 
dealer organization, it’s no wonder Nash is getting bouquets 
from the motoring public—everywhere. 


Yes sir... to pick a winner, pick Nash. 


Great Cad Give 1GO2 


Nash Motors Division, Nash-Kelvinator Corporation, Detroit 
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Super conv., $2,650. ‘46 Super sedanette, 
$2,050; RM sedan, $1,900. 


Used Car Auction Prices “Bae Gat manies|| Average Used Car Prices 


sedans, $950, $900, $825, $775. ‘40 sedan, 
$700. | 





(Compiled by Automotive News) 








(98) conv., $3,225; (98) sedanette, §3,- LER—’47 Town Country conv.. 
RICHMOND, VA. 320. °46 (76) sedanettes, $1,860, $1,835. | ERGO” . . - cain ie —_ 
(Automobile Auction of Virginia. H. Mi- ’37 sedan, $420. DeSOTO—’'46 Deluxe sedan, $1,650. (to date) 1948 Shae 
chael Ryan, operator. Sale every Friday. | PACKARD—'48 Custom sedanette, $2,850. | DODGE—’48 Custom club coupe, $2,575. $1,508 $1,488 
Prices are for June 18.) PLYMOUTH—'48 SD sedan, $2,175. ‘'47| ‘47 sedan, $2,180; half-ton pickup, $1,235. $2,495 $2,484 $2,552 
BUICK—’48 sedan, $2,950. ‘47 sedans, $2,- SD sedan, $1,775. ‘41 £D coupe, $770. FORD—’'48 SD sedan, $1,880, $2,000. ‘47 2,059 2,025 1,945 
325, $2,300. '46 conv., $2,300. '41 sedans, | PONTIAC—'48 SL (6) sedanette, $2,740. SD sedan, $1,475. ‘46 SD sedans, $1,500, ’ “y - oe 
$525, $980. '39 sedan, $700. '47 (8) sedans, $2,100, $2,300; conv., $2,- $1,475, $1,425, $1,250. ‘41 sedans, $1,050, 1,735 1,695 1,618 
CADILLAC—'48 sedan, $5,100; conv., $6,- 250; sedanette, $2,325. ‘46 (8) conv., $975, $820, $750. '40 sedans, $865, $850, 1,036 1,029 9419 
000. °47 sedanettes, $3,010, $3,025. $2,070. °41 (6) sedan, $1,080. $695. ‘39 conv., $775. , y ‘ 
CHEVROLET—’48 FL aerosedans, $2,180, | STUDEBAKER—'48 Commander conv., $2,- FRAZER *48 Manhattan sedan, 2,350. 956 913 912 
$2,235, $2,025; FM sedan, $2,150; SM 875; sedan, $2,420. HUDSON—'48 (6) sedan, $2,475. 780 156 
sedan, $2,075. ‘47 FL sedans, $1,875, | WILLYS—’'46 Jeep, $800. MERCURY—'49 sport sedans, $3,025, §2,- ‘ 
$1,960, $2,075; conv., $2,000. ‘46 FL | MISCELLANEOUS—'48 GMC dump truck, 895. '48 conv., $2,190. '47 sedan, $1,825. | June (to date — 
aerosedans, $1,725, $1,870; FM sedans, $2,150. 41 sedan, $860. e $1,488 $1,422 
TE gens Panay | OLDSMOBILE."is sedan, $3,310 
CHRYSLER—'41 C-30 sedans, $790, $450. CONCORD, MASS. PACKARD —'60 Detune sndan $2,000 (The above figures are averages of used car auction prices, ali 
‘39 Imperial sedan, $660. A Ti agate 5 : ‘ 
DeSOTO—'48 sedan, $2,600. '47 sedan, $2,-| (Concord Auto Auction, Inc. Sale every | PLYMOUTH —'47 SD club coupe, $1,875; | makes and models, carried regularly in Automotive News.) 
150; conv., $2,300. ‘46 conv., $2,100. Monday. Prices are for sale of June 21.) station wagon, $1,725; sedan, $1,850. ‘46 
DODGE—’41 sedan, $850. (Market here shows 73 cars sold out Gaetan ae 4 $2,250 
FORD—'48 sedans, $1,960, $2,100, $1,875. of 162.) '40 sedan, $575. a ‘ae sedans, $1,430, $1,760. ‘41 sedan, $960. | STUDEBAKER—’41 sedan, $720 
dau yo ate si seo, si a6. 81 490. 152.650, $2,500. RM conv. geieo.’ 46 RM | STUDEBAKER—'48 half-ton pickup, $1,-| '40 sedan, $790. '33 sedan, $120. | ; : 
"42 pickup, $800. '41 conv., $1,025. sedan, $2,100; Super conv., $2,100, ‘41 wihivean suet, $ - Ot tan a sedan, $2,110; BUFFAI Oo 
1 aan” a —— a an $1,325 ae jena | DODGE—'42 coupe, $1,055 (Simple Simon, Inc. Sale every Tuesday 
$1,465. °42 sedan, 5. mT ; wal , 5 d = Ly , ; 
LINCOLN 49" sedan, $3,410 CHEVROLET SM sedan, $2,075; halt-ton AKRON, 0. E00 at wos node tae 56 BE | Geeekee Shoots veka tact peer, came. 
m0. $2,970. "46 conv TO. aT a Sedans, $1975, $2,135, $2,000, ain | (H. C, Turney Auto Sales. Auction every sedans, $1,685, $1,655; deluxe sedan, $1,- ing dealers to sit tight on present 
tion pa nang ” Tepecnea mong 935; FM conv.,. $2,125. "46 FM sedans, | Thursday: Prices are for sale of June 17.)| | 545. 41 conv., $900. | stocks. Sold 31 cars out of 41 offer- 
OLDSMOBILE—'48 sedan, $2,625. ‘46 club | $1,605, $1,500, $1,610; conv., $1,825. a) on + at. oe a <- LINOOLN— 28 eonye see’ 5. austen —47 — ae 
coupe, $1,850. ‘41 sedan, $750. ‘40 se- CHRYSLER — 48 Windsor sedan, $2,875. — 2 ae ~ sedane - 2: IMCEIIRT740 ante, TR Gle "08 coden 32.120 0 mie agen b1 000. *e) Bee 
dan, $640. wie tae eee ‘ADILLAC "42" (63) sedan, $1,660. 41 | $2,015 npr tama a "| sedan, $825, $1,150. 6 | a 
PACKARD—'47 sedan, $2,480. ‘41 sedan, pie es rake eines $1,510, $1,-| worn $1,450. oer aes ‘ OLDSMOBILE—'47 (68) conv., $2,350. ‘46 CHEVROLET—'48 FM conv., $2,320. ‘47 
ate , 575. ‘41 sedan, $600 ; ; ' | CHEVROLET—’'48 FL aerosedans, $2,350, (76) sedans, $2,080, $1,970, $1,960. °42 FL @erosedan, $1,750. '46 FL aerosedan, 
me soda, $1 435. $1 ‘485, $1 ‘500.446 | FORD—'48 one-ton (6) cab and chassis,| $2,370, $2,395. '47 FL sedan, $1,890; FM| (76) sedan, $1,275. $1,735. 41 club coupe, $925. 
ieee eaT0, este.” 485, 500. "% $1,650; half-ton stake, $1,560; SD station | sedans, $1,815, $1,835, $1,865; SM se- oa deluxe sedan, $1,625. ‘41 ras Winter coun Gee, sedan, $2,070. 
PONTIAG—'48 sedan, $2,560. "47 sedan-| wagon, $2,060, §2,125. 47 SD sedan, | dans, $1,880, $1,675. 146 Ii. serosedan, | | SHAG 47 (6) sedanctte, $2,175 DeSOTO--'46 Custom club coupe, $1,650 
ee re ee FeO: Lael pine ste” «| *° 8? | RYSLER 47 Windsor’ sedan, $2,300,| STUDEBAKER — "47 Commander. club| DODGE—47 Custom sedan, $1,910. °46 
on, 0ee. HUDSON—'40 sedan, $525. | '41 Royal sedan, $875. coupe, $2,230. °39 Commander sedan, | club coupe, $1,580. ‘36 sedan, $260. 
ALBANY. N. Y KAISER—'48 sedan, $1,950. | CROSLEY—'47 sedans, $525, $475. $580. FORD—'47 SD sedan, $1,880. ‘46 SD se- 
9 IN. Te LINCOLN—'49 sedan, $3,200. '39 Zephyr | DODGE—'48 Custom sedan, $2,475. oe ns, $1,900, $1,475, ee ai 
(Tim Anspach’s Dealer Auto Auction. sedan, $485. | ee 48 an. et A ar $2,075, OKLAHOMA CITY ° coupe, $1,705 ‘7a aden "$1 510 a 
Sale every Monday. Prices are for June 21.) | MERCURY —'47 club coupe, $1,625; sedan, $ .060. 47 SD sedans, $1,735, $1,600. NAME aT' (000) coéan $1 brs "46 cose) 
(Market shows prices a little better $1,800. , MERCURY ~—'48 club coupe, $1,925; conv., (Oklahoma City Auto Auction. A. L. |? ag # ‘ 575. 
than previous two weeks. Cars selling | OLDSMOBILE—'48 (98) sedanette, $3,200; $2,460. “46 sedan, $1,650. ’ Pollock, manager. Sale every Wednesday. | gy ngyOBILE — ‘47 (98) sedan, $2,140 
easier, bidding more spirited. Sold 59 conv., $3,800. '47 (98) sedanette, $2,100; | OLDSMOBILE—'47 (98) conv., $2,765; (78) | prices are for sale of June 23.) "46 (78 4 $1,710, °41 sedans, $880, 
cars out of 90 offerings.) (66) conv., $2,300. °46 (76) sedanette, sedanette, $2,430. 46 (98) sedan, $2,155; (Market shows prices steady on new $725. ) sedan, ‘ , edans, , 
BUICK—'48 Super conv.. $3,360; sedanette, | |, $1,700; (66) club coupe, $660. (28) sedan, $1,800. °42 (78) sedan, §1.-| ang used cars. Sold 68 cut of 151 | PACKARD—'48 sedan, $2,430. 
$2,825. '47 Super sedan, $2,325; conv., PACKARD—’ 48 Deluxe (8) sedan, $2,850. : | offerings.) | PLYMOUTH—"46 SD sedan. $1,700. 41 
$2,625. °39 Special sedan, $640; Century PLYMOUTH—'48 SD sedan, $2,150. ‘a7 riymouTs— 48 SD club coupe, $2,175. BUICK—’42 sedan, $1,000. codana, 9580, S780 oe pe00. 
sedan, $725. Deluxe sedan, $1,425; SD conv., $2,000; "46 sedans, $1,585, $1,500. CHEVROLET—'47 FL sedan, $2,075; FM PONTIAD "4s Torpedo (®) we eee $2.- 
CHEVROLET—'48 FM sedans, $2,200, $2,- sedans, $1,800, $1,625. PONTIAC—'48 sedans (Hyd.), $2,865, $2,- sedans, $1,775, $2,165, $2,160. ‘46 FM 675. °47 SL ‘as Gaon. $2,000. °46 (8) 
180, $2,250. '47 FM station wagon, $2.- | PONTIAC—SL (6) sedanette, $2,800; (8) | 860; (6) $2,890; conv. (6), $2,930. '47/ sedans, $1,440, $1,630, $1,615. ‘42 se- dan, $1,850. '41 (6) sedan, $740. 
075; FL aerosedans, $1,950, $2,025; half- an can — ale ae 3. te $2,185, $2,070. °46 dans, $1,210, $1,095. ‘41 sedans, $1,030, STUDEBAKER — 47 LC sedan, $2,130 
ton pickup, $1,585. 4 ) se ' , ; sedan, y sedan, 945, $1,060, $850. | , p . : 
CHRYSLER-—'48 Windsor sedan, $2,930. | __ 925. '46 Torpedo (6) sedan, $1,600. CHRYSLER— ‘42 sedan, $870. | 2 eee 
46 Windsor sedan, $1,910; Town & Coun- | STUDEBAKER—'48 Champion sedan, §2,- | LOS ANGELES CROSLEY—’47 sedan, $415. ; x 
try conv., $2,375. ‘41 Royal sedan, $880. 200. °47 Commander sedan, $2,125. DeSOTO—'40 sedan, $460. | TOLEDO 
DeSOTO—'47 Custom sedan, $2,025. WILLYS—'47 station wagon, $1,535. ‘46 (California Automotive Dealers Wholesale | DODGE—'47 sedan, $1,745. '39 «sedan, 
DODGE—'47 Custom sedans, $2,050, $1,910. station wagon, $1,350. "42 Jeep, $465. Auctions. Sale twice-weekly. Prices are| $510. (Doc Greiner Sale. Auction every Thurs- 
FORD—'49 Custom sedan, $2,775. ‘48 SD | MISCELLANEOUS—'48 Hillman LSX se-| for week of June 14.) FORD—'47 sedans, $1,720, $1,775, $1,780. | day. Prices are for sale of June 24.) 
sedans, $1,875, $1,950, $2,010; one-ton dan, $1,450; Thames van, $1,125. | (Market shows prices softer. Slight "46 sedans, $1,495, $1,380, $1,565. °'41 (Markets shows 54 cars sold out of 105 
cab and chassis, $1,700; half-ton pickup, | drop on all models. Sold 42 out of 143 sedans, $975, $1,040, $1,010, $970, $950, offerings.) 
$1,675. ‘47 Deluxe sedan, $1,685. ‘46 SD VALDOSTA GA | offerings.) $1,025. ‘40 sedans, $795, $875, $730, $1,- | BUICK—-RM sedans, $3,000, $3,400; conv., 
sedans, $1,550, $1,400. ‘41 sedans, $410, - 9 - | BUICK—’47 aveeel * eee $2,250. '42 025. ‘39 sedans, $690, $525. ‘38 sedan, $3,445. ‘47 Super sedans, $2,525, $2,250. 
$700. (Tom Hewitt Auto Auction Sale. Auction Super sedan, $1,1 $260. '46 RM sedan, $2,155; Super sedan, §$2,- 
HUDSON—'47 Super (8) sedan, $1,710. every Friday. Prices are for sale of June | CADILLAC — '46 t22) sedanette, $3,350. | LINCOLN—’41 sedan, $750. 155. °41 Super sedan, $935; RM sedan, 
LINCOLN—-'49 Custom sedan, $3.300. ‘48 | 18.) ‘42 (63) sedan, $1,950. MERCURY—’'49 sedan, $3,005. ‘46 sedan, $1,330. 
Custom sedan, $2,600. (Market shows 108 cars sold out of 215 | CHEVROLET—'47 FM sedan, $2,000; FM $1,755. ‘41 sedan, $1,000. ‘40 sedan, | CADILLAC—'47 (62) sedan, $3,445. 
NASH—'40 Ambassador sedan, $800. offerings.) club coupe, $1,980; FL sedans, $2,180, $630. CHEVROLET—'48 FM club =, pene 
OLDSMOBILE—'48 (68) conv., $2,810; | BUICK—’48 Special sedanette, $2,775. ‘47! $2,060, $1,970. ‘46 FL sedan, $1,955: SM | PLYMOUTH ‘40 sedan, $520. | ‘Continued on Page 24, Col. 











The Two Leading Auto Auctions in the Kast 


« 


pre 





Danville, Pennsylvania 


EVERY WEDNESDAY 


Horseheads, New York 


EVERY FRIDAY 


On Route 17, Four Miles North of Elmira, N. Y. 
Telephone 768 or 274 


On Route 11, Between Harrisburg and Scranton 
Telephone 881 or 875 


RONALD D. WEST 
Owner 


* Drawing Cars From Extensive Area! 
* Bus, Rail and Plane Transportation! 
* Auto Convoys and Drivers Available! 
* Restaurant and Modern Rest Rooms! | 
* Office Facilities Complete for Your Use! 





Two outstanding auctions . . . that provide you a source of good, 
saleable merchandise . . . and furnish you a ready market for dis- 


posal of unwanted trade-ins! 








JOSEPH E. JOHNSON If you would like to get our weekly Market Report, TEX RICKARD 
Ringman drop us a postcard! Auctioneer 
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Highways & Safety... 


Nine States Named 
For Training Awards 


NINE states will be honored for | 
1“ their advancement of high 


school driver education, it was an- 
nounced 


in Chicago following a 
meeting of the 
board of judges 
appointed by the 
accident preven- 
tion department, 
Assn. of Casualty 
& Surety Com- 
panies. The board 
had reviewed the 
increases in enrollment and number 
of safe driving courses in 38 states 
and compared them with standards 
set by the association in its current 
high school driver education award 
program. 

The states were named to receive 
three types of awards. They are: 
Superior award, North Dakota and 
Wisconsin; meritorious award, IIlli- 
nois, Massachusetts, New Jersey, 
Virginia and West Virginia; special 
award, Arizona and Delaware. 

The states receiving the su- 
perior award had maintained a 
full course in driver education in 
50 percent of their secondary | 
schools during the past school 
year, and had enrolled a mini- 





mum of 50 percent of the eligible 


students in them. Recipients of 
the meritorious award had met 
the same stipulations for 25 per- 
cent of their schools and a 25 
percent enrollment. 


Though the special award was | 


not included in the original plan for 
the safety program, it was created 
by the judges because the record 
of progress in Arizona and Dela- 
ware was better than the standards 


Safety Study 
Continued by | 
Truck Group | 


WASHINGTON. A joint com- 
mittee of insurance and trucking 
industry representatives will hold 
its second meeting Aug. 3 at} 
American Trucking Assns. here to} 
consider members’ reports on min- | 
imum safety standards for truck- | 
ing industry equipment. The mini- 
mum standards would serve as a 
guide to the insurability of such 
equipment. 

Hoy Stevens, chief of ATA’s 
equipment and maintenance sec- 
tion and chairman of the engi- 
neering committee, announced con- 
siderable progress had been made 
in analyzing various equipment 
and maintenance problems. 


Trucking industry representa- 
tives on the committee include L. 
O. Bunker, Roadway Express, Inc., 
Akron; David S. Craven, McLean 
Trucking Co., Winston-Salem, N. 
C.; R. L. Hardgrove, Liberty High- 
way, Inc., Toledo; J. Willard Lord, 
Atlantic Refining Co., Philadelphia, 
and Stevens. 

Insurance company representa- | 
tives on the engineering commit- 
tee are Donald A. Bolton of Stock- | 
ton, Whatley, Davin & Co., Jack- | 
sonville; L. W. Hagerup, Lumber- | 
man’s Mutual Casualty Co., Chi- | 
cago; Raymond Hart, Aetna Cas- 
ualty & Surety Co., Hartford, and | 
Earl C. Peters, Markel Service, | 
Inc., Richmond. 








Boston Park Plan Wins 


First Round in Court 


A Boston taxpayer’s petition 
against the city to block con- 
struction of a huge parking ga- 
rage under Boston Common was 
dismissed by the Massachusetts 
supreme court. John E. Hanni- 
gan, counsel for a group opposed 
to the project, announced the 
case would be appealed to the 
U. S. Supreme Court, 

In its decision, the court dis- 
missed three petitions against 
the city. The taxpayer group had 
argued that the construction 
would kill the stately Common | 
elms, give off nauseous fumes 
and would bind the city to trans- 
fer an estate in public land, “not 
for any benefit of the public but 
for use in a private business.” 





set for the meritorious award and 
not quite equal to those of the 
superior classification. 

The announcement of the honors 
was made by Ned H. Dearborn, 
chairman of the board of judges. 
The awards will be presented to 
the governors of the winning states 
at appropriate ceremonies in the 
near future, he said. 

+ * * 


r THE 38 states participating in 
the program a marked increase 
in both driving courses and num- 


ber of students enrolled had been | 
They have 19,006 public, | 


shown. 
parochial and private high schools. 


Harvey reported there were 3,918 


driving courses offered in the 
schools this year, compared with 


1,891 courses the year before. The 
total number of students studying 





the top award, had all of its 7,576 
eligible students enrolled in driv- 
ing courses during the past school 
year. All of the state’s 369 high 
schools require at least a class- 
room course in driver education 
before graduation. Wisconsin had 
driving courses in 298 of its 463 
high schools. There were 18,959 
students enrolled in the courses 
out of an eligible total of 34,258. 

“We are pleased to see such ad- 
vancement in the interest and the 
actuality of the teaching of safe 
driving in high schools of America,” 
Harvey said. “The whole purpose 
of the award program is to give 
recognition to those state govern- 
mental agencies responsible for 
highway safety and public educa- 
tion and to give not to the monu- 
mental work of non-official agencies 
who have supported this form of 
public education. 


Safe Walkers 
Washington, D. C., and Conn. 


Win Safety Awards 


WASHINGTON. —Grand award 
winners in the ninth annual pe- 


safe driving was 238,030, an increase | destrian protection contest, based 


of 154,209 over the previous year. 





|}on reports for last year, are the 
North Dakota, a recipient of | state of Connecticut and the city 
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ROADEO WINNER—J. C. Gilbert (right), Spokane, Wash., is shown above with one of 
the drivers he defeated to become the 1948 tractor and semi-trailer driving champion for 
Washington. With a score of 331.35 out of a possible 400, Gilbert won the right to compete 
in the National Truck Roadeo to be held in Washington Oct. 10-11. Gilbert, driving a Reo, 
represented Iniand Motor Freight Co. 


of Washington, the American Au-;of its community programs for 
tomobile Assn. has announced. protecting those who travel afoot. 

The New England state topped 
all others for its low pedestrian 
traffic accident record last year 
and for the number and excellence 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry ... an esti- 
mated 90,000 readers weekly! 





“Listen 


Detroit!” 


“The biggest illusion in our business today is 


the quick dollar. Inflated profits, easy sales, a stampede of buyers—all add up to 


‘fool’s gold’ if the selling isn’t selective. That’s why I’m 


selling today’s new cars with an eye on tomorrow’s 


replacements. I know I’ll need all the repeat business I can get when the 


going gets tough. So my cars go to my preferred 


prospects—people of stability and means who replace often. 


Please be just as selective in your advertising. House & Garden 


reaches more of my preferred prospects than any magazine I know.” 


House & Garden readers are new car buyers. They are in the 


market for a new car 5 times as often as the average car owner. 


* 


House « Garden 


©1940 THE CONDE NAST PUBLICATIONS INC 


... reaches your dealer’s preferred prospects 


*House & Garden’s latest prewar survey 
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Canada Unable 
To Meet Steel 


Requirements 


OTTAWA. — Canadian domestic 
steel supply cannot meet its de- 
mand, according to a report on 
April production issued by the 
Canadian government last week. 

April tonnage, 264,300 tons, de- 
clined from the high point of 286,000 
tons attained in March, the report 
stated, with a four-month total of 
1,046,700 tons. ze 

Pig-iron tonnage during April to- 
taled 170,800 tons as compared with 
172,700 tons in March and 160,700 
tons in April of last year. Four- 
month totals were 654,600 tons 
against 653,100 tons in the like pe- 
riod of 1947. 

Ferro-alloy production in April 
totaled 14,500 tons as compared with 
14,300 tons in March. Last year, 
April totals amounted to 13,000 tons. 

Under the circumstances, the gov- 
ernment report stated, Canada’s de- 
pendence upon imported steel will 
continue to be heavy. Reports of a 
possible steel decline in the U.S.A. 
would cause deep concern among 
Canadian manufacturers, particu- 
larly automobile, it was declared. 
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FASCINATED SCHOOL MARMS—Visiting the Cadillac plant, a group of Detroit school 
principals were interested in the industrial processes which produce a motor car. Here 


they view the body 


Foreman Training Plan v 


Launched at K-F 


WILLOW RUN. — The establish- 
ment of a new training program 
for foreman candidates at the Wil- 
low Run plant of Kaiser-Frazer 
Corp. was announced last week by 





shop, where bodies are lowered to meet the chassis. 
Clem Litobar, assistant employment manager. 


Their guide is 


John L. Hallett, works manager. 

Selection of candidates for the 
training is made through a screen- 
ing process within each major plant 
department, he said, and the final 
selection is determined by aptitude 
tests, employment records, previous 
experience and recommendations of 
supervisors. 








(Continued from Page 22) 


FL aerosedans, $2,355, $2,360. ‘47 FM 
club coupes, $1,900, $1,810, $1,950; FL 
aerosedans, $2,100, $2,000, $1,900, $1,790, 
$1,805. ‘46 FM sedan, $1,625; FI aero- 
sedans, $1,735, $1,755. '41 MD sedans. 

b . '30 sedan, ‘ 

CHRYSLER — '48 Windsor sedan, $2,855. 
*41 Royal coupe, $800. 

DeSOTO—'47 conv., $2,450. 

FORD—’'49 Custom sedan, $2,775. ‘48 SD 
sedan, $1,915. ‘46 SD sedans, $1,535, 
$1,500. ‘39 sedan, $560. ‘37 sedan, $355. 

HUDSON—’48 Super Six club coupe, §2,- 

- 745. ‘42 sedan, $655. 

OLDSMOBILE—’'48 (66) sedan, $2,525. ‘47 
(76) sedan, $2,135. ‘46 (76) sedans, $1,- 
900, $1,890. ‘42 sedan, $895. 

PACKARD—’'41 sedan, $835. 

PLYMOUTH—'41 sedans, $780, $860. ‘40 


sedan, $775. '39 sedan, $580. 
PONTIAC—'47 (8) sedan, $2,160. ‘46 se- 
dan, $1,680. ‘42 sedan, $1,175. 


MISCELLANEOUS—'48 International pick- 
up, $1,610; panel, $1,625. 


KANSAS CITY 


(Kansas City Automobile Auction. Owned 
and operated by Ira Hamilton and J. H. 


Colvin. Sale every Wednesday. Prices are 
for sale of June 23.) 
(Market here is fair. °48s, ‘475 and 


"46s are dropping each week. Older 
stocks steady. Fast decline on ‘'49s. 
Sale moved 149 Items out of 360 offer- 
ings.) 
| BUICK—’'48 RM conv., $3,625. ‘47 RM se- 
| dan, $2,360; conv., $2,760. ‘46 Super se- 








STILL BUILDING SALES FOR YOUR CARS 


alter more than 


(1,000,000 INSTALLATIONS! 


Aa pendix SURI 





WOT 


NO MATTER WHAT TYPE OF STARTING YOU SELECT—YOU CAN 


DO IT BETTER—DO IT FOR LESS WITH BENDIX DRIVE 


Few automotive products of any kind have such an 


enviable record of near-universal use as the 
Bendix* Starter Drive. Its reliability and versatility 
have made it the choice for over 70,000,000 
installations, and a great many manufacturers 


have specified it year after year after year. 





ECLIPSE MACHINE DIVISION of 


Detroit Office: 8-212 General Motors Bldg. 


Another important reason for 


that, once the type of starting has been determined, 
it can be accomplished at a lower cost with the 
Bendix Starter Drive than any other way. It will 
pay you well to look into these advantages. Your 


inquiries are invited. 


SPECIALISTS IN ALL TYPES OF STARTING 


ELMIRA, N.Y. 


this leadership is 


*REG. U.S. PAT. OFF. 


dan, $2,050. 
$1,100. 

CADILLAC—'48 (61) sedan, $4,790. ‘4% 
(62) sedans, $2,402 


‘41 Century sedans, $1,102, 


» $2,525, 
FM sedans, $1,892, $1,785, 
‘46 FL aerosedans, $1,690, $1,640, $1,600. 
'42 conv., $1,350. ‘41 sedan, $1,210, $362. 
*40 sedan, $945. 





Editor’s Note 


While we try to eliminate 
wrecks from all of these listings, 
occasionally some get by us. So 
if the price is abnormally low, 
the car is probably damaged. If 
the price is abnormally high, the 


car is probably loaded with 
extras. 





CHRYSLER—'48 Royal sedan, $3,055. 
DeSOTO-——'48 club coupe, $2,775. ‘47 club 
coupe, $2,070; sedan, §2.380. ‘38 sedan, 


DODGE—’'48 sedan, $2,632. ‘46 sedan, $1,- 
692. ‘41 coupe, $1,095. 

FORD—'49 sedans, $2,887, $2,845. ‘48 se- 
dan, $1,975. ‘47 sedans, $1,800, $1,605. 
‘46 sedans, $1,627, $1,320. ‘41 sedans, 
$882, $737. ‘40 sedans, $837, $717. 

FRAZER—’'47 sedan, $1,700. 

HUDSON—'48 sedan, $2,805. 

LINCOLN—'47 coupe, $1,955. 

MERCURY—’'49 sedan, $3,040. 
$2,350. 

NASH—'41 sedan, $575. 

OLDSMOBILE—’48 (76) sedan, $2,840. ‘47 
(76) sedan, $2,110. ‘46 sedan, $1.575 
"41 (68) sedan, $925. 

PACKA ‘48 Clipper conv., $2,805. 

PLYMOU —'48 club coupes, $2,390, $2. - 
272; sedans, $2,267, $2,205. ‘47 sedan, 
$1,820. ‘46 sedans, $1,637, $1,560. 

PONTIAC—’'48 sedan, $2,725. ‘47 
$2,175. ‘46 sedans, $1.990, $1,812. ‘40 
sedah 


, $800. 
STUDEBAKER—'48 conv., $2.500; coupe, 
$2,440. °40 sedan, $722. 
WILLYS—’'48 station wagon, $1.982. 


JACKSON, TENN. 


(Roy Simmons Automobile Auction. Sale 
every Thursday. Prices are for sale of 
June 24.) 

(Market shows °48 model prices tac- 

ging. Clean °47s holding well. In- 

creased demand for old clean cars. 

Last sale sold 52 cars out of 117 offer- 

) 


ings. 

CHEVROLET—'47 conv., $1,905; FL aero- 
sedans, $2,135, $2.100; FM sedan, $1,835; 
SM sedan, $1,675. ‘41 sedans, $1,070, 
$920, $605. ‘40 sedans, $1,150. $780, 
$720; club coupe, $920, $875, $510. ‘39 
sedans, $530, $330. ‘37 sedan, $325. 

— sedan, 2,380. ‘41 sedan, 


DODGE—'40 pickup, $150. '36 sedan, $120. 
FORD—'47 sedan, $1,750. ‘46 sedans, $1,- 
520, $1,430, $1,420, $1,225. ‘42 station 
wagon, $450. ‘41 pickup, $180; sedan, 
$910. ‘40 sedan, $930. ‘39 sedan, $705 
"38 sedan, $300. ‘36 sedans, $560, $530. 


"48 conv., 


sedan, 








Ser 


AVIATION CORPORATION 


‘35 sedans, $290, $285. ‘30 coupe, $200. 
"29 coupe, $165. 
KAISER—’'47 sedan, $1,325. 
MERCURY—'46 sedan, $1,650. 
$1,100. 
OLDSMOBILE—’47 sedans, $2,310, $2,050. 
’38 sedan, $575. 
PLYMOUTH—'41 sedan, $795. 
$140; coype, $375. 
PONTIAC—'41 sedans, $935, $810. 
dan, $625; coupe, $285. 


INDIANAPOLIS 


(Ken Schaefer, Inc. Sale every Thursday. 
og are partial listing for sale of June 

4.) 

BUICK—'48 RM sedans, $3,065, $2,860. 
‘47 Super conv., $2,670, $2,500; Super se- 
dan, $2,480, $2,330; RM sedan, $2,250. 
‘46 RM sedan, $2,185; Super sedan, $2,- 
095. ‘42 sedan, $1,185. °'39 sedan, $820. 

CADILLAC —'46 (62) sedan, $2,690. 

CHEVROLET—'48 FL sedans, $2,405, §2,- 


‘41 sedan, 


"37 ~sedan, 
"36 se- 


340; FM sedan, $2,110. ‘47 FM conv., 
$2,100; FL sedan, $2,065; FM club coupe, 
$2,050; sedan, $1,935; club coupes, $1,850 
$1,700; pickup, $1.425. ‘46 FL sedan, 
$1,810; FM sedans, $1,600, $1,510; pick- 
up, $1,175. ‘42 sedan, $875. ‘41 sedans. 
$1,020, $840. ‘40 sedans, $820, $725. ‘39 
coupes, $635, $540. ‘38 sedan, $500. ‘37 
coupe, $485; sedan, $320. 

CHRYSLER—'48 Traveler sedan, $2,900 
New Yorker sedan, $2,825. ‘46 Town & 
Country sedan, $1,970; Windsor sedan, 
$1,825. 

DODGE—'48 sedan, $2,415. 

FORD—'49 sedans, $2,925, $2.875, $2,800 
"48 one-ton stake, $1,725; pickup, $1,740: 
half-ton, $1,650; panel, $1,475. °47 conv.., 
$2,010; sedans, $1,740, $1,570, $1,500 
‘46 sedans, $1,570, $1,475. ‘42 sedan, 
$1,085. ‘40 sedan, 655. ‘39 sedan, $670 
"38 coupes, $470, $235. ‘37 club coupe, 
$990; (60), $180. °'36 sedans, $430, $330 

LINCOLN—’'49 sedan, $3,200. 

MERCURY—'49 station wagon, $2,930. ‘48 
conv., $2,300. '47 station wagon, $1,900 
sedan, $1,645. 

OLDSMOBILE—'48 (98) conv., $3,510; (78) 
club coupe, $2,675. °47 (66) conv., $2,320 
"46 (98) conv., $2,240. '42 sedan, $1,000 
‘41 sedan, $835. 

PLYMOUTH—'48 club coupe, $2,260. ‘47 
sedans, $1,805, $1,730, $1,545. ‘41 se 
dans, $925, $780. 

PONTIAC—'48 (8) sedan, $2,570. 
sedans, $2,205, $2,020. ‘46 
$1,770, (taxi) $1,375. 

STUDEBAKER — '48 Commander sedan 
$3,,190. ‘47 Commander conv., $2.330 
Champion conv., $2,275; sedan, $1,925. 


Truck Rate Boost 
OK’d in New York 


ALBANY, N. Y.—An “across-the- 
board” 7 percent increase in intra- 
state trucking rates has been au- 
thorized by the New York state 
public service commission. 

Effective for one year, the rate 
boost becomes operative when new 
schedules are filed. A commission 
spokesman said most of the state's 
truck operators would be covered 
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Factories & Dealers... 





Auto Advertising 


Mercury Billboards 


An unusual Mercury billboard 
trilogy of three consecutive poster 
showings is being completed this 
month by Lincoln-Mercury. The 
June poster shows an owner driv- 
ing a new 1949 Mercury from his 
garage. The original “teaser” post- 
er, which appeared in April, ahead 
of the car’s public introduction, 
had pictured the same owner 
about to raise his garage doors. 
The May poster, on the boards 
when the new car was first dis- 
played, showed the garage door 
raised and a front view of the new 
Mercury. The “three-in-a-row” idea, 
according to Robert F. G. Cope- 
land, L-M advertising and sales 
promotion manager, is receiving 
exceptional and favorable comment 
across the country from the public 
and trade alike. 


Newspaper Argument 

The Bureau of Advertising, 
American Newspaper Publishers 
Assn., at its recent convention, 
called on U. S. and Canadian na- 
tional advertisers to abandon use 
of mere population units as a mar- 
keting and advertising guide and 
to weigh instead the variations in 
individual markets’ potential for 
their specific products. 


To point up its argument against 
national population figures as op- 
posed to local market situations, 
the bureau cited the case of a man- 
ufacturer who spent more money 
advertising anti-freeze in Califor- 
nia than he spent in New York, 
despite the fact that New York’s 
annual per family anti-freeze use 
is 24 times as great as California’s. 


Stepping Down 
Hudson has published a new 


booklet on the importance of 
“Stepping Down.” The _ booklet 
graphically illustrates the all- 


steel Monobilt body and frame 
and cites the gains in comfort, 
headroom, styling and stability. 


‘Gasoline Alley’ 


More than 160 radio stations in 
34 states and three Canadian pro- 
vinces are now carrying the new 
15-minute weekly radio program, 
“Gasoline Alley,” of the Electric 
Auto-Lite Co. and its parts and 
service distributors, according to 
H. D. Bissell, advertising manager. 


The program is designed after 
the famous comic strip. Auto-Lite 
supplies the transcriptions free of 
charge and also pays the talent 
charges. The sponsoring distribu- 
tor merely buys the local time. 
Commercials are handled locally at 
the beginning and the end of each 
program, with the middle commer- 
cial being devoted to Auto-Lite. 


Dealer Promotion Idea 


The use of individualized cus- 
tomer house organs as an adver- 
tising and public relations medium 
for dealers in their local commu- 
nities and cities has proved suc- 
cessful for a number of Chicago 
dealers, according to those dealers 
and Charles S. Temkin, sales pro- 
motion executive who developed 
the idea. 


Franklin - Weber- Motors (Pon- 
tiac) is currently using one of 
Temkin’s ideas, a four-page plano- 
graph mailing piece called Chief 
Chats. Originally, 500 copies were 
mailed out to customers when the 
program was inaugurated last 
year. Today, circulation has been 
boosted to 2,000, according to W 
C. Stanlik, general manager of the 
dealership. 

Another user of the same serv- 
ice is Bartell Motor Co. (Pontiac), 
Cicero, Ill., which issues a piece 
called Bartell’s Bulletin. 


The Hoffman Story 


Paul Hoffman, administrator 
ERP and former president of 
Studebaker Corp., is featured in 
the July issue of Coronet under 
the heading of “Paul Hoffman: 
Salesman of Democracy.” 


Packard’s Biggest 


Packard Motor Car Co. of Cuan- 


ada, Ltd., has begun the heaviest 
service advertising campaign it has 
ever placed in Canadian newspa- 








pers, despite the fact that new 
car shipments to its dealers 
throughout the Dominion are dras- 
tically cut this year by govern- 
ment restrictions. 

Continuing through next October, 
535-line insertions will appear in 
nearly 50 newspapers—dailies and 
weeklies, English and French lan- 
guage—in 39 cities. Young & Rubi- 
cam handle the account. 


Names 


Ray Miller, 50, former advertis- 
ing representative in Detroit for 
Liberty and Paul Block papers, 
died last week. Ray had represent- 
ed Liberty for five years and 
Block for 14. 


Miss Aida M. Imeson has been 
appointed assistant to Vance D. 
Hicks, Detroit media director for 
Young & Rubicam, Inc. 


William R. Butler has been ap- 
pointed manager of the financial 
advertising department of the New 


a! 





AU 


York Herald Tribune. He will con- 
tinue as manager of the automo- 
tive and industrial departments. 


Whiting Hall, Dick Green and 
William T. Todd have joined the 
copy department of Geyer, Newell 
& Ganger, Inc., it is announced by 
H. W. Newell, executive vice-presi- 
dent. Hall, before serving as a 
major in the 7th Air Force during 
the last war, was copy chief in the 
advertising department at Plym- 
outh division of Chrysler. Green 
was previously identified for 20 
years with the Continental Oil Co. 
at Ponca City, Okla. Todd comes 
from Lennen & Mitchell, Inc., 
where he was vice-president in 
charge of copy. 


Appointment of Robert Schoon- 
over as advertising manager of 
Toledo Steel Products Co. is an- 
nounced by J. E. Adams, vice-pres- 
ident. 

He succeeds Herbert Wertz, To- 
ledo advertising manager for seven 
years. 


Joseph E. Consolmagno has been 
appointed chief of the press sec- 
ticn for Willys-Overland Motors 
public relations department, Ben- 


HO 


OBILE SEAT COVERS 


p las ” Tea e e e The Custom Tailored Seat Covers 


made from beautiful new Lumite. A complete line available 


for 1946-47-48 and 49 cars. 


Sea- Tex e « e Made of heavy Lacquered Paper 
Fibre in bright attractive patterns for 1941 to 1949 cars. 


“Higoam 





MULTI-CELLED 


AUTOMOBILE FLOOR MATS 


TOPPER PADS 
NO. 1515 


WRITE US AND A REPRESENTATIVE WILL CALL WITH A 


COMPLETE LINE OF SAMPLES 


Wit PAYS TO BE ASSOCIATED WITH 


—e——————Ee 
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ON THE BOARDS—Here is the current Mercury billboard, which is the climax of a 
series of messages. The first in the series showed a man opening a garage door on which 
was painted a notice: ‘Watch for it! Not a new model—an all-new car!"' Next, the same 
man pointed to the front of the new Mercury, framed by the garage door opening. And 
now the Mercury going down the driveway. 


jamin C. Bowker, director, has an- 
nounced. 

Consolmagno has been in charge 
of the Detroit Bureau of the New 
York Journal of Commerce for the 
past two years. 


Fowler Dugger, formerly vice- 
president and advertising manager, 
The Progressive Farmer, has been 
appointed vice-president and gen- 


tp 


3 sizes to fit any car—brown or 
black. Protects and beautifies car 
floors. Prevents or covers worn spots. 
Easy to keep floors clean. Just remove 
and shake out. 


eral manager. Paul Huey, who has 
been western advertising manager, 
succeeds Dugger. 

Oscar M. Dugger, of the Farm- 
er’s Chicago advertising staff, suc- 
ceeds Huey as western advertising 
manager at Chicago. H. Earl 


Butcher is named assistant adver- 
tising manager and eastern adver- 
tising manager, New York. 













SPONGE BACK RUBBER CARPET FOR 

REPLACEMENT... used as standard 

equipment in several popular cars. 
Other lines of carpeting also avail- 


able. 
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Dealer 





Fincher Opens Branch 


In Coral Gables 


Harry Fincher, Inc., Miami Olds- 
mobile dealer, has opened a branch 
salesroom at 1607 Ponce de Leon 
Blvd., in Coral Gables. James 8S. 
Deutsch has been named general 
manager of the branch and will 
be assisted by John Manthey, sec- 
retary-treasurer of the Fincher 
Corp. 

+ + + 
Five New Concerns 


Chartered in Texas 


Five automobile firms were char- 
tered recently in Texas, according 
to records in the office of the secre- 
tary of state at Austin. 

Blue Tag Car Co. in Fort Worth 
was chartered with $4,000 capital 
stock by Dean Faulk, C. F. Morris 
and G. R. Davis. 

Grunewald Motor Co. in Fort 
Worth was chartered by A. B. 
Wright, H. B. Ransom and J. B. 
Chick with $10,000 capital stock. 

Liberty Willys-Overland Co. in 
Liberty was chartered by J. L. 


O’Kelley, Garth Christopher and H. 


Doings 


L. Smith with $1,000 capital stock. 

Palmer Motor Co. in Houston was 
chartered by J. L. Palmer, T. W. 
Woodard and Woodie Sandberg 
with $20,000 capital stock. 

Ray Woods Used Cars in Fort 
Worth was chartered by Ray 
Woods, W. C. Alexander and E. N. 
Line with $5,000 capital stock. 

- * 


* 


Holldwood Motors Opens 


$300,000 Building 


Holldwood Ford Motors’ newly 
completed $300,000 building at 
2510 N.E. Sandy Blvd., Portland, 
Ore., has been opened, according 
to Bruce Stoddard, owner. 

The building contains 27,000 
square feet of service area with 
10,000 square feet of customer 
parking area at the rear. 

* ~ 





Dallas Dealerships 


Swap Locations 


Swapping of business locations 
by Sewell Motor Co. (Lincoln-Mer- 
cury), Dallas, Tex., and Ridout 
Motors, Inc. (Ford), took place 
recently. The Sewell firm, headed 





IMAGINE the circus without a 





ASK ANY CINCINNATIAN ‘V3 UG V7 
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by President Carl Sewell, is now | 
at 1715 N. Akard. L. H. Ridout jr.) 
is president of Ridout Motors, | 
which is now Iccated at 2211 Pa-| | 
cific. : 
* * + 
Reifschneider Premieres | 


Ford Dealership 


Reif Motor Co. new Ford 
agency at Irving, Tex., which 
represents an investment of 
$125,000 in building, grounds and 
equipment, has been opened by 
H. W. Reifschneider, former dis- 
trict zone manager for Ford 
Motor Co. in Dallas. 


- * + 


Wold Nash Open Soon 


Wold Nash Cc., Sioux Falls, S. 
| D., will have its new 65-by-88-foot 
| showroom and service section open 
|soon at 117 W. Seventh St. Clar- 
| ence M. Wold is president of the 
|company, which also has show- 
rooms at 104 W. 12th St. 


* + * 
\K-F Opening Attracts 
3,000 Crowd in New Jersey 
Three thousand persons jammed 
Rein Motor Co.’s new $125,000 K-F 
showroom in Hackensack, N. J., 


at its Hollywood-style opening 
sponsored by dealer Irving Rein- 


ing in its new headquarters. 


Souvenirs 


and refreshments 
were handed out at the opening, 
featured by skylighting visible for 
several miles in all directions. 
With 281 feet of frontage and a 
depth of 563 feet on 2% acres, 








Cincinnati and the Times-Star 
are inseparable. In 1947 retail 
and general grocery advertisers 
testified to this by placing over 
a quarter million more lines in 
the Times-Star than in the sec- 
ond-best paper. 





3 TIMES FORMER SPACE—Washington Motor Sales (Chrysler), Kokomo, Ind., is now operat- 


gold. Mayor Paul Foschini spoke | the building contains 16,500 square 
at the ceremony attended by city 
and county officials and represen- 
tatives of the Willow Run plant. ae 


feet with parking space for 500 
cars, 


Athlete Buys Dealership 


| Jack Sisco, widely-known Texas 
athlete and football official, has 
purchased the Ford agency at Cor- 
sicana, Tex. Sisco, who has been 
operating the Ford dealership in 
Weatherford, was an All-Southwest 
conference lineman while attend- 
ing Baylor University, and was 
head coach at North Texas State 
from 1929 to 1942. 


| * * * 


| M & S Moves 


M & S Motor Sales, Albert Lea, 
Minn., has moved to a new location 
on Highway 65 between Tenth and 
| St. Johns Sts. Roy Matson, a part- 
ner, will be in charge of motor 
transport business while Leo A. 
| Sullivan will have charge of motor 
| sales. 





* * + 
Mid City Motors 
| A business name has been filed 
'in the Erie county clerk’s office 
|for Mid City Motors, 1600 Main 
|St., Buffalo, N. Y., by Jack M. 
|Chesbro, Morris Silverstein and 


Carl Silverstein. 
+n 


McLean Motor 


A North Carolina certificate of 
| incorporation has been filed by 
| McLean Motor Co. of Winston- 
Salem. Authorized capital stock 
was listed as $100,000 with $400 
stock subscribed by William Mc- 
Lean, Henry Heitman and Jesse 
| James, all of Winston-Salem. 

* * + 


| Bahls Motor Builds 


Work is underway in Hastings, 
Minn., on a new 96 by 115 foot 
building for Bahls Motor & Im- 
plement Co. to house an auto and 
machinery sales rcom, parts de- 
| partment, office and shop. Ben J. 
| Bahlis:is owner and his son, Don- 
jald, is manager of the company, 
| opened in 1931. 


* * 


T. & T. Motors 


T. & T. Motors, Inc., Albemarle, 
|N. C., has been granted a charter 
|to engage in business as an auto- 
|mobile dealer. Authorized capital 
|stock is $100,000. Principals are 
|Floyd Teeter, Grover Teeter and 
| Paul Teeter, all of Albemarle. 


+ * > 


| Niswander on School Board 


Herman Niswander of the Nis- 
wander Ford dealership has been 
|named to the school board at Peru, 
| Ind. Niswander is president of the 
jautomobile dealers association of 
|that district and a past president 
|of the Peru chamber of commerce. 
| Se S 


Gordon Gets K-F Franchise 


| Weldon Gordon has been appoint- 
ed a Kaiser-Frazer dealer in 
Georgetown, Tex., and will operate 
under the firm name of Gordon 
| Motor Co. 


* * 


Tucker Names D’ Addario 


Joseph D’Addario of East Hart- 
| ford, Conn., has been named dealer 
|for Tucker. He will construct a 
|new showroom and will renovate 
| his establishment at 526 Burnside 
| Ave. ee 


| O’Brien Heads Dorner Sales 


Joseph O’Brien has been named 
sales manager of Dorner Chevrolet 
Co., 14115 St. Clair Ave., Cleveland, 
it is announced by George L. Dor- 
ner, president. 
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Off 
the Hook 





ITH automatic transmissions 

apparently destined for univer- 
sal use in the auto industry as soon 
as the price is right, a number of 
these devices, reputedly holding at- 
tractive price possibilities, keep 
popping up. 

For instance, Ray B. Prescott, a 
consulting engineer of New York 
and an oldtimer in the industry, 
dropped in the other day to say 
he and his partner have a device 
of the torque-converter type that 
can sell for $35. 

His transmission, Prescott 
says, has less than 24 parts, has 
been tested four months on the 
block and 3,000 miles in a car in 
winter and summer tempera- 
tures. 

Prescott says he has his basic 
patent and is now extending the 
patent coverage. He’ll be ready to 
talk business with the auto makers 
next spring, he says. 

* * ~ 


Tucker Device 


'MHEN there is the device devel- 
oped for Tucker by Warren 
Rice, who did work on automatic 
transmissions for General Motors 
and Bendix research. 
Rice’s device is not of the 


Driver Training 
Urged at Pa. 
Safety Parley 


HARRISBURG, Pa. — (UTPS) — 
Highway planning, driver training 
and traffic safety highlighted the 
42nd annual meeting of Pennsyl- 
vania Motor Federation held re- 
cently in Bedford. 

Andrew J. Sordoni, Wilkes-Barre, 
was reelected president. Other offi- 
cers are Walter E. Burns, Harris- 
burg, treasurer; Will S. Fox, Pine 
Grove; John S. Giles, Reading; 
John W. Rockwell, Waynesboro; 
Frank E. Ballantyne, Philadelphia; 
Robert J. Firman, Erie; M. A. 
Burkett, Lock Haven, and Harry 
W. Mumford, Scranton, vice-presi- 
dents. Nominated as directors from 
Pennsylvania to American Auto- 
mobile Assn. for three-year terms 
were Ballantyne; William E. Mor- 
gan, Pittsburgh, and Harry C. Stitt, 
York. 

One of the highlights was an 
open forum on “Meeting Pennsyl- 
vania’s Future Highway Needs,” at 
which Burton W. Marsh, Washing- 
ton AAA traffic engineering and 
safety department director, pre- 
sided, with the following partici- 
pants: Ray F. Smock, state secre- 
tary of highways; J. P. Buckley, 
Washington, Automotive Safety 
Foundation highway engineer; Ber- 
tram H. Lindman, Washington, 
AAA highway engineer, and State 
Senator George N. Wade. 

The PMF Annual Award for 
“outstanding achievement in the 
field of travel” was presented to 
Robert J. Schmunk, Cleveland, O., 
president of AAA. Schmunk was 
absent due to illness, and the 
award was accepted in his behalf 
by Russell E. Singer, AAA execu- 
tive vice-president. 

Among resolutions adopted were: 
That a study be made and recom- 
mendations submitted to the state 
on the best, fairest and most ap- 
propriate methods of providing 
aide in the financing of driver 
training courses in the _state’s 
schools; that an engineering analy- 
sis be made by the state on the 
needed highway improvement pro- 
gram in order to recommend a 
long-term program with fair and 
reasonable taxation to finance it, 
and that any increases in higher 
users’ taxes be predicated upon the 
completion and adoption of the 
plan. 

Urging the trucking and bus in- 
dustries to make greater efforts to 
solve problems arising out of truck 
and bus sizes, weights, speeds and 
performance. 
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(Not the fish that got away, but a now-and-then column of 
material a little off the regular editorial path.) 


Bob Finlay 


torque converter type, although, 
he says, it is a simple one in- 
volving a planetary gear train in- 
terposed between a couple of 
fluid couplings which provide 
control. 

Tucker wants to sell this to es- 


tablished car makers. 
* * * 







direction of Nick Dreystadt, from 
four floors to 1% during the de- 
pression. And Cadillac produced 
eight times as many cars with the 
smaller space, he says. 

Now Jacobs is trying to set up 
a final assembly line for the 
Tucker. In doing this he no doubt 
ran into a lot of production head- 
aches from the Tucker features. 

Anyway, the Tucker is getting 
closer to the conventional 
every day. 


* 
‘Mr. Clutch’ 
| Getting back to these new trans- 
| missions, which dispense with the 
clutch pedal, we've just finished 
|reading “Mr. Clutch,” by Robert 


| 





* * 


$3.50). 

This is one of the best auto- 
motive books to come our way. 
It is about George W. Borg, the 
man who used a clutch to help 
make Borg-Warner and the auto 
industry what it is today. 


cars| | 





J. Casey (Bobbs-Merrill, New York, | 








FORD 


BLAST FURNACE — Workmen scale 
its sides at the Rouge plant. One of the 
| largest in the country, the furnace will dou- 
ble the company's output of pig iron when 
completed in October. 
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the writing business. Casey, au- 
thor of “Such Interesting Peo- 
ple,” “Torpedo Junction,” etc., 

proves that the biography of a 
businessman can be just as fas- 
cinating as the story of a famous 
emperor or an infamous femme 
fatale of history. 

Many people picture an auto 
magnate as a fat Mr. Moneybags, 
whose greed brings him $1,000 a 
minute, or some such sum, asleep 
or awake. 

Casey’s vivid word pictures show 
Borg as a little boy who wouldn't 
undress with the other kids at the 
swimming hole because his under- 
wear was fashioned from flour 
sacks; as the school brat; the 
brash adolescent; the young busi- 
nessman “driving the wagon” that 
Papa Carl Wictor Borg and Mar- 
shall Beck owned, and finally as 
the still lively, eager explorer of 
life at 60, after retiring from Borg- 
Warner. 

You will like this warm, human 


Speaking of the Tucker, we hear Borg’s big business goal was to 
that Bill Jacobs, formerly of Gen-|so0 diversify Borg-Warner’s prod- 


Warner has more patents on the! portrayal of a parts maker's battle 
automatic transmission than any-| against insecurity in the changing 


eral Motors, may have something| ucts that it wouldn’t be so sensi- 


to do with recent Tucker moves 
to trim away some of the radical 
stuff from the Tucker car. 

Jacobs tells us that he condensed 
the Cadillac operation, under the 

















tive to the ups and downs of a 


relatively few customers. 
* * * 


~ THIS respect, though Borg is 


no longer with the firm, Borg- 


body else. It isn’t likely to be 
caught short on the disappearance 
of the clutch. 

Unlike most books about auto 
men, “Mr. Clutch” is written by 
one of the top professionals of 








110-116 EAST PEARL ST. 


Here is an expertly 


find part, 


transportation scene. It’s as inter- 
esting as any battle Napoleon ever 


fought. 





Whether you need a man or a hard-to- 
AUTOMOTIVE NEWS WANT 
ADS will do the trick! 
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Caused by Starting 
Motor in Gear... 


with gear shift controlled 


Auto-Go automatic 
SAFETY STARTING SWITCH 


QUICKLY 
INSTALLED 


$6.95 


AST PRICE 


F.0.B. JACKSON 


WILL NOT START IN GEAR 


more fumbling or looking for starter button 
outside vision at all times. 


designed positive action, 
SAFETY automatic starting switch that allows motor to be 
started only in neutral. No more dangerous or costly accidents 
caused by carelessly starting motor in gear. 


No 


fool proof 


assures 


Operates when you turn your ignition switch. 


Ideal when motor stalls in traffic—moving the gear shift, 
automatically starts motor when passing through neutral. 


4 Quick installed, protective, 
life of your car. 


A Uto- Go will last the 


Write for Complete Information 


AUuto-Go DISTRIBUTORS 


JACKSON, MICHIGAN 





XUI 
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Ford Appoints Jones 
To Engineering Post 
Appointment of Wilson A. Jones 
as director of engineering industrial 
relations has been announced by 
Harold T. Youngren, vice-president 
and director of engineering of the 
Ford Motor Co. 


Otter Made Vice-President 


Of Philco’s Sales 

John M. Otter has been elected 
vice-president and general sales 
manager of Philco Corp., it is an- 
nounced by James H. Carmine, 
vice-president in charge of distri- 
bution of the corporation. 

Otter joined Philco in 1926. For 
the past year he has been general 
sales manager of Philco Corp. 

ee 6 


Goodyear Names Jay 


Nebraska Plant Head 


Appointment of Richard A. Jay 
as plant manager of the Goodyear 
Tire & Rubber Co. factory at Lin- 
coln, Neb., has been announced by 


ony ss 
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Made by Kelsey-Hayes—World’s Famous Producer 


Auto Personnel 
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W. S. Wolfe, factory manager. 
Jay replaces Fred R. Shaw, plant 
manager there since the plant's 
opening in 1946, who has been as- 
signed other duties. 
> * . 


Commercial Credit Reveals 


Executive Promotions 


Announcement was made at 
Baltimore by A. E. Duncan, chair- 
man of the board, of several pro- 
motions in the executive staff of 
Commercial Credit Co., voted by 
the directors at their regular 
meeting. 

Howard L. Wynegar, president, 
was promoted to vice-chairman, 
subordinate only to the chairman 
of the board, with full responsi- 
bility in his absence. E. C. Ware- 
heim was promoted from execu- 
tive vice-president to president; 
H. B. Mathews, W. Bruce Wylie 
and Charles J. Zimmerer were 
promoted from vice-presidents to 
executive vice-presidents. Henry 
A. Cherry has been made a vice- 
president, but he will also con- 
tinue as vice-president of Com- 








mercial Credit Corp., an operating 
subsidiary. These changes are be- 
ing made at this time in antici- 
pation of the retirement of Wyne- 
gar on July 31, 1949, under the 
company’s retirement annuity 
plan. 


* * * 


Spokane Section of SAE 


Elects Keith Chairman 


William B. Keith has been elect- 
ed chairman of the Spokane-Inter- 
mountain section of the Society of 
Automotive Engineers, succeeding 
George Jackman. 

Also elected were Lewis P. John- 
son, vice-chairman; Fred Conners, 
secretary, and Pete F. Favre, 
treasurer. 

* * + 


Foy Joins Koppers 
As Vice-President 


Fred C. Foy, vice-president of 
J. Walter Thompson Co., has ac- 
cepted an appointment as vice- 
president and manager of the 
sales department, central staff, of 
Koppers Co., Inc., it was an- 
nounced by General Brehon 
Somervell, Koppers’ president. 

As general manager of the De- 
troit office of the Thompson or- 
ganization, Foy also has been 





LS Le MSHA MIG SS) 
ELECTRIC Pe a 


Stop Trailers Faster, 
Smoother, Safer! 





of Wheel and Brake Equipment. . . 


Kelsey-Hayes 


ments, and industrial equipment. 


“Magdraulic’’ Electric Brakes are recognized as the 
ideal system for house trailers, utility trailers, farm wagons, imple- 











& Kelsey-Hayes’ superior Electric 
Brakes have greater power-to-brake 
size for handling overloaded conditions. 
° Kelscy-Hayes’ guperior Electric 
Brakes, fully adjusted at the fac- 
tory, require no adjustment during or 
after installation. 
Kelsey-Hayes’ superior Electric 
@ Brakes are the easiest and cheapest 
to install, hook up, operate, and require 
no running-in period. 
s Kelsey-Hayes® superior Electric 
Brakes cannot freeze, have self 
cleaning action, are self aligning, are 
smoother, more powerful, safer. 


] A mere feather-touch of the control 

instantly sends current to this elec- 
tromagnet to press it against the arma- 
ture disc. 


This armature disc, rotating with 

brake drum, develops a frictional 
force to pull the magnet across the face 
of the armature dise. 


This lever, moved by the magnet 

mounted at its end, multiplies the 
magnet force to give a very high torque 
output against the actuating pin. 


This actuating pin then moves the 

brake shoe links to spread the brake 
shoes, thus pressing the brake band 
against the drum. 


Kelse i Nation-Wide Sales and Service on Wheels, 
Hubs, Drums and Brakes, Through 47 Distributors in 25 
States Assures Greatest Convenience, Wherever You Are. 


- « e ASSURES PROVEN PRODUCTS AT. 
KELSEY-HAYES WHEEL COMPANY 


DETROIT 32, MICHIGAN 





Wheelse—Hub ond Drum Assemblies—Brakes—"“Vacdraulic"” Brake Power Units—for Passenger Cars, Trucks, 
Busee—made by Kelsey-Hayes’ 4 Michigan Plants and Windsor-Canada Plant « 
“Lathen” Vacuum Power Brake Equipment for Tractor-Trailers—made by Kelsey-Hayes’ South San Francisco-Lathan Plant. 
Wheele—Hube—Axies—Parts for Farm implements—made by Kelsey-Hayes' French & Hecht Plant at Davenport, lowa. 


“Magdraulic” 





Electric Brokes— 





MARKS 43 YEARS’ GROWTH—Swanberg & Scheefe Co.'s new $300,000 Buick sales and auto- 
motive super-service center which opened in Minneapolis recently. Center contains sales and 
show rooms, customer waiting room with television set, general offices. 





a factory branch in Charlotte, N. 
C., according to C. L. Hudson, who 
is in charge of the new branch. 
The Sun Corp. has leased the 
building at 1015 Siegel Ave. and 
will there operate a branch to 


serve the two Carolinas. 
* * * 


Hines Named Sales Manager 


Of AC Spark Plug 


Appointment of John C. Hines as 
sales manager of AC Spark Plug 
Co. is announced by George Mann 
jr., general man- 
ager. Wilson S. 
Isherwood contin- 
ues as vice-presi- 
dent and general 
sales manager of 
the division. 

Hines, who for- 
merly was region- 
al manager for 
AC in Philadel- 
phia, started with 
the company in 
1915 as a sales- 


supervisor of all phases of the 
Ford Motor Co. advertising, 
which is handled by that agency. 
He will leave the Thompson Co. 
July 1, and will assume his new 
duties at Pittsburgh headquar- 
ters of Koppers Aug. 1. 
* * * 


Sun Electric Will Open 


Branch in Charlotte 

Sun Electric Corp. of Chicago, 
manufacturing electrical motor 
testing equipment, will establish 










John C. Hines 


man. He will be succeeded in Phila- 
delphia by James F. Kingsley, con- 
nected with the AC sales depart- 


ment since 1924. 
oo * > 


White Promotes Terbeek 


To Works Manager 


William B. Terbeek, a veteran of 
the automotive and aircraft fields, 
has been appointed works manager 
of White Motor Co., according to 
Vollmer W. Fries, vice-president in 
charge of production. He succeeds 
Roy M. Denham, who retired and 
moved to California. 

Terbeek has served as assistant 
works manager at White for the 
past three years. His experience 
goes back to 1918 when, following 
his early education, he became a 
toolmaker. He joined White in 1922 
and for the next seven years was 
engaged in tool engineering and 
equipment layout. 

> * . 
American Automobile Risks 


Names Hart President 


American Automobile Risks, Inc., 
elected the following officers at a 
recent meeting: Mark M. Hart, 
president; Lothar 
Sudecum, execu- 
tive vice-president 
and secretary; 
John Reinhold, 
vice - president; 
Stanley B. Mar- 
kel, vice - presi- 
dent, and A. A. 
Will, treasurer. 

Hart has been 
in the insurance 
business since 
1923. He formed 
American Automobile Risks in the 
spring of 1947. 

* 





Mark M. Hart 


Cheney Appointed 


Appointment of Harold G. Che- 
ney as assistant manager of lamp 
sales for the Westinghouse Elec- 
tric Corp., Bloomfield, N. J., has 
been announced by Russell E. 
Ebersole, general manager of lamp 
sales. Cheney joined Westinghouse 
in 1920. 


* * * 


Lobbestael Promoted 


Alex J. Lobbestael, assembly line 
general foreman at Ford Motor 
Co.’s Ypsilanti (Mich.) plant, has 
been promoted to plant superin- 
tendent, Roscoe M. Smith, general 
manager of the parts and equip- 
ment manufacturing division, has 
announced. Lobbestael joined Ford 
in 1932. 


. 


Chek-Chart Moves 


Chek-Chart Corp. announces the 
moving of its home office to the 
sixth floor of the Congress Bank 
Bldg., 31 E. Congress St., Chi- 


cago 5. 
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Hudson Dealers 
Get Safety Plea 


DETROIT.—Hudson is urging its 
dealers throughout the country to 
support actively state and local 
safety groups to 
help reduce traffic 
accidents, conges- 
tion, delays, in- 
adequate parking 
facilities and re- 
lated problems. 

E m phasizing 
that increased 
safety is vital for 
economic as well 
as humanitarian 
reasons, N. K. Van . 
Derzee, sales N- B. Van Derzee 
manager, told Hudson dealers re- 
cently that there is a direct relation- 
ship between safe, efficient highway 
transportation and the future of the 
automotive business. 


Cut Hit as Unwarranted ... 


NADA Poll Brings Call 
For Ford Case Action 


(Continued from Page 1) 


they fear their factories might fol-, noticed by the 32,000 members of 
low Ford’s lead. NADA. ... The new Industry Re- 
* lations committee has a splendid 
opportunity to show its worth in 
this connection, and we urge the 
chairman to call a meeting to 
map out procedure... .” 
In a telegram signed by Ed 
Wilder, secretary, the automobile 
tion ... is most alarming. Such a | dealers division of the Lexington 
cut in discount should not go un- | (Ky.) chamber of commerce de- 
oN. | clared it had voted unanimously 
who * ~ “that the Kentucky Automobile 
h. Lippard Retires; Dealers Assn. be urged to protest 
the reduction in Ford discounts and 


a | 

















EANTIME, state and local deal- 
er associations began sending 
letters and telegrams of protest. 
In a letter to NADA, the North 
Carolina Automobile Dealers Assn. 
declared that “the recent Ford ac- 





auto- 
} and 


DESIGNED BY AERONAUTICAL ENGINEERS—Airway Motors, Inc., San Diego, Calif., 
announced last week that it plans to build this rear-engine car to sell in the $500 to $750 
price range. A speed of 50 miles an hour and id 50 miles per galion of gas are claimed for 
it. A 10 hp. air-cooled engine is cosgned for the rear; wheelbase will be 100 inches; a 
tread of 50 inches and a no-ciutch fluid drive are among its specifications, according to 
the company. It was said that production plans have been completed to build the car 
largely of a uminum and plastics, but no further details on production were given. 











pe Federal Names that it request NADA to make a 
to " similar protest “4 its members.” Mi hi tti 
The telegram added that “the action Ge ng ° 
DETROIT.—Thomas R. Lippard|of the Gaidry Motor Co. Ford tr e 
a has announced his retirement as | dealer in Lexington. naus a “nd Grille Guard 
president and general manager of| Charles Henderson, manager, as- W 
sas Federal Motor Truck Co. nere ef-|serted that the New York State For Next inter for 
lug fective June 30. Automobile Dealers Assn. was pre-| DETROIT.— Millions of feet of °49 Ford, 
ann George H. Hammond was elected| paring a recommendation that/ natural gas are pouring into Michi- "48 Chrysl er 
’ 





NADA’s new committee take action 
in the Ford case. 


Emcee’s Chief of Sales 
Visiting in East 

VENICE, Calif.—W. D. Johnson, 
vice-president in charge of sales for 
Ethington Mfg. Corp., 4058 Del Rey 
Ave., Venice, manufacturer of Em- 
cee rear compartment auto radio 
speakers, is making a tour of East- 
ern sales territories. 

Johnson is to visit distributors 
throughout the East. 


by the board of directors to suc- 
ceed Lippard, who will remain with 
the company as one of its direc- 
tors. 

The election of F. L. Ruddon, 
vice-president and assistant gen- 
eral manager, and M. L. Burrell, 
purchasing director, to the board 
of directors has also been an- 
nounced. 

Hammond entered Federal’s en- 
gineering department some 12 
years ago after graduating from 
Princeton University as a mechan- 
ical engineer. 


































gan storage fields for use next win- 
ter. The storage program may avert 
a shortage similar to that of last 
winter which disrupted automotive 
operations, particularly those of 
Chrysler and Packard. 

The Federal Power Commission 
revealed last week that 210,000,000 
feet of natural gas has been going 
to Michigan every day for the last 
month. 

This is the first year that Michi- 
gan’s underground storage fields 
have been put to use. 

Figures show that Michigan Con- 
solidated Gas Co. at Detroit has 











DeSoto, Dodge, 
Plymouth, 
Chevrolet and 


Others 
Sold Exclusively 


Through Authorized 
New Car Dealers! 


$24.95 


List—Less 40% 


e Extra heavy gauge steel. 


e Super-fine lasting chrome finish on a 
copper-nickel base. 


on- 
art- been getting its full daily contract 2% 10 Days e Rigidly secured to frame offering max- 
amount of 125,000,000 feet daily. Net E.0.M. imum protection. 
Michi Gas Stora Co., which 
AUTOMOBILE TRANSPORT FOR SALE pace Ae Bg hg Rey Extra Savings to Easy to install. 
been getting 85,000,000 to 90,000,000 8 e Packed two to a carton, approximate 
feet a day. Consumers claims it Quantity Buyers shipping weight 40 Ibs. 
| of needs 100,000,000 feet a day to meet 
lds, industrial needs next year. e 
ger To carry out their storage pro- 
to grams, the two companies say they IMMEDIATE DELIVERY! 
, in will need their daily allotments un- 
eds til October. Michigan Consolidated 
nd | sate teeneoed a ee, MR. DEALER!!! Wire, write or phone for sample order. If 
ant Both areas include many automo- you do not agree that this is the finest grille protection 
the tive plants.- offered your customer return at our expense. 
nce Meanwhile, the two companies 
ing worked out an agreement whereby 
a Michigan Consolidated will ex- 
922 change 100,000,000 feet of natural 
~ 1946 G M C Heavy Duty Cab Over Tractor with 2-Speed Axle, gas with Consumers in return for VOGUE MFG INC 
- Good Tires, 34,000 Actual Miles and Mechanically Perfect. enough propane to manufacture a “7 * 
like amount of artificial fuel. 
1940 Whitehead-Kales Semi-Trailer, Good Tires, Low Mileage. a TExas 4-4950 
This Outfit Will Be Sold With Satisfaction Guaranteed. ° 
Davies Promoted 12605 Dexter Blvd. Detroit 6, Mich. 
ss Priced for a Quick Sale—Phone Today 
ee. By Sealed Power 
rt 
: MUSKEGON.—Paul C. Johnson, 
ar Johnson Motor Company _ [lective Seciprestiont ot Sonted 
a Power Corp. has announced ap- F oe r D Oo D G E T Re U C K S 
y; 1100 N. Glenstone Springfield, Mo. pointment of George W. Davies as 
'd, Phone 38-6467 ag fy 
, one or to assuming these duties he ° 
at; was sales manager in charge of the a BETTER Grille 
r= original equipment piston ring di- Guard by Bustin 
A. vision. He has been in the employ 
' of the company for the past 14 @ Sturdy “One Piece Unit” 
years. , 
en sa ecclesia e “Built In” solid plate 
ce REAR SEAT for the utmost’in 
ce - SPEAKER Obituaries Strength, Neatness and 
ed ; . Easy Installation. 
” ra L-M’s Purchasing Chief, @ One Guard fits all 
George Walker, Is Dead Models. 
DETR .—Funeral services were 
3-WAY ETROIT.—F 1 servi 
7 held July 2 for George W. Walker, . 
“ CONTROL director of purchasing at Lincoln- List $25.00 
a, Mercury, who died June 29 in Henry Liberal Dealer Discounts 
as Ford Hospital. Mr. Walker’s death . 
E @ Front Alene followed a stroke. BUSTIN IRON WORKS, INC. 
1p Born in Canada, Oct. 29, 1887, Mr.| 110 East 130th Street New York 35, N. Y. 
se @ Rear Alone pes en 1917 stg to —— - Telephone ATwater 9-2200 
purchasing agent. e continu n = ecenittiasainensiinilh eatin tt htieds es toe a a 
@ Both Together this post until 1922, when Henry and 
Edsel Ford purchased the Lincoln. 
e Mr. Walker then transferred to the 
ne DOUBLES Auto Radio Pleasure! || Fora purchasing department. In . 
or ba May, 1946, he returned to the Lin- Quick Starts 
aS Fits ALL cars—each unit is complete — easily and [| coln-Mercury division as director of 
P quickly ates Sey guaranteed. Order direct, or || Purchasing. Ore 
write '$ 50 details. ; . , . 
: 5 - Lightning Kills Paul, Long Life 
-d OnLy aamante: aor mere Charleston (S. C.) Dealer 
50 Terms: 2% et cae with @ CHARLESTON, + Cees | D. D ir 7 
. Paul, 31, co-owner of Colonia o- 
— FS. ata tors here and a son-in-law of U. S. epen a e : 
. JOHNNY MOTOR SALES, Ine. armel’, toning as Gaaak coer 
e 12040 Jos. Campau Detroit 12, Mich. golfers and three caddies under an 
MEMBER OF H.A.D.A. oak tree during a storm at the PERRINE QUALITY PRODUCTS CORP. $5 Rumford Avenue: WALTHAM MASS 








country club here June 23. 











Lawsuits Affecting Dealers... 


AUTOMOTIVE 


Court Decisions 


By Leo T. Parker 


Attorney at Law 


LL AUTOMOBILE dealers 
should keep abreast with new 
and outstanding higher court de- 
cisions affecting other dealers. This 
is so because readers, who have 
knowledge of the cause and out- 
come of these outstanding suits 
may prepare to win unavoidable 
legal controversies. Readers who 
want details of the following brief 
ly explained law suits may con- 
veniently refer to the citation and 
read the complete decision in any 
good library. 
« 


* * 


Agreement Barred 
ACCORDING TO a recent higher 
court a clause in a written con- 
tract is valid which prohibits or 
cancels oral agreements. 
For example, in Boro Hall Corp. 


Hall Corp. was given an agency 
for certain automobiles. 

The contract contained this 
clause: There are “no oral or 
other agreements or understand- 
ings,” between the contracting 
parties. 

In subsequent litigation the high- 
er court held that this clause pre- 
vented the automobile dealer from 
introducing testimony of verbal 


conversations. 
* 7 * 


Burden on Property Owner 


IT IS WELL established law 
that a property owner who desires 
to erect a garage or service sta- 
tion in a section zoned for resi- 
dences must prove that the zoning 
ordinance is unreasonable, or he 
cannot receive a permit to erect 
the building. 

In Grant v. Board of Adjustment, 
45 Atl. (2d) 184, it was shown that 
one Grant owned a valuable corner 
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IN THE TOBACCO COUNTRY—The home of Hometown Sales & Service (Kaiser-Frazer), 


Durham, N. 


C., after completion of the recent $95,000 renovation which added 12,000 


square feet of space. Hometown officials are John B. Leathers, president; Aubrey Daniel, 
sales manager, and William A. Leathers, service manager. The dealership is at 410 Gear St. 





garage and service station His ap- 
plication was refused because of a 
zoning ordinance which restricted 
the section in which the lot is 
located for residences. The higher 
court approved the rejection, be- 
cause Grant did not prove that the 
ordinance was unreasonable, and 
said: 

“The burden of showing the un- 


of his property in a manner for- 
bidden by the zoning ordinance.” 
* * * 


Simple Evidence 


VERY FREQUENTLY the high- 
er courts rely on simple evidence 
when deciding a damage suit. 

For illustration, in Decuire v. 
Bozeman, 32 So. (2d) 465, it was 
shown that a boy was riding a 
bicycle when injured in a collision 


v. General Motors Corp., 164 Fed. 


automobile dealer named _ Boro 





it was shown that an 





The San Francisco Bay Area with 
registrations topping 650,000 cars is a 
prime automotive market . . . with a prime 
medium, The Chronicle! 

The Chronicle for years has been the 
Coast’s prime automotive advocate . . . 
pioneered for better roads . . . got effective 
action on more San Francisco bridges, 
express highways, underground parking 
downtown, has constantly campaigned for 
safer driving, reduction of traffic violations 
... fostered more car use by more families 
for enjoyment of Northern California’s 
beaches, mountains, deserts. 

Home owned and home edited, The 
Chronicle is close-meshed with native 
mores and buying habits. A generous 
content of local happenings and widest 
coverage of the most significant foreign 
news makes it indispensable to the well 
informed. The woman’s section picturing 
the most intriguing styles for the world’s 
best dressed women intrigues the woman 
and 


broaden the audience—make it profitably 


reader. Sports, features, comics 
productive in all new car price ranges, for 
tires, tubes, gasoline, accessories. 

Of course The Chronicle sells other 
things than automobiles! It carries the 
heaviest load of the major San Francisco 
department stores, tops the list of the 
smartest specialty shops, leads in books 
as well as bonds. It will sell anything 
better— including Simca-Fiats! Any SFW 
man will be glad to tell you why! 


lot in a_ residential 
applied for a permit to erect a/ tions is on one seeking to make use 


with a motor truck. 
The higher court refused to hold 


section. He| reasonableness of zoning restric- 








Buick, Cadillac, Chevrolet, Chrysler, DeSoto, Dodge, Ford, 


Frazer, General Motors, Hudson, Kaiser-Frazer, Oldsmobile, 
Lincoln-Mercury, Mercury, Packard, Playboy, Plymouth, 
Nash, Pontiac, Studebaker, Tucker, Willys Jeep... excluding 
supplement linage, in 1947 gave The San Francisco Chronicle 
246,361 lines of new passenger car advertising—more than any 
other SF newspaper. The only new passenger car advertised — 
and not in The Chronicle—was the Simca-Fiat! 

What do you suppose happened to Simca-Fiat?... we 
wondered—and then found out! The manufacturer is in France. 
And the distributor in San Francisco was new. If they knew 
what Detroit manufacturers know about advertising in SF, the 
score of The Chronicle last year would have been 100% on nev 
car copy!...There are also some manufacturers uninformed 


about The Chronicle, but without the excuse of Simca-Fiat! 


San Francisco Chronicle 


SAWYER, FerGuson, WaLKER Co., National Representatives, ' 
New York, Chicago, Detroit, Atlanta, San Francisco, Los Angeles 








the owner of the truck liable in 
damages saying that only the frcnt 
wheel of the bicycle was bent 
which proved that the bicycle ron 
into truck, and not the truck irto 
the bicycle. 


* * 


Check Is Returned 


IT IS WELL known that an in- 
nocent holder of a check or nego- 
tiable note given by purchaser of 
an automobile can demand and re- 
ceive payment, although a serious 
disagreement arises between tie 
seller and purchaser. Hence, very 
frequently, the purchaser of an 
automobile who pays by a check 
or note finds himself in a bad legal 
position. This situation arises if 
the seller breached his contract 
after he sold the check or note 
to a finance company. 

Recently a court held that if 
the finance company does not 
act as legal agent for the seller, 
the purchaser must pay, but if 
the finance company acts as 
agent for the seller, then the 
purchaser need not pay. 

For example, in Cohen v. Fried- 
berg, 56 Atl. (2d) 561, the evidence 
showed that a slate company gave 
a $1,000 check to the Plymouth 
Co. which cashed the check with 
the National Check Cashing Serv- 
ice, and received $995. The latter 
deposited the check and some days 
later was informed by the bank 
that the check had not been paid. 


Testimony showed that the Plym- 
outh Co. had not fully complied 
with its agreement with the slate 
company which had refused pay- 
ment. The National Check Cashing 
Service sued the slate company to 
recover the amount of the check. 

The higher court held the slate 
company not liable because the 
Plymouth Co. had appointed the 
National Check Cashing Service as 
its agent to cash checks. The court 
held that the latter company was 
not a holder “in due course” be- 
cause it was agent of the Plym- 
outh Co. 


Tire Shipments 


Up 28% in Month: 
Stocks Reduced 


NEW YORK.—Shipments of pas- 
senger car casings during April 
were 5,851,626 units, an increase of 
28.46 percent over March, when 
4,555,303 units were shipped, the 
Rubber Manufacturers Assn. re- 
ported last week. 

Since production of passenger 
car casings was down approxi- 
mately 5 percent to 5,372,651 units, 
inventories of this type of tire were 
reduced 4.80 percent. 

Shipments of truck and bus cas- 
ings for April were 1,186,940 units, 
an increase of 3 percent over 
March when 1,147,352 units were 
shipped. Production was down 
from 1,264,297 to 1,201,083 units and 


| inventories remained approximate- 
| ly the same. 


Wilson Moves 
Wilson Motor Co. (Ford), Colum- 


bia, S. C., has occupied new and 
larger quarters at 1600 Laurel St. 
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TUB AND SHOWER 
IN EVERY ROOM 


MOST CONVENIENTLY 


Ce ae DETROIT 


CADILLAC SQUARE 
ONE BLOCK EAST OF WOODWARD 


C.G..PARKER 
Lorre aoe 


LOCATED 


Telephone 
WOodward 2-5900 
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Clde:.. + SONVERTIBLES 








ENJOY CLOSED CAR COMFORT PLUS 







OPEN CAR PLEASURE WITH THE NEW aay 
=m 


| FIECTOR 



























@ Now the man past forty can experience the thrill of driving 
a convertible — enjoying the sunshine and fresh air while 
traveling in comfort on the open road or in city traffic. No 
more windsweep into the front seat. No more suction 
draft from the back. The car of youth — dream car of 
the lover of life — now becomes practical transporta- 
tion for men of all ages, thanks to the Win-D-Flector. 


@ Women, too, enjoy the wonderful exhilaration of 
open air travel when not subjected to the discom- 
forts of wind. The Win-D-Flector permits milady 
to share the pleasures of open car motoring with- 


out fear of being “wind-whipped to a frazzle.” 





@ The Win-D-Flector provides protection 
against suction blow and eddy currents, long- 
time drawbacks to popularity of the convert- 
ible — model young kids adore and old kids 

crave but shun for fear of exposure. When Literature and 
equipped with the new Win-D-Flector the eae’ Saeey 
convertible is transformed into a real 
comfort car for motorists of all ages. 


furnished gratis. 









FEATURES 


@ Made of heavy, clear Lucite, the Win-D-Flector is 
safe and sturdy. 

@ Bound with rust-proof metal frame to match trim 
of windshield, ventilators and side windows, the 
Win-D-Flector enhances the beauty of any con- 
vertible automobile. 

® Mounted on adjustable hinges which permit quick 
fold-back for easy access to rear seot. 

@ Installation is simple. 
















For dealers handling any make of automobile the Win-D-Flector offers 
attractive profit possibilities. The demand fs heavy. The convertible season 
is on. Take advantage of this extra revenue opportunity by ordering today 


DEALER DISCOUNT — in lots of 1 to 6, 33%%; 6 to 36, 40%; 72 or more, 
40 and 10%. F OB. Santo Monico, California. 2% 10 days, 30 days net 










“Patent applied for 
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More Truck Prices Up 


Ford, Dodge Follow Lead of Three Others; 
Dealer Discounts Unchanged 


(Continued from Page 1) 


raised in price except the 2%-ton|ers were Chevrolet, GMC on Stu- 
EWS, 


and 3-ton heavy-duty jobs. No/|debaker. (See AvtTomoTive 
changes were made on the latter| June 28). 
jobs. New factory retail prices for 
ws representative Dodge truck mod- 
els, excluding taxes, local fees 
and optional equipment, are as 
follows: 
Half-ton—pickup, $1,218; 
delivery, $1,413. 


IVE truck makers have now 
hoisted prices in the latest 
wage-cost increase round. The oth- 


GM Parts Prices Up 





Three-quarter ton—pickup, $1,- 
DETROIT.—To offset increased | 326: stake, $1,390. 
cost, General Motors last week One-ton—(116-inch w. b.), pick- 
increased the prices of some | yp, $1,385;- stake, $1,449; (126-inch 


of its replacement parts. The 
weighted average of the current 
adjustment in price is approxi- 
mately 5.9 percent. 

Even with the latest price 


hanges, the overall average in- “ with dual-rear tires: 


crease in the retail price of Gen- $1 488; 152-inch, $1,508; 170-inch 
pe a ie — $1,528; 192-inch, $1,548; G. V. W. 
rg By 1949 amoun 15,500—128-inch, $1,798; 152-inch, 

only about 46 percent, as con- | ¢1's03: 170-inch, $1,847; 192-inch. 
trasted to an increase of 70 per- $1,875. 


cent in the consumer price index 
for the same period, it is pointed 
out. 


‘GM 
ee 


Engineered to Provide Proper Strength 
SHIPPED ASSEMBLED — Ready to Use 
ADJUSTABLE COMPARTMENTS 


G. V. W. 14,750 (c.0.e.)—107-inch, 
$1,678; 131-inch, $1,698; 








AUTOMOTIVE PARTS 


BINS 


Made of HEAVY GAUGE— 
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Prompt 
Delivery 


COMPART- 
MENTS 


Model 
AA-13 


36"'w.xi2"'d.x 
654%""h. 


$4750 


F.0.8. 
Wellsten, 0. 


Other Typical 
Units Priced 
Attractively 





THE FRICK-GALLAGHER MFG. co. 
FACTORY: WELLSTON, 
SALES OFFICE: 300 5. BROAD OT—FMILADELPEIA 3, PA. 


Telephone Kingsley 56-0887 AN-758 


panel 


w.b.) pickup, $1,415; stake, $1,494. 
+. * + 


LL MODELS listed for 1%-ton 
ranges and up are chassis and 


V. W. 14,500—128-inch wb, 


161-inch, 
$1,718; G. V. W. 15,750 (c.0.e.)\— 





















Ave., Lackawanna, N. 


107-inch, $1,988; 
161-inch, $2,037. 

G. V. W. 16,500—128-inch, $1, 
811; 140-inch, $1,852; 152-inch, 
$1,891; 170-inch, $1,988; 212-inch, 
$2,087; (c.0.e.), 107-inch, $2,001; 
181-inch, $2,081; 161-inch, $2,128. 
G. V. W. 17,000 (two-speed axle) 
—128-inch, 
152-inch, $2,543; 


212-inch, $2,752; (c.o.e.) 107-inch, 
$2,646; 131-inch, $2,733; 161-inch, 
$2,784. 


G. V. W. 18,500—130-inch, $2,855; 
136-inch, $2,875; 154-inch, $2,905; 
172-inch, $2,935; 229-inch, $3,025. 

G. V. W. 21,000—130-inch, $3,346; 
136-inch, $3,366; 154-inch, $3,396; 
172-inch, $3,426; 229-inch, $3,456. 


11 U.C. Dealers 
In Detroit Fined 
For ‘Kickbacks’ 


DETROIT.—Eleven used-car deal- 
ers here pleaded guilty to violating 
the State Motor Vehicle Act before 
Recorder’s Court Judge Joseph A. 
Gillis and were assessed $25 court 
costs each and placed on two years’ 
probation. 

Failure to itemize “kickbacks” 
from finance companies on custom- 
ers’ bills was the specific violation 
charged against the dealers. 

Terms of the probation require no 
monthly reports but Judge Gillis 
emphasized that the dealers were 
not to engage in any kickbacks or 
dealers’ reserve. 

However, Judge Gillis was quoted 
by the Detroit Times as telling the 
defendants later that he would not 
enforce the probation requirement. 
“There are 360 used-car dealers in 
Detroit,” the Times quoted Juige 
Gillis as saying, “and since all of 
them receive kickbacks from finance 
companies, it doesn’t seem fair to 
penalize these 11 dealers. Until I 
can stop all of them from doing 
this, it doesn’t seem fair to stop any 
of them.” 

Dealers who pleaded guilty were 
Bert Baker, Benjamin Yeshinski, 
Rocco Benstent, Sidney Savage, 
Thomas Starrs, John L. Starrs, 
Ralph Chonsky, Claude Humble, 
Alec S. Keller, Paul McElwain and 
Edward 8S. McHenry. 


Used Cars 


(Continued from Page 1) 
weeks. He looks for another $50 
chop by next week. 

Top price on the '49 Ford, Hewitt 
said, is $2,500, although some went 
higher earlier. '48 model heavies 
are holding. °48 Chevrolets and 
Plymouths are down $75 but Ford is 
down $200, he said. Clean °46 units 
averaged a $50 increase. 

as oa e 

|[T™ ANSPACH, Albany, N. Y., re- 

ports prices holding firm com- 
pared with previous week but '49 
Fords are down $150. At present, 
the best price on a '49er, equipped 
with overdrive, is $2,640. Meantime, 
a strong demand for ’48 Fords has 
sprung up, he declared. Clean pre- 
wars remain scarce and strong. 

Prices fell $25 to $100 across the 

board last week at Indianapolis, 
according to Ken Schaefer. De- 
mand for older models is steadily 
increasing. Some dealers look for 
price improvements when har- 
vesting begins. Fair retail is ex- 
pected to exist throughout sum- 
mer and fall. 

Rosen-Novak Co., Omaha, Neb., 
sees a good market through July to 
September as the result of promis- 
ing crops. Prices and volume are 
expected to firm up for the rest of 
the warm weather season, it was 
declared. 


AUTOMOTIVE NEWS offers to adver- 
tisers a weekly audience of an estimated 


90,000 cover-to-cover readers! 


131-inch, $2,012; 


$2,456; 140-inch, $2,501° 
170-inch, $2,594; 


G. V. W. 23,000—130-inch, $3,700; 





cal 









COST MORE THAN $100,000—New home of Monroe Motor Sales (Hudson), 2505 S. Park 
Y. Owner Charlies A. Monroe reports that the area devoted to sales 
and service covers 3//, acres. More than 10,960 square feet is devoted to salesroom, parts 
department, service department and two annex buildings which house paint shops and stor- 
age facilities. A separate used-car building adjoins the property and includes a used-car 
showroom on which two cars may be displayed. 





136-inch, $3,720; 154-inch, $3,827; 
172-inch, $3,862; 229-inch, $3,892. 


* * * 


NEW FACTORY list prices for 
representative Ford truck mod- 
els are as follows: 

Half-ton—pickup six, $1,220 (V-8, 
$1,250); panel delivery six, $1,415 
(V-8, $1,445). 

Three-quarter ton — chassis and 
cab six, $1,260 (V-8, $1,290); heavy- 
duty chassis and cab six, $1,335 
(V-8, $1,365). 

One-ton—chassis and cab six, $1,- 
390 (V-8, $1,420). 

One-and-a-half ton (all chassis 
and cab listings)—134-inch six, $1,- 
435 (V-8, $1,465); 158-inch six, $1,465 
(V-8, $1,495); 110-inch c.o.e. six, 
$1,605 (V-8, $1,635); 134-inch c.o.e. 
six, $1,635 (V-8, $1,665); 158-inch 
c.0.e, six, $1,665 (V-8, $1,695). 

Two-ton (all chassis and cab list- 
ings)—134-inch six, $1,825 (V-8, $1,- 
855); 158-inch six, $1,855 (V-8, $1,- 
885); 110-inch c.o.e. six, $1,990 (V-8, 


Truman A pproves. 
Federal Aid Plan 


For Road Building 


WASHINGTON. — The Federal- 
Aid Highway Act of 1948, author. 
izing a two-year $900 million road 
building p , was signed last 
week (Tuesday) by President Tru- 


man. 

The bill allows the expenditure 
of $450 million a year for each of 
the two years following July 1, 1949. 
Funds appropriated and allocated 
under the act must be matched by 
the states. 

Authorizations for forest trails 
and other strictly federal road 
projects boost the total to more 
than $500 million for each of the 
two years. 

It is provided that the commis- 
sioner of public roads shall begin 
to allocate the new funds before 
Sept. 1, 1948, even though the first 
of those funds will not be available 
for use before July 1, 1949. 


$2,020); 134-inch c.o.e. six $2,020 
(V-8, $2,050); 158-inch c.o.e. six, $2,- 
050 (V-8, $2,080). 

School bus (chassis with cowl)— 
158-inch six, $1,315 (V-8, $1,345); 
194-inch six, $1,530 (V-8, $1,560). 

vw * 


. 


Price on Ford Tractors 


Is Increased $40 

DETROIT.—Effective July 1, the 
recommended list price of the Ford 
tractor was increased from $1,190 
to $1,230, FOB Detroit, it was an- 
nounced last week by Frank R. 
Pierce, president of Dearborn Mo- 
tors. 
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CHEMICAL CORPORATION 


2429 South Halsted Street, Chicago 8, Il. 
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Will U. S. Market Benefit? ... 


Foreign Bans on U.S. Vehicles Grow 


American cars may enter the United 
Kingdom. 

When this is permitted, it can 
only be done if the import licens- 
ing department of the Board of 
Trade is completely satisfied that 
the car is a gift from a close rela- 
tive, untainted by any “quid pro 
quo” element. 

In the case of the importation of 
American cars by business firms, 
only in the most exceptional cases 
will they be allowed entry. Last 
year only 456 new cars and 200 new 
trucks were sent here from the U.S. 

MEXICO—The following are not 
subject to import restrictions, but 
are related or similar to the com- 
modities temporarily embargoed by 
the decree of July 11, 1947: Auto- 
mobiles equipped with tanks for the 
transportation of fluids, for street 
cleaning, for putting out fires, and 
automobiles equipped at the factory 
for commercial propaganda; auto- 
mobile chassis, that is, the frame- 
work, the motor, and the wheels, 
without the windshield or any other 
finished body work; all assembly 


(Continued from Page 12) 
trucks. Last year it imported 28,794 

U.S. cars and 12,954 trucks. 
GREAT BRITAIN—Owing to ex- 
treme dollar shortage, American car 
imports have been cut to the bone. 
There are but relatively few excep- 
tions to the general rule that no 


Truck Shows Set 
For Most Zones, 


Chevrolet Says 


DETROIT.—Virtually all Chevro- 
let zones will have held special 
truck and equipment shows by the 
end of the year, reported J. W. 
Burke, manager of the company’s 
commercial and truck department. 
So successful have been the events, 
he added, several cities now plan 
repeat performances with the indi- 
cations that truck shows will be- 
come annual fixtures. 

In addition to thousands of truck 
users, Burke said that some of the 
shows held this year have drawn 
as high as 98 percent in zone dealer 
attendance and estimated a nation- 
al average representation of 90 per- 
cent of the dealerships. 

“Dealers like the shows because 
they offer an opportunity to demon- 
strate to prospects types of trucks 
that could not possibly be displayed 
in a retail establishment,” he con- 
tinued. “The exhibitors are pleased 
because the shows furnish an audi- 
ence previously reached only by 
covering wide ranges of territory.” 

Burke pointed out that the shows 
seek “selective” rather than mass 
patronage. 

“While we appreciate the interest 
of the public in our trucks, all show 
advertising and promotion is di- 
rected to the truck user,” he ex- 
plained. 


Stockholder Suit 
Requests Receiver 
For Tucker Corp. 


NEW YORK.—A derivative stock- 
holder’s suit against the Tucker 
Corp. has been filed in Federal Court 
here asking the appointment of a 
receiver for all properties and busi- 
ness of the corporation. 

The suit, filed by Albert J. Sha- 
piro, described as holder of 100 
Class A shares, and Thomas Peters 
& Bros., Inc., Tucker dealership, al- 
leged that the corporation had pro- 
duced only one experimental car. 

The complaint charged that there 
had been “such mismanagement by 
officers of the corporation as to re- 
sult in great danger to the corpora- 
tion which may result in insolvency 
and liquidation.” 


Ousted Dealer 


Sues Hudson 


TOMS RIVER, N. J.— Ocean 
County Motors (Cadillac) has filed 
a suit for damages against Hudson 
Motor Car Co. and Beeching Motor 
Co. (Hudson) to the amount of 
$140,000 together with interest and 
costs, it was announced here last 
week by Philip Maimone, plaintiff. 

Maimone, former Hudson dealer, 
charges that Hudson and Beeching, 
the distributor, conspired to dis- 
criminate against the plaintiff in 
the allocation and distribution of 
cars for delivery when the plaintiff 
held a Hudson franchise. Suit was 
filed in Federal District court for 
the eastern district of Pennsyl- 
vania. 












































AFL at Detroit Denies 


Shop Link With Dooe 

D IT. — Local AFL lead- 
ers denied last week that a char- 
ter had been issued to Ray Dooe 
to organize new-car dealership 
mechanics. Such a claim had 
been made by Dooe, former head 
of the UAW-CIO Garage Work- 
ers union in Detroit. 

The labor organizer was de- 
posed by the UAW last year 
after a back-to-work movement 
broke a strike he had called 
against more than 50 Detroit 
shops. 


seen in a blue moon! 





The New Upholstery Fabric 
that’s Miles Ahead ! 


Durability ranks overwhelmingly first in a national customer 
survey on what buyers want in car upholstery—and SEAWEAVE 
ranks overwhelmingly first in durability! Seaweave is the new 
fabric that’s the fruit of over a hundred years of craftsman- 
ship, and it’s miles ahead of the upholstery fabrics you've 
known. It will last the life of the car. 


COLLINS & AIKMAN 


Corporation 


200 Madison Avenue, New York 16, N. Y. 


parts required for the manufactur- 
ing of automobiles, as well as sepa- 
rate parts of the body work, such as 
seats, hoods, boxes, fenders, lights, 
windshields, horns, footboards, tires, 
‘springs, wheels with tires, motors, 
and all the loose parts which it is 
proved at the time of importation to 
be necessary for the mechanical 
operation of the automobile. 

Last year Mexico bought 18,494 
cars and 23,544 trucks from the U.S. 
American assembly plants are given 
a certain quota for the fiscal year 
July 1 to June 30, and the tentative 
figures for the year 1948-1949 indi- 
cate increased allocations as com- 
pared with the year just closing. 

U.S.S.R. — Commercial operations 
are taken care of in the U.S. by offi- 
cial Soviet representatives. Import 
permits are required and exchange 
control is in effect. Fourteen U.S.- 
made cars and 35 trucks made their 
way to Soviet Russia last year. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 


Look to 


SEAWEAVE 


WRN 


That means a heavy additional selling point for new cars. 
It means more customer satisfaction and customer pride 
in your car. And it means higher resale prices for 
dealers when the cars come back. 


Durability is only the beginning of SEAWEAVE’S 
superiority. It’s the best-looking fabric you’ve 





DODGE TRUCK SHOW—Twenty-two dealers and 60 body and truck equipment suppliers 
of the Peoria (Ill.) area participated in a display of 63 trucks and special equipment June 
24-27 in the Peoria stadium. The ribbon-cutting ceremony which opened the huge show is 
pictured. Left to right are Russ Campbell, co-chairman of the show representing special 
equipment suppliers; Harry Mitchell, president of Mitchell & Cassell, Inc. (Dodge), Peoria: 
Gus Jansen, representing Central Motor Freight Assn., and Dale Kidd, truck manager of 
Mitchell & Cassell and co-chairman of the show representing dealers. 





were issued through May. The num- 
ber represents a 165 percent in- 
ae over the 963 licenses issued 
ple of this city have taken to the same period last year, and re- 
trailer mode of living this year,| 1¢¢ts the new liberal Denver code, 
Charles A. Grant, supervisor of the | lowing trailer parks within the 
city motor vehicle department, re-| City limits. In addition, a three per- 
ported last week. cent boost in the number of auto- 
Grant said 2,556 trailer licenses | mobile titles issued was noted 


Denver House Trailers 


Show 165% Increase 
DENVER.—More than 1,593 peo- 














XUM 


New Shale Treating Process — 


May Speed Oil Output 








rado, now in progress. 
“Union’s research people,” Ta, lor 
said, “have worked out an ing-ni- 
ous method of creating heat by I 
burning the carbon on the shale 
residue which makes the process 





Auto Firm Failures 
Down in Canada 
OTTAWA.—The Canadian gov- 


ernment reports only one com- 
mercial failure in the automobile 


Dealers Put 
Wings Under 


Parts Business 





















































































































































































































NEW YORK.—A self-supporting | recoverable crude oil reserves in the ‘self-su rting’ and one that r 
trade during 1947, compared with rene x = WA 
WAYNE, Mich.—Seemingly para- peter ae ed the ora . United States. three cache tuntiwentelen in the |Quires no great amount of wacer, | and n 
doxical is the story of the auto- par — 1a te util! ante . ah tie ane Taylor said Union Oil became in-| preceding 12 months, with none | 4 problem that always stymied car- | gt th 
mobile dealer who firmly believes tion’s vast shale deposits has been terested in these shale deposits ing in automobile manufacturing but | lier efforts in Colorado, where la-ge | Assn. 
es = ee an? ow. developed by the Union Oil Co, of | the early 20's and acquired acreage | 12 commercial failures in the | supplies of water are not available.” | Chica; 
nen - of ye Ho ie” Siekew a a California, Reese H. Taylor, presi- | ¢Stimated to contain in excess of; s@rage business as against only a sweat 
Claremont. N. H ; dent, told a meeting here of the | 2,000,000,000 barrels of recoverable | two garage failures in the previ- | 7, Dealerships Named ing fr 
; a New York Society of Security| oil, or almost five times the com-| °US Year. a8 . the c 
Reason for Howe's enthusiastic , The single bankruptcy in the | By British Austin ways 
1 of the airplane is that | “2*!7**+. pany’s present reserves of petro-|- automobile trade occurred in 
ie aide him Sanat tn ‘Cina . Pointing out that in Colorado | leum. Ontario in th t L. B. Hooley, vice-president of or 
it aids him monetarily in the con- 4 o in e past year. Austin Motor Co., Ltd. (Eng- ARBA 
duct of his automobile business, | there are huge deposits of oil shale Although it has not been possible land), announces the appoint- Dur 
reports the Stinson division of | in veins similar to coal, Taylor said | thus far to recover this oil at a cost . t of A ll Moto 1145 S. ments 
1 Vv i a number of years, have reported; men nge rs, 
Consolidated Vultee Aircraft Corp.,/the U. S. Bureau of Mines esti-|which would make it competitive | «1091 progress.” Fair Oaks, Pasadena, Calif., and | velopr 
which sold him his plane. mates that recoverable shale in| with natural petroleum and a re-| from results obtained in a pilot | Tom-Youngson Motor Corp., 139- ment. 
My oo ae me ee these deposits would provide 200,-| fining process has not been per- plant extractor at Wilmington,| 44 Hillside Ave., Jamaica, N. Y., the gi 
a4 saad a mainadbae ” = . 000,000,000 barrels of raw material | fected, Taylor said Union Oil sci-| plans were made for the construc-| as dealers for British Austin ments 
Howe. “If some dealer oan _ pin in contrast with about 26,000,000,000 ' entists working on the problem for tion of a much larger unit in Colo-' automobiles. ie ‘ 
area has a breakdown and needs i = on le 
a part we've got, I fly it to him N R. ° ° Fi 19 48 47 wheel: 
perhaps 100 miles away. If any ew Car egistrations, First Quarter, : one 
of our customers want special ac- Adapt 
cessories in a hurry, I fly to Bos- T presse 
ton or New York or Portland and offere: 
get them back here in a couple of | | Car Registrations by states are The 
hours. They like that kind of | | released here weekly, as com- 5 preser 
service.” pleted by R. L. Polk representa- § is 
Robert W. Porter, president and tives in state capitals. a | i $ = 
owner of Western Motor Rebuild- : é 4 & z g é = 2 2 
ers of Denver, decided early in 
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Taylor 
ngeni- 
mat by 

Shale 
rocess 
at re- 


d ear- 
‘ large 
lable.” 


nt of 
Eng- 
oint- 
i5 S. 
_ and 
--189- 
i = 
ustin 
































Easier Road Building 


New Era Dawns for the Earth Mover Industry 
As Design Cuts Man Hours 


WASHINGTON.—New equipment | unwieldy mechanisms formerly 
and machinery which will be shown | used. When not self-propelled they 
at the American Road Builders’| are designed to be tractor drawn. 
Assn. road show at Soldier Field, | Chugging rollers first pulled by un- 
Chicago, July 16-24, indicates that | predictable mules were later pro- 
sweat and toil are fast disappear-| pelled by steam power, now re- 
ing from the work concerned with| placed by Diesel engines. The 
the construction of modern high-/ wheezing, soot-belching, lumbering 
ways and urban streets, it was an-/ steam roller is no more. 
nounced here last week by the Hand in hand with the empha- 
ARBA. sis on speed and power has come 

During the last 25 years, advance-| greater mobility in the heavy 
ments have been rapid in the de-| equipment. Now it is unnecessary 
velopment of road building equip-| to transport rock crushers and 
ment. Paced by the introduction of | concrete mixers by trailer or rail, 
the gasoline engine in 1922, refine-| or to assemble them on the job- 
ments have been steady. No longer! site. Portable mixers and rock 
is a shovel or crane operator re-| crushing and screening plants 
quired to forfeit long hours tugging | are an aspect of the everyday as 
on levers, struggling with heavy| far as modern road construction 
wheels or dividing his time between | is concerned. 
one set of controls and another. The expense saved by these ma- | 
Adaptations of hydraulics, com-|chines can not be too greatly 
pressed air and electricity have | stressed, it is said, since the time 
offered an easier way. consumed by transporting aggre- 

The scrapers and graders of the | gate or concrete from a stationary 
present day are a far cry from the os or mixing plant is elimi- 
aa nate 

Where a machine once performed 
only one or two tasks, today, by 
substituting front-end or rear at- 
tachments, a basic machine can 
carry out several diverse functions. 
Multi-purpose machines occur most 
frequently in the categories of 
shovels and cranes and tractors. 
By simple operation of changing 
booms, the contractor has at his 
command a pile driver, clamshell, 
dragline, or shovel. The tractor has 
also become a multi-purpose imple- 
ment transformed with a minimum 
of time and labor into a bulldozer, 
scraper, grader, snowplow and 
others. 

Another trend to be noted is in 
the size and weight of equipment. 
Advancements in metallurgy have 
made possible the manufacture of 
more efficient apparatus without 
adding appreciably to the overall 
weight where it is not a requisite. 
In other instances, machinery that 
is heavy of necessity in order to 
facilitate moving large amounts of 
earth or compacting soils, has been 
made stronger through the use of 
alloys. 

Not only is road building ma- 
chinery taking such mechanized 
trends but there is also a distinct 
sign that it is becoming more 
personable. Road work used to 
be synonymous with men work- 
ing in soiled clothes around 
grimy, oily machinery. 

Equipment of today is being 
dressed up in bright colors through 
the application of coats of rust- 
resisting paint and the use of spe- 
cial plating solutions. These add to 
the longevity of the machinery as 
well as to the eye-appeal. 

Equipment is now being designed 
with an eye to maintenance. 
Moulded and welded casings for 
engines and other moving parts 
protect these parts from the 
weather and tend to decrease the 
amount of overhauling. 

Cooling devices installed in fast- 
moving machinery permit equip- 
ment to be kept operative at full 
speed for long periods of time, con- 
tributing to the speed with which 
a job can be accomplished. 

The emphasis on speed so closely 
associated with this century is re- 
flected in all apparent trends in 
the design of new construction 
equipment. More powerful engines 
drive machines at an increased pace 
or serve to decrease the time ele- 
ment in moving from job to job. 


The trend toward greater por- 
tability of formerly stationary 
equipment also has an aspect 
of speed—getting the machinery 
from job to job with a minimum 
of actual working time lost. Ease 
of operation not only cuts down 
fatigue of heavy equipment op- 
erators but also dictates the speed 
with which they can perform 
their duties. Also in the mainten- 
ance of equipment, new designs 
tend to cut down the time re- 
quired in repairs. 


Although manpower § shortages 
and government regulations ham- 
pered the industry during the last 
eight years, evidence that the in- 
dustry has not been at a standstill 
will be forcefully presented at the 
1948 road show. 


Whether you need a man or a hard-to- 
find part, AUTOMOTIVE NEWS WANT 
ADS will do the trick! 
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MILE OF HEATING TUBES UNDER FLOOR—New $70,000 home of Armstrong-Nash, !nc., 
| owned by J. D. Armstrong of Ames, la. Modern in design and equipment from steel -oof 
| to full basement, the 70-by-110-foot building features insulating twin air space windows 
| and radiant heating. The basement is used for car storage, body shop and car laundry. 

| In the front are — floor, offices and parts section, with the back given over to the 
| repair department. w Be Hannay is sales manager. 


20- 40% More Gas Mileage 
Seen for New Engines 


oil filters, 





but warned that they 
have limitations. To insure good 
engine lubrication, he declared, 
adequate maintenance and reason- 
able oil drain intervals are still 
necessary. 

Capt. R. E. Wilson, USN, of the 
Armed Services Petroleum Board, 
Washington, told the group that 
petroleum required for military 
use in the event of another emer- 
gency would be double the amount 
used in World War II. He said 
the military looks to industry for 
help and guidance in the develop- 
ment of better aircraft engine oils, 
global-type greases and better in- 
strument oils. 


Aid of the courts is being in- 
voked to protect the public in pur- 
chase of Pennsylvania grade oils, 
it was revealed by Fayette B. 
Dow, of Washington, general coun- 
sel of the association. 

Misrepresentation of Pennsylva- 
nia oils has grown in the postwar 
period, he said, partly because of 
the restricted supply in relation 
to demand for them and also be- 
cause the oils are a high-cost as 
well as a high-quality product. 


In his address as president of 
the association, D. T. Ring of Co- 
lumbus, O., blamed flood damage 


PITTSBURGH.—A _ forecast of 
high-compression engines for mo- 
tor cars, giving 20 to 40 percent 
more miles per gallon of fuel with 
no reduction in engine power or 
performance, was made in an ad- 
dress here by Carl W. Georgi of 
Buffalo, technical director of Quak- 
er State Oil Refining Co. research 
laboratories. 

Speaking at the 25th annual 
meeting of the Pennsylvania Grade 
Crude Oil Assn., Georgi said that 
new automotive developments with 
which the oil industry must cope 
include dual fuel systems, auto- 
matic transmissions, automatic 
thermally controlled fans and aux- 
iliary crankcase ventilators. 

Georgi cited the improvement in 





Pa. Motor Rectan 


Tops $100 Million 


HARRISBURG, Pa. — (UTPS) — 
Motor fund revenue for the first 
full year of the Gov. Duff adminis- 
tration reached $112,000,000 against 
$89,400,000 originally anticipated 
when the budget was drawn up for 
the 1947-49 biennium, it was dis- 
closed last week by Dr. Edward B. 
Logan, the governor’s budget secre- 


tary. and material shortages for reduc- 
ing production of Pennsylvania 
grade oils in 1947. Current year 
output of the region will increase, 
he predicted. 


A total of $61,300,000, or $3,300,000 
above estimates, was collected in 
gasoline taxes. Motor licenses and 
fees were $46,700,000, or $8,100,000 
above estimates. 











PECKAT AIRFORM 
List Price $22.50—Dealer’s Cost, 
$13.50, f.0.b. Maywood, Illinois. 














PECKAT AIRFORM CHROME 
List Price $26.00—Dealer's Cost, 
$15.60 (Slightly higher west of Rockies) 
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Used Car Notes 


U. C. Law Held Invalid 


In Russell, Kans. 


RUSSELL, Kans.—Judge C. A. 
Spencer of the 23rd judicial dis- 
trict here recently declared uncon- 
stitutional a city ordinance which 
requires used-car dealers in Rus- 
sell to obtain licenses and which 
requires them to operate at a spe- 
cific place. 

An injunction action had been 
brought against the city by Lester 
Rrannum, who sought to prevent 
enforcement of the ordinance. The 
court made the findings in con- 
nection with this injunction. 

The ordinance also specified 
that dealers “maintain at such 
place of business adequate pub- 
lic facilities for displaying, re- 
pairing and _ reconditioning of 
motor vehicles.” 

Judge Spencer held the ordinance 
went beyond constitutional and 
legal bounds for license by re- 
quiring the dealers to maintain fa- 
cilities which were not directly a 
part of their primary business. 

The controversial city statute 
was enacted a year ago and was 
aimed at curbstone car dealers who 
set up used-car lots throughout the 
town with a few cars as stock and 


a small shack for an office. 
* + * 


R. I. Assn. Sets Aug. 12 


For Second Annual Outing 


PROVIDENCE, R. I.—The sec- 
ond annual outing of the Rhode 
Island Used Car Dealers Assn. will 
be held Aug. 12 at Chopmist inn 
in South county, according to Rich- 
ard E. Cesare, secretary-treasurer. 

Gov. John O. Pastore nas been 
invited to address the association, 
which has extended invitations to 
all used-car dealers in Rhode Is- 
land, Massachusetts and Connec- 
ticut. A shore dinner will be a fea- 
ture of the day. 


* * * 


Chicago Souvenir 


CHICAGO.—The Greater Chicago 
Used Car Dealers Assn. is prepar- 
ing to put out a souvenir ad book. 
Revenue will be used for public- 
relations programs, advertising and 
legal activities, according to Ed- 
ward A. Addison, president. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 


Patent No. 2,180,909 
Other Pats. Pending 






a7 Isls 


Featuring curved aluminum surfaces 
for greater rigidity and beauty. 


exclusive patented “clamp-on”’ 


. 2-way adjustability— 


one model fits most cars. Vibrationless 
and silent at all speeds. The 
AIRFORM is a developement of 
PECKAT—leading manufacturer of 


auto shades for over nine years. 


CHARLES PECKAT MANUFACTURING CO. 
MAYWOOD, ILLINOIS 
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Ford Dealer Showings Have Everything. . 


Ballyhoo, Burros and Blazes 


RATURING everything from 
burros to blazes and even re- 
viving vaudeville for a brief time, 
Ford dealers across the nation came 
up with a host of stunts to intro- 
duce the 1949 Ford car, an AuTOMo- 
Tive News survey shows. 


A pack burro, laden with pros- 
pecting equipment, toured the 
streets of downtown Springfield, 
Ill, to call attention to the ’49ers 
—1849 and 1949 versions—at the 
Capital City Motor Co. 

Bolen - Garfield of Manchester, 
N. H., held a two-day celebration 
which started off with a couple of 
local radio announcers recalling 
vaudeville days by doing a “Mr. 
Gallagher and Mr. Shean” routine 
for station WFEA which broadcast 
the event. 

Many dealerships pegged their 
celebration around the delivery of| THEN AND NOW—Frank D. Kent, president of Frank Kent Motor Co. (Ford), Ft. Worth. 


the first new models, with recipients | Tex., tips his ancient motoring cap fc 2 grew, 4 models ae LJ on corhy, inode! Ford. 


ging gov Kent combined the introduction o 
me jaa," from peng bar a woud of 7,000 was reported to have attended the evening event. 


The Highest Premium? 


In a little over three weeks since its public eye ee ne the 1949 







Dealer auction sale prices on new Ford models were reported 
from the following cities last week: Albany, N. Y., Custom sedan, 
$2,775; Valdosta, Ga., sedan (8) $2,725, (6) $2,600; Toledo, Custom 
sedan, $2,775; Kansas City, sedan, $2,887, $2,845; Indianapolis, $2,92:,, 
$2,875, $2,800; Horseheads, N. Y., Custom sedan, $2,700, $2,735. 

At the same time, the new Mercury—in its sixth week of public 

















— $2,830 and 
ers warned that ‘additional declines will be noted shortly in 


eum Ford, they said, will decline fast within a few weeks and 
will probably level off somewhere above $2,100 throughout the 
summer. 













Aluminum for Autos 


Reynolds Engineer Reports Over 200 Parts 
Being Changed to Light Metal 


DETROIT. — New developments | fatigue strength. AS 1 offers higher 
in aluminum which are expected to| strengths than AS 2 but AS 2 i 
expand the use of the lightweight | priced below AS 1. 
metal by the automobile rage A a 
were pointed up at a meeting o ° ° ° 
the Detroit section of the Society Aluminum Price Raised 
of Automotive Engineers by F. W. First Time in 11 Years 
Lynch and J. F. Saut, of Reynolds PITTSBURGH. — The first in- 
Metal Co. crease in the base price of 

Reporting that embossed alumi- aluminum since 1987 was an- 
num has already found wide ap- nounced last week by Aluminum 
plication in such automotive parts Co. of America, which raised its 
as running boards, seat skirts, price by one cent a pound fol- 
door scuff plates and kick plates, lowing the conclusion of wage 
the eee ae engineers said more agreements with the CIO. 

than 200 different parts are be- R. V. Davis, Alcoa vice-presi- 
ing changed over to aluminum. dent and general sales manager, 

Gauge-for-gauge replacement of| said the increase will bring the 
steel sheet by mill-embossed alumi-| price of 99 percent aluminum pig 
num sheet is feasible, the speakers| to 15 cents a pound and the 
said, since embossing affords a/ larger-size 99 percent ingot to 16 
structural reinforcing effect that| cents a pound. He added that 
provides increased sectional rigidity | price increases were also being 
and strength. Semintes by the company on 

The Reynolds company is produc-| its other ————- 
ing special alloy sheet in two types. 



















der sedan Friday afternoon (June 
18). 

Another dealer who unveiled 
the new model at one minute 
after midnight Friday was Tim 
Rowland of Lynbrook, N. Y. Row- 
land sponsored a square dance 
which, he reported, drew a crowd 

f 


of 4,000. 
Hundlee Motor Co., Wheeling, 


. * a 
motional standpoint) fire at the 
GIDNEY J. GONZALES of Gon- Ben E. Griffin Auto Co 


zales Motors, Inc., Metairie, La.,| 4 couple of weeks before the big 
presented the keys of the first '49/ gay Griffin’s establishment caught 
Ford delivered in Louisiana to Gov.| gra’ and the first 49ers to hit the 
Earl K. Long. road were out on Dallas’ streets as 

Summers - Hermann, Inc., Louis- | employes hurried to save the stock. 
ville, made its first delivery to a Fort Worth’s answer to this 
workingman who had been on the} maneuver by Dallas was provided 
order list for two years. by the Frank Kent Motor Co., 

In the latter case, the plan | which cooperated with the Fair 
backfired when the car turned up | department store in presenting an 
on a used-car lot two hours later | evening style show at Farrington 
with a $3,250 price tag on it. It | field. The models were whisked 
was found that the worker used | around to the various platforms 
the premium money to lift a | surrounding the field in new 
mortgage on his house. Fords. 

Bob Ford, Dearborn dealer, had Smith-Gandy, Seattle, hit a re 
of 2,000 visitors hourly over the 
noon hours on the first day of the 
showing. 

Before the June 18 premiere, 
Smith-Gandy’s windows were cov- 
ered by Ford billboard posters pro- 


claiming “It won’t be long now.” oF 
On opening day, the company a 








































parked a new model on the roof fs cases ere ie 4-Month Sales. 
‘Ford's on top! | - fabricated aluminum alloys offered | 344,000 Short 
° abricat uminum 0} 
Modern Motors, Inc., St. Joseph, u 5 ¥ for production of qutumative uate - 

Mo., estimated that 11,000 persons | ™7¥ ou Ny, and, in the annealed temper, pos- Of "41 Fi ure 

turned out for the opening of a ; | | sesses excellent drawing qualities. 

gigantic “Treasure Chest” which , be e Type AS 2 is primarily a deep DETROIT.—During the first four 

a 


drawing material. Used in the | months of 1948 the automotive in- 
fully annealed (“-0”) temper, it | dustry registered 1,129,564 new pas- 
meets the requirements of the | Senger cars, as compared with 954,- 
most severe draws. 963 for the same period in 1947, 
Cold worked tempers of AS 2/ reports R. L. Polk & Co., automo- 
are not in general use since equiva- | tive statisticians. The record for 
lent workability, tensile and yield | the first four months did not, how- 
strength can be obtained by using| ever, come up to the registration 
somewhat lower tempers of AS 1,| Mark of 1,473,907 units for the same 
yet providing higher brinnell and | period in 1941, 
a The figures, as released with final 
tabulation of registrations in Cali- 


}Lcontained a new Ford, 
* * + 


LEVELAND’S curious were view- 
ing a new Ford on display in 
the heart of the downtown area at 
the rate of 25,000 per hour, accord- 
ing to a spot check by Ford sales 
omeee Sacinnmal > oa. 1 was a job for a giant key. J. Talleterro, 
In Cincinnati, a million capsules 
were distributed containing an- | 55esige' of Modern Motors, ing fro) 
nouncements of the showing of the | visited the éudentip for the chest opening. 





TAKES A BIG Sora, huge 
“Treasure Chest" containing a car 

















new cars at the Music Hall. 
W. Va., had a ’49 Ford car touri fornia, were as follows: January, 
ota ng yee the streets of that city for fmiios Gas Sales Off 274,978; February, 249,781; March, 
NO TIME FOR COFFEE—I. J. (Whitie)! Could be read, and then inserted |PTior to the official showing day, Buffalo Reports Sharp 311,650, and April, 293,155 (except 
of White County Co. but it was completely covered, ex- Decline from °47 California). ee ae es 
sam , sta- 





(Ford), Seavey, an.. hone up Vis sgn ° ine in the capsules. 
rugetore explain why he couldnt take! Extensive parades heralded the 
one = ee - — oe arrival of the new models in Mem- 
phis and St. Louis, while a free 
double cause for celebration since |showing in Detroit’s Convention 
June marked his 25th anniversary | Hall is reported to have attracted 
as a Ford dealer. In honor of the | 500,000 visitors. 
occasion, Ford took the man to/| Ford officials estimated that 28,- 
whom he sold his first automobile, | 211,408 people viewed the 1949 mod- 
William J. Ward, for a spin in ajels at dealer and community dis- 
new '49er. plays over the three-day period, 


Omaha’s Tangier Shrine chanters | June 18-20. 
put-on a program of music to high- Pes, ¥ 

light the showing at Winn Cloak OENGES Motor Co., Tulsa, 
Motors in Council Bluffs, Ia. Okla., took advantage of the 
* ¢ *& earliest opportunity and opened its 

W YORK’S Waldorf - Astoria | Showrooms at 12:01 a.m. June 18. 
show by the Ford company was Carrying out this theme, the deal- 
supposed to be the public’s first | ership offered immediate delivery of 
chance to ogle the new models, but | a 49 Ford to the 12,001st visitor to 
a good many citizens of Dallas|the display. A. H. Lee, clothing 
achieved “first peek” honors due to| store manager, won the privilege 
an untimely (but not from a pro-!and accepted delivery of a six-cylin- 


cept for the windshield. A loud- 
speaker within the vehicle invited 
the public to attend the company’s 
unveiling of the new models. 

J. C. Stevens of Buffalo parked a 
1907 model Ford between two can- 
vas-covered 1949 versions in the 
downtown area and had two police- 
men, armed with submachine guns, 
guarding the display. 

On opening day, Stevens deco- 
rated his establishment with 110 
straw hats to tie in with Ford pro- 
motion about the ‘49ers “knocking 
your hat off.” 


€ * * 


"MEARA Motors, Inc., Hartford, 

Conn., rented space on parking 
lots in conspicuous parts of the city 
and spotted models of the ’49 Ford 
cars on the lots. 

The dealership also gained a lot 
of attention by having a midget 
dressed as an 1849 gold-miner ride 
»|@ stubborn donkey through the 
downtown section. 

A haulaway truck with a °49 
Ford car on its upper rack was 
driven around the city in another 
O’Meara promotional stunt. 

When it was all over, Martin 
O’Meara reported that the police 
department had informed him that 
he violated no less than 59 city ordi- 
nances in introducing the new Ford. 






BUFFALO, N. Y.—One of the} tistical division announced monthly 
larger retail gasoline dealers in Buf-| registrations for the first four 
falo reports his June sales were off| months for new trucks were as 
nearly 30 percent from a year ago.| follows: January, 69,486; February, 

In the first 19 days of June, this | 74,326; March, 94,806, and April, 
dealer sold 10,208 gallons. In the] 100,638 (except California). 
same days last year, he put 14,266 The state of California has been 
gallons into customers’ cars. Last| converting its registration data to 
month, he sold 15,789 gallons com-| mechanical equipment and figures 
pared to 19,556 gallons in May aj have not previously been available. 
year ago. Registrations of new passenger 

The drop isn’t due to any gasoline | cars in May reflect production in- 
shortage; this dealer says he can/|terruptions, a total of 72,324 new 
get all the gasoline he can sell. He| cars being registered in 20 states 
says, too, that most of his sales now|in which tabulations have been 
are for $1, which buys about four] completed, as compared with 84,871 
gallons of “regular.” from the same states in 1947. 
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Sacramento Crusades 


Against Bad Mufflers 

CRAMENTO, Calif—aA police 

drive against trucks equipped with| ON THE SAFETY BEAT—The first '49 Ford delivered in Jefferson City, Mo., was loaned to 

aw mufflers will be continued the police department a 4 catety car foe we ponmer by Sestge Meter Se. W wes painted 
ere, City Manager Bartley W. e and equipped with a police light in place a a grille, a siren, 

Cavanaugh told the Sacramento pares ree ons 9 pubs ocien —. Left to “m_. : oe Semeonere, head of te 

city council. Sb. ae Gin 0. amen, pe Aone” 











RD'S ON Jor OF ROOF—Smith-Gandy (Ford), Seattie, got the most out of the 
? 's on To ogee © putting a 1949 model on the roof of its new building. Prior to 
the public ots noe Ford 2 the firm held a trade showing several 
hundred | auntie se end dee § 
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CLASSIFIED WANT ADS 


Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U.S. PRODUCTION ONLY) 














































Week Week dan. 1 dan. 1 
Ended Same Ended Total to to 
daly 3, Week June 26, June, duly 5, July 3, 
1948 1947 1948* 1948 1947* 1948* 
CHRYSLER ........... 19,784 3,162 18,585 66,342 377,277 872,717 
CE ire S sews wee 3,015 212 2,834 10,107 49,708 54,678 
arr 2,812 741 2,197 7,890 987,228 41.756 
Aer 5,570 503 5,051 18,127 106,134 106,882 
Plymouth ........... 8,887 1,706 8,503 30,218 184,707 169,406 
= aeerree 18,422 8,429 13,958 64,308 371,226 259,817 
EE RCI VGNS C4 006008 8,242 6,796 8,775 33,010 294,120 185,991 
 o.h5.68.50s 0% 8a 1,380 462 1,273 5,616 15,766 16,309 
EE ccesierdsnvses 8,800 1,171 3,910 15,683 61,340 68,817 
GENERAL MOTORS . 29,607 24,412 13,850 115,386 727,559 779,557 
Ser 5,116 4,649 4,004 19,996 129,213 187,205 
CORREO ii cciccecse 1,555 1,040 1,632 5,361 29,458 29,588 
Chaevrelet 20... 5ccese 14,747 12,387 2,080 67,302 358,575 387,785 
Oldsmobile ......... 3,369 2,351 2,988 14,800 97,864 97,974 
ol 4,820 3,985 3,196 17,877 112,449 126,905 
KAISER-FRAZER 3,348 2,600 2,142 16,933 61,186 9,080 
EE Gdii.nh hs. <n CKGa 1,143 1,822 628 6,463 27,875 35,240 
Kaiser .......... 2,205 778 1,514 11,480 23,261 59,840 
CROSLEY 754 ini 763 3,277 8,775 15,883 
DES seeciiisuveds 1,356 1,658 3,558 15,059 63,485 71,467 
as och: 0,050.4 er: caine 3,574 13,3438 59,740 70,991 
ner ED 55 +400 80.0 1,506 894 2,412 10,070 28,781 45,792 
| is STUDEBAKER ....... 3,850 1,912 3,396 16,537 62,702 86,120 
WILLYS-OVERLAND+ 200 648 180 986 16,283 15,660 
Total Cars, U. S, ... 77,197 48,715 62,918 312,191 1,762,469 1,812,944 
| +Station wagons and Jeepsters. *Revised. 
. COMMERCIAL CARS 
f (U. S. PRODUCTION ONLY) 
* Week Week Jan.1 Jan. 1 
a Ended Same Ended Total to to 
5 July 3, Week June 26, June, July5, July 3, 
a 1948 1947 1948* 1948 1947* 1948* 
. CHEVROLET 8,844 3,761 2,304 32,881 140,968 199598 
EE bas iierch.i0-a'6 hare Cea 58 275 1,261 1,795 
> J UU ae 300 256 286 1,265 8,339 7,345 
‘ ET bis psc00sle sone 3,397 2,914 3,444 11,923 98,436 78,298 
» IES. 0.06 s 660-0004 67 210 66 299 4,908 2,778 
‘ EY Vesa Ve tess desu’ 7,098 3,489 7,521 30,561 155,907 175,422 
> Se ee 1,810 535 1,627 7,544 $34,722 42,380 
B sie ae ad de. sald insti idan O cnbiine 2,845 inane 
t INTERNATIONAL 3,630 2,588 3,608 15,873 76,085 938,219 
y EMD lacbute d Wis 0 Vb's sues 220 309 185 880 =: 10,877 6.789 
: 154 370 924 11,889 7,682 
STUDEBAKER ....... 1,776 1,058 1,740 6,377 33,874 31,736 
EE: wehni ees tche ee 240 344 231 1,023 9,440 7,076 
WILLYS-OVERLAND. 2,100 1,166 2,187 9,681 45,077 61.555 
MISCELLANEOUS ... 498 417 471 1,953 11,071 10,909 
Total Trucks, U.S... 30,085 17,201 24,093 121,959 640,198 726,582 
Total Cars, Trucks 
i <enplde dine Phen 4 107,232 60,916 87,011 434,150 2,402,667 2,539,476 
ur Total Cars, Trucks - ; 
n- Ol ae 4,118 3,094 5,805 26,269 130,045 127,483 
S- Grand Total, 
,- Cars and Trucks 
‘7, U. S. and Canada ...111,350 64,010 92,316 460,419 2,532,712 2,666,959 
e *Revised. Miscellaneous includes Autocar, Corbitt, Divco, Marmon H., 
od Brockway, Four-Wheel Drive, Sterling, Nash, etc. 


can industry has the capacity for 


a- such an outturn but has never 
ly reached a 6,000,000-a-year rate for 
ur any sustained period. 
aS Some optimistic observers antici- 
y; pate a 3,000,000 output for the sec- 
il, ond half, even with the changeover 
closings that are planned. This pre- 
on diction, of course, will only come to 
to pass if the balance of the year is 
eS strikeless and if government in- 
e. roads on steel production are kept 
er at present levels: 
n- © * 7 
w ie IS the passenger-car makers, 
eS not the truck builders, who are 
n responsible for the failure of first- 
1 half U.S. production to pull near 


the 3,000,000 level. 

~ Truck output for the Jan. 1-July 3 
period of 1948 totaled 726,532 units 
for an alltime six-month high. At 
this clip nearly 1,500,000 commercial 
units will be produced this year, ex- 
ceeding the previous alltime record 
of 1,237,974 for last year. 

An increase in passenger-car 
production to 2,200,000 units in the 
second half will be necessary to 
send the year’s car yield above 
4,000,000. Coupled with a 1,500,000 
truck output, this would mean 
5,500,000 vehicles for the year. 

A total of 3,555,665 cars were as- 
sembled in the U.S. last year; 2,155,- 
674 in 1946, and 82,445 in 1945. 

An all-out effort in the second 
half would also undoubtedly crack 
the postwar high week of Feb. 22- 
28, 1948. In this week U.S. makers 
accounted for 85,789 cars and 31,469 
trucks for a totai of 117,258. 

* * 


* 


ae 


” 


QTEEL COMPANIES were pro- 
ducing at 95.2 percent of ca- 
pacity last week, a slight drop from 


» &@e ao 








* | Output at 107,232 as Makers 
' | Start 4th Postwar Year 


h, (Continued from Page 1) 


the previous week occasioned by 
the annual vacation of the soft-coal 
miners. Some mills planned to bank 
furnaces until the miners return 
July 6, but a sizable decline in pro- 
duction was not anticipated. 

A Hudson spokesman blamed 
“materials shortages” in announc- 
ing the layoff of 12,000 workers at 
the close of last Tuesday’s opera- 
tions. Production is slated to re- 
sume tomorrow (July 6). 

Packard won’t return to final 
assembly operations until Wednes- 
day of this week following the 
shutdown June 30. A spokesman 
attributed the stoppage to a strike 
at Packard’s brake supplier, Ben- 
dix Products division at South 
Bend. 

All other U.S. assembly plants are 
due to be at work tomorrow after 
today’s breather. 

On Thursday, Packard announced 
the establishment of three postwar 
production records, including out- 
put of 10,126 cars in June, 46,200 


cars in the first half and shipment | 


of 613 cars on June 29. First-half 
production at Packard compares to 
55,477 cars built during all of last 
year. 

The outlook was not as bright in 
Canada, however. Ford of Canada 
announced “indefinite” suspension 
of operations starting Wednesday 
of this week as a result of a strike 


at Canadian Automotive Trim, Ltd. | 


Canadian production fell off to an 
estimated 4,118 cars and trucks for 
the week, against $,805 the previous 
week. The combined U.S.-Canadian 
total was 111,350 vehicles last week, 
compared to 92,816 the week before. 


—Mac Gorpon 





(For Rates, Etc., See Next Page) 
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Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will de and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 
WANTED: Service manager by Dodge 


dealer in the South Atlantic states. Po- 
tential 150 new units per year, salary and 
bonus. Good opportunity for the right 
man. Write to Box 2395, c/o Automotive 
News, Detroit 26, Michigan, giving age, 
experience, references and address. 


STUDEBAKER PARTS MANAGER by one 
of the oldest and largest dealers in East 
noted for its satisfactory and permanent 
employee relations. Salary and incentive 
plan, vacation, annual bonus and insur- 
ance. Can provide reasonable housing 
facilities. Detail your experience past 10 
years. R. B. Fleigh, 242 W. 29th Street, 
Baltimore 11, Maryland. 

WANTED—High-class young man for gen- 
eral sales manager. Includes acting gen- 
eral manager to some extent. High- 
income position to a man of experience 
and ability to handle the job. One of the 
finest physical setups in the entire West. 
Five hundred new car and truck sales in 
1941. Tyrrell Chevrolet Company, Chey- 
enne, Wyoming. 


SALESMAN: To represent manufacturer 
of Bumper Beauty Grille Guards to dealer 
trade. Guards available for all 1948 and 
1949 cars. L. R. Stolar Company, 5922 
North Clark Street, Chicago, Illinois. 


WANTED — SERVICE MANAGER. Sub- 
stantial Hudson dealership in large east 
coast city needs capable and experienced 
service manager to take complete charge 
of thoroughly modern and completely 
equipped service department. We are 
looking for a top-flight man with a rec- 
ord of efficient operation, knowledge of 
customer follow-up, experience in han- 
dling customers and complaints, and abil- 
ity to supervise service department per- 
sonnel. Mechanical knowledge of Hudson 
products preferred but not necessary. 
Good salary with incentive bonus plan 
offers excellent opportunity for high earn- 
ings. If you have the ability and expe- 
rience and want to become connected with 
a top-ranking dealership offering future 
possibilities, write us fully regarding your 
experience, automotive knowledge and 
age. Box 2405, c/o Automotive News, 

Detroit 26. 











PARTS MANAGER 


Well-established New York City Gen- 
eral Motors dealer needs a man to take 
charge of a sizable parts department 
now doing $15,000 monthly. Must have 
eXpertence and be qualified to use fac- 
tory procedure in using monthly order 
pad and also keep a_ well-balanced 
stock. This dealership has great possi- 
bilities and sales can be increased con- 
siderably. A splendid proposition is of- 
fered to the right man. 

In replying state age, number of de- 
pendents, present and previous employ- 
ers and length of time and earnings 
with each. All replies will be held in 
the strictest of confidence. 


Box 577 
159 E, 34th Street 
New York, N. ¥. 





























MALE HELP WANTED—To call on ga- 
rages, filling stations with $24.50 quality 
wheel balancer. Competing models $300 
to $2,000. Virgin market. Five-minute 
demonstration means sales. $10 cash 
commission. Twenty sales per day pos- 
sible. Exclusive territory. Write A. L. 
Brown, B. & B. Mfg. Co., Box 4-816, 
Sioux City, Iowa. 


EXPERIENCED TRUCK SALESMEN: Ex- 
panding Studebaker dealer has openings 
for men with proven successful records. 
Straight salary and/or commission. Give 
complete employment record, age, earn- 
ings, etc. Housing available. J. J. Boma- 
lick, Inc., 2333 E. Olympic Boulevard, 
Los Angeles 21. 





POSITION WANTED 


To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namely: 734 cents per 
word for one insertion or two inser- 
tions of the same copy at 12% cents 
per word, Cash in advance. 










SOMEWHERE there is an automobile dealer 
who is in need of a combination sales 
manager and service manager. Have had 
twenty years’ sales and service back- 
ground in New England with some of 
the largest dealers. Can organize and 
modernize your service station to get best 
results. Contact Box 2396, c/o Automo- 
tive News, Detroit 26. 

ACCOUNTANT - BUSINESS MANAGER, 
CONTROLLER, with extensive factory 
and dealer experience, seeks change in 
Los Angeles area. Capable assuming 
heavy responsibility. Replies confidential. 
Box 2389, c/o Automotive News, 
troit 26. 


Automotive News 
First in 
Advertising 
in the 
Automotive 
Industry 








De- 


POSITION WANTED 


USED CAR MANAGER OR TOP FLIGHT 
SALESMAN; experienced, dependable and 
sober, desires contact with new car fran- 
chised dealer. Box 2404, c/o Automotive 
News, Detroit 26. 












Former Eastern used-car wholesaler, 
buyer and used-car manager seeks con- 
nection with a prominent agency. Spent 
past 11 years with Dodge-Plymouth 
dealer as wholesale and retail manager. 
Have established contacts, high refer- 
ences and 22 years of auto background. 
Available immediately for interviews. 
Box 2402 
c/o Automotive News 
troit 26 


POSITION WANTED as parts manager or 
parts sales manager with Chrysler whole- 
saler. 16 years’ experience with Chrysler 
parts. Recently employed as parts man- 
ager doing $100,000 monthly volume. Can 

also bring experienced parts sales man- 

ager. Box 2397, c/o Automotive News, 

Detroit 26. 









SERVICE MANAGER 
WANTED 











for DeSoto-Plymouth agency, a 20-year- 
old concern. Location: Northern Ohio 
city of over 300,000, Qualifications: 
Must be able to assume full control 
over complete service operation. Ex- 
perience in Chrysler products essential. 
Must be qualified to successfully handle 
both customers and mechanics, Excel- 
lent pay plus bonus arrangement. New 
car transportation furnished. WE ARE 
WILLING TO PAY THE VERY TOP 
FOR THE MAN WHO CAN PRODUCE. 
In your reply, specify age, previous ex- 
perience, and present earnings. All let- 
ters will be held in strictest confidence. 

















Box 2401 
c/o Automotive News 
Detroit 26 









FORD OR G.M. future desired as assistant 
to owner. Young, married, college educa- 
tion, member 8.A.E., excellent experience 
in management, sales, budget control, in- 
centive, methods and automotive repair- 
ing. Presently employed as industrial 
engineer—however, life’s ambitions lie in 
automotive fleld. Good opportunity con- 
sidered over starting salary. Middle west 
and east preferred. All replies acknowl- 
edged and held in confidence. Box 2398, 
c/o Automotive News, Detroit 26. 

ATTENTION mid-western key dealers. Have 
11 years’ experience as office manager, 


dealerships. 
Detrett 


Box 2399, c/o Automotive News, 
26. 


DEALERSHIP WANTED 

HAVE QUALIFIED with General Motors, 
Chrysler and Ford factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 

QUALIFIED FOR BIG THREE—Desire 200 
and over contract for cash. Replies held 
in strict confidence. Box 2406, c/o Auto- 
motive News, Detroit 26. 

DEALERSHIP WANTED—Am interested in 
acquiring good-sized dealership, well es- 
tablished, with reputation, where present 
management wishes to retire and be as- 
sured that progressive management will 
continue to develop goodwill policies built 
over past years. All replies will be held 
in strict confidence. Box 2407, c/o Auto- 
motive News, Detroit 26. 

ONE OF BIG THREE or Studebaker. 
Please state car quota, your proposition 
and net profits. E. E. Hosch, 125 W. 
Poncedeleon, Decatur, Ga. Phone Cres- 
cent 5852 or Amherst 3421. 


DEALERSHIP FOR SALE 

FOR SALE—Small, prosperous dealership 
in New York State. Last year’s business 
well over $100,000. If owner managed, 
could be more than doubled. Buildings, 
stock and equipment $26,000. Requires 
quick action. Box 2391, c/o Automotive 
News, Detroit 26. 

ESTABLISHED, one of the Big Three lines. 
Located Southwestern Wisconsin. Doing 
$200,000 annual gross. Real estate, parts 
inventory, tools and equipment—$35,000. 
All cash required. Box 2400, c/o Auto- 
motive News, Detroit 26. 

ESTABLISHED, POPULAR NEW car and 
truck dealership. Located in Shenandoah 
Valley of Virginia. Ill health forces me 
to sell, Inquiries confidential. Box 2378, 
c/o Automotive News, Detroit 26. 


BUSINESS WANTED 
NEW CAR BUSINESS-—Prefer near Detroit 
area, Will consider other locations. Write 
particulars to H. Van Horn, 410 Geneva, 
Highland Park, Michigan. | 


BUSINESS FOR SALE 


FOR SALE—Engine rebuilding plant with 
parts store adjoining. Together or sepa- 
rately. Located in Palo Alto, California, 
home of Stanford University. Climate ex- 
cellent. Good volume with chain store 
contracts and several national fleet con- 
tracts. Thompson Motor Rebuilders, P.O. 
Box 979, Palo Alto, Calif. 


NEW CARS WANTED 
WANTED—New Cadillac sedan or con- 
vertible. Price—no object. Anderson 
Auto, Peoria, Illinois. 

| NEW CARS FOR SALE 

| NEW 1947 PACKARD, black limousine with 
white sidewall tires. Still in the paper. 
This car delivered for $5,200. We will 
sell at a substantial reduction. Bromley 
Auto Sales, Inc., Glens Falls, N. Y¥ 

| FOR SALE—1948 Cadillac 62. Fully equip- 
ped. Anderson Automobile Company, 
Peoria, Illinois, 





USED CARS FOR SALE 


AUTO AUCTION 


(WHOLESALE ONLY) 


Every FRIDAY - - - 11 A.M. 
RAIN OR SHINE 
ann A ote 
WHEELING, ILL. 
=. Genes 
% Mi. Ne. Route 68, Dundee Rd. 
° BUY Gaies YoU Ni 


e LOW AUCTION FEES 
@ John W. Corrigan, Auctioncer 


WHEELING AUTO AUCTION O00. 

























AUTO AUCTION 
EVERY THURSDAY 
Beginning at 1 P.M. 


WHOLESALE ONLY 


Located 2 miles East of Clarion, Pa., Rt. 
322. 1 mile from Clarion Airport. 84 miles 
North of Pittsburgh, 93 miles South of Erie. 
Call from the airport if you fly in and we 
will pick you up. 


Evan Metcalf—Auctioneer 


WALT CHAPMAN AUTO 
AUCTION 
Strattanville, Pennsylvania 


AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 
JOHN CORRIGAN 
Auctioneer 


Phone 32 





GEO. CASSIDY 
Manager 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 


1050 East Sist St. Chicago, Tl. 
“Chicago Is the Place to Buy Your Cars” 














WHOLESALE!!! 


Te Wir puy~you to see or call us. We 
always have a~targe selection of clean 
low mileage 1946's, 1947's, 1948's and 
1949's for immediate delivery. Trans- 
portation arranged to all points. Wire 
or call us for hotel reservations. 


SAM GREENFIELD CO. 


6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone UTah 1-2277 
_—_—__— 
1701 State Street 
Cuyahoga Falls (Akron), Ohio 
Phone WAlbridge 2145 









LARGEST PENNSYLVANIA 


AUTO AUCTION 
EVERY FRIDAY NOON 
In the Heart of Lancaster County 
Low Mileage, Clean Cars 


FOR DEALERS ONLY 
Located 6 miles Nerth of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 








AUTO AUCTION 


Dealers Only 
Where the East and West Meet 
EVERY THURSDAY 


Lubbock Auto Auction 
Lubbock, Texas 








Ken Schaecfer’s — 100% Dealer 
AUOTION 


915 N. Tiltmole St, 








XUM 





USED CARS FOR SALE 
Montpelier Ohio Auction 


e 
Automobiles 
Every Monday of Each 
and Every Week 


We Have Nover Missed 
We Don’t Stop for Holidays 
Come Early and Get Home 

ma 
SALE STARTS AT 12:30 P.M. 
DEALERS ONLY 


ae 
WE ARE BUILDING A NEW SALE 
PAVILION AT EDGE OF THE CITY 


® 

Tennessee, Kentucky, Texas, 
Oklahoma, Dakotas, Kansas, Ne- 
braska, Iowa, Wisconsin, Illinois 
are always represented by buy- 
ers who absorb most of our con- 
signments. Bring titles showing 
ownership. All cars and trucks 
sold for cash to seller. 


Woodruff, Jenkins and 


Drake Company 
PARTNERS 
MONTPELIER, OHIO 


WE WHOLESALE 


Detroit’s 
Largest 
W holesaler 


SID SAVAGE 


15999 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 8400 
DETROIT 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Ye Mile eS — my 4 State Line 


EVERY — 11 A.M. 
Over 1 


trictly Wholesale 
Dealers Buy—Dea\ers Sell 


Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 
Geo. Lawson—Owners—Bud Fennema 
DUTCH STEWART, Auctioneer 


Dyer Auto Auction 
hone 4111-4051 Dyer, Ind. 


Res.: Chicago Heights, Ill. 5268Y3 
and Lansing 173-M 


Seep ct eee 


AUTO AUCTION 


4 

| DEALBRS ONLY 

ti Sale Starts at 11 A.M. (0.8.T.) 
Y Every Thursday 

* 


MANEY MOTOR CO. 
Murfreesboro, Tenn. 








J. B. COTE, INC. 


Ford Dealer 
; Invites the Dealer Public 


to make our office your head- 
quarters when in Detroit buy- 
ing dealers stock. 


300 Automobiles 


Wholesale Retail 


15880 Livernois 
DETROIT, MICHIGAN 


AUTO AUCTION 


TIM ANSPACH 
Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY ... 12 NOON 











4539 Chestnut St. 
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USED CARS FOR SALE 





DANVILLE, PA. 
AUTO AUCTION 
Every 
WEDNESDAY 


at Noon 


Our Danville, Pa., auction 
is now operating in full 
swing. Looks like it’s go- 
ing to reach the magnitude 
of our Horse Heads, New 
York, auction. 


This auction was designed 
to accommodate Pennsyl- 
vania, Maryland and New 
Jersey dealers. 


New-car dealers are taking 
advantage of our auction, as 
it does away with used-car 


departments, thus eliminating 


that “guarantee” headache to 
retail buyers. Be smart: Clean 
| your stock every Wednesday. 


DANVILLE, PA. 
AUTO AUCTION 
RONALD D. WEST—Owner 


Joe E. Johnson - Tex Richard 
— Aactioneent 


Danville, Pa., is located 
on Route 11 between Harrisburg 
and Wilkes-Barre, Pa., near 
Bloomsburg, Pa. 


100 Cars on Hand at All Times 
for Wholesale 


Don’t Fail to Attend 


DOC GREINER’S 
BIG AUCTION SALE 


Every Thursday Noon 
In Downtown Toledo, Ohio 
Sellers do not bid on their own 
cars. Over 50% sold every sale. 


Consigners sell your cars here. 
No seller has ever been stuck 
with a bad check. 


We have men or trucks who will 
bring your cars in and 
deliver them. 


Col. Carl Marker, Auctioneer 


DOC GREINER 
The Flying Dutchman 


(Name Pat. & Registered) 


Madison and Lith Sts. Emerson 5278 








WHOLESALE 


1948-47-46 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY BUYERS 


Also Large Stock of Convertibles 


IRVIN SACHS 


**Philadeiphia’s Largest Used Oar Dealer’ 


Wire or Phone ALlegheny 4-4450 








MOVING VAN, 24-foot; '45 Dodge tractor. 


SACRIFICE SALE. One 1945 K-7 Interna- 


Philadelphia, Pa. 


it wholesale deal at 

DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 





STUART & RAMP, INC. 
AUTO AUCTION 


EVERY WEDNESDAY 


The Finest Auto Auction 
in the Country 


AT THEIR NEW LOCATION 
HOOSIER AIRPORT 


On State Road 52 
INDIANAPOLIS, IND. 


BUY—SELL—TRADE 
Fly or Drive to 


STUART & RAMP, INC. 
INDIANAPOLIS, IND. 
Phone HI. 5363 





























AUTO AUCTION 


Every Friday at 12:30 P.M. 


DEALERS ONLY 


No Buy-Bidding and You Buy 
With a Drive 


SIMPSON BROTHERS 
Mount Clemens, Michigan 
Intersection US-25 and M-97 


Phone 32147—9436 
Auctioneer: Col. Bill Nagy 





AUCTION 


Every Wednesday — 12 Noon 
Dealers Only 
Rain or Shine — Under Cover 


TOLEDO CAR AUCTION COMPANY 
3740 Summit Toledo, Ohio 
PO. 7021 


ALBANY AUTO AUCTION 
ALBANY, N. Y. 


Fort Orange Arena, Western 
Turnpike, Route 20 
Dealers Only 
Every Thursday, 12 Noon 
LYNN LOCKWOOD 2-1436 


TRUCKS WANTED 


FORD TRUCKS, F-1 through F-8, also bus 
chassis. Quote quantity and best price. 
ee & Company, Ford Dealer, Macon, 

ss. 


GMC 6x6’s, long and short wheelbases; 
must have front end winches. a = 
dition. State how many, tc. 
Akopian Sales, 71 N. Craft PRighwes, 
Prichard, Alabama. 


TRUCKS FOR SALE 


1941 FORD %-ton truck with four-speed 
transmission, equipped with collapsible 
hoist for use as light wrecker or pickup 
truck. Motor completely overhauled. 
42,000 miles. Raabe Motor Sales, 234 N. 
Canal St., Delphos, Ohio. 


FOR SALE — 1947 Reo wrecker, fully 
equipped, Ashton body, power hoist. 1937 
International wrecker fully equipped, 
power hoist. Both ready for road. Just 
taken off AAA service, 35508 Michigan 
Ave., Wayne, Michigan; Phone 1722, Lin- 
coln-Mercury Dealer. 


FOR SALE—One used Federal truck, model 
55MA; 11.00-22 tires; dual rear; 703 
Brown-Lipe transmission. Hobbs oil field 
bed and gin poles. Garwood winch. Like 
new. Bought new September, 1947. Mc’s 
Well Servicing Company, Denver City, 
Texas. Phone 100. 


Both units in best of condition. Warthey 


Motor Company, 7 W. Scott, Spring- 


field, Missouri. 


tional and one 1945 18M model Federal 
truck tractors, each with 1946 Miller 25- 
foot trailers with 4-foot sides; both 
units complete with saddle tanks, all 
lights, power brakes, with hand valves, 
good tires and in A-1 condition. We offer 
both units together and with all Florida 
license plates for $4,000. T & H Motors, 
116 W. Rich Avenue, DeLand, Florida. 
Phone 833. 


TRUCKS FOR SALE 


FOR SALE: New 1947 Chevrolet heavy- 
duty tractor with Clark 1300 air axle; 
9. 10-ply tires rear, 8.25x20 10-ply 
front with Clark spoke wheels; auxiliary 
transmissions; Westinghouse Tru- -Stop air 
brakes with hand control valve and 


trailer connections; saddle tank; fifth 
wheel; reinforced frame and rr -duty 
springs. Price $4,444. ev- 


B. 
rolet Sales Company, Winchester, Va. 


WARD LA-FRANCE-D3H tractor, 2-speed 
axle, rated 55,000 GTW. Fully equipped 
with fifth wheel. 125-gallon saddle tank. 
Small mileage. Present delivered price 
$10,400. Can be had for $5,700. Security 
Trust Company of Rochester, Consumer 
Credit Division, Rochester 4, New York. 


TRANSPORT TRAILER FOR SALE—Re- 
duce automobile transportation costs. 1941 
model 41E16 mechanical handling systems 
double-deck complete with Wagner elec- 
tric brakes, five 8.25/20 tires. Only $995, 
ready to roll. Box 2394, c/o Automotive 
News, Detroit 26. 


BUSES FOR SALE 











OLDSMOBILE re 
Rout 
And All General Motors car 
PARTS AT WHOLESALE 
$100,000 INVENTORY 
LIBERAL DISCOUNTS 
Hoods Core Supports 
Grilles Hydramatic Parts Ho 
Hub Caps Shock Absorbers in th 
=~. oe back 
Trunk Lids Steering Wheels We 
Fuel Pumps Clutch Parts Head 
And Many Other Items about 
Filled Same Day Received Roch 
SELMI MOTORS, INC. west 
LARGEST OLDSMOBILE PARTS Pa. 
OT IN EAST 
3431 N. 15th St, » Pa. 
Telephone SAgamore 2-5568 Mal 
Hor 
the 





Attention, 
Pontiac Dealers 


We carry a large stock of radiator grilles, 
doors, fenders, quarter panels and many 
other hard-to-get items. A trial order will 
convince you that we have the parts. 


* 





















FOR SALE—2 new Superior 40-passenger 
school buses. Mounted on 1947 Chevrolet 
chassis. Completely equipped. Liberal 
discounts. Morrison Motor Sales, Mor- 
rison, Illinois. 


NEW DODGE BUSES, 1% and 2-ton, with 
54-passenger Superior bodies. Discount to 
dealers. Pine Motor Company, Inc., Win- 
chester, Virginia. 


48-PASSENGER GMC school bus. New, 

with Wayne body, °47 chassis. Will sell 

at wholesale. Murphy Motors, Inc., Old 
Town, Maine. 


FULLY EQUIPPED 1948 Carpenter 48- 
passenger school bus with Studebaker 
chassis, two-speed axle, 8:25 tires. Write 
Kramer Agency, Scottsbluff, Nebraska. 


Woody Pontiac Sales, Inc. 
12140 Jos. Campau DETROIT 12, MICH. 
Telephone Twinbrook 1-1600 
Michigan’s Largest Pontiac Parts Dealer 











Attention! Export Buyers! 
$800,000 
NEW WAR SURPLUS 
AUTOMOTIVE PARTS 
50% to 75% off List 


GMC, CHRYSLER, FORD 
and JEEP PARTS 


Send for Complete List 
BALFOUR SALES CORP. 


3633 MICHIGAN AVENUF 
DETROIT 16, ote 
Phone: TAshmoo 5- 





FOR SALE 
Ook. pusES 


il—New DODGE SCHOOL B 
Superior and Hicks Sean 
40 and 48-passenger. Will trade or buy 
new Chevrolet trucks. 


Pearl Motor Company 
Phone 362 Anna, [illinois 






























PARTS FOR SALE - 


WHOLESALE PONTIAC PARTS. Large 
stocks of hard-to-get parts. Body and 
fender parts for all models. Fast service, 
liberal discount. Walter H. Schultz Pon- 
tiac, 16-20 Passaic Street, Trenton 8, 
New Jersey. 

CHEVROLET PARTS—Front fenders, fen- 
der skirts, running boards, hood panels, 
cowls, face bars, lies, headlamps. 
1947-48 %-%-1 ton trucks. Anderson 
Chevrolet Co., 16220 Kinsman Road, 

Shaker Heights, Ohio. 





FORD RADIATORS 
IMMEDIATE SHIPMENT 
1928-'47 Pass. 1928-'47 Trucks 
Write for Complete Listing 





e 
SUMMIT CITY RADIATOR WKS. || 
701 Barr St. A-9233 || 
FORT WAYNE 2, IND. 































DID 
OLDSMOBILE PARTS one 
the v 
e Roac 
eee : : We : 
We Carry the Largest Stock of Slow-Moving 
: you 
Parts in the U.S.A. sale, 
* | will | 
| date. 
UP TO 40% DISCOUNT them 
Fast or Slow Moving, We Have Them in Stock. mere 
Order Today by Wire, Phone or Mail. | 
e 
1610 E 


TREVELLYAN OLDSMOBILE, Inc. 


315 South Capitol Phone 2-1127 
LANSING 25, MICHIGAN 


























1 In the 
BUY AND SELL 11:30 
With “Mac, the Liberal Scotchman” be satis 
(Archie McClelland) 
AUCTION 
EVERY THURSDAY (1 P.M., E.S.T.) 
(DEALERS. ONLY) 
CHARLIE “WHEEL AND DEAL” McCARTY 
(PROMOTER) 

H. C. TURNEY AUTO SALES Own 
COL. Cz 


156 E. CENTER ST. - AKRON, OHIO 
Phone BL. 3127 






324 W. | 














"7 
iC. 
8 





er will 


Inc. 
MICH, 








/ 
| 


| 











@ Hotel Reservations Made Upon Request 
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HORSE HEADS AUTO AUCTION 
EVERY FRIDAY AT NOON 


Horse Heads is located 4 miles north of Elmira, N. Y., on 
Route 17. The airlines and 3 railroads stop at Elmira. Hotel ac- 
commodations at famous MARK TWAIN HOTEL are the best 
and very reasonable. 


Call for one of our courtesy cars when you 
arrive or better yet, wire us in advance. 


Horse Heads Auto Auction is no doubt the outstanding Auction 
in the East. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buyer and seller alike. 

We are centrally located, drawing cars from a wide area. Horse 
Heads is only 4 miles north of Elmira, New York, on Route 17, 
about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
west of New York City and about 250 miles north of Philadelphia, 
Pa. 





Make It Your Business to Spend Next Friday With Us at 
Horse Heads. The Meeting Place of the Auto Dealers from 


the East and West. One Trip Will Convince You. 


HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 


Johnson, Rickard, Metcalf and West—Auctioneers 








| AUTO AUCTION 


DETROIT’S BIG INDOOR AUCTION 
Held in Comfortable Sales Arena of 20,000 Sq. Ft. 


| WEDNESDAY, JULY 7TH . . . 11:00 A.M. DST 


(And Every Wednesday Thereafter) 


| @ Col. Bill Nagy, Auctioneer, “‘Michigan’s Best” 


@ Auction Arena in the Heart of Downtown Detroit 
@ Low Auction Fees—$5.00 and $10.00 


|| © Open All Night—Bring your cars Tuesday night or 


early Wednesday 


APTCO AUTO AUCTION 
124 SPROAT ST: ~-- —-— 


(Between Cass and Park Aves.) 


DETROIT 1, MICHIGAN 
TEmple 3-2044 TEmple 3-3129 


DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 
merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. 7th STREET JOPLIN, MISSOUR) 
Phone 4600 


AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation — Fort Wayne, Ind. 


11:30 A M Bring your cars or send them Monday, Monday 
* Nite or Tuesday A.M. Our guarantee: You must 
be satisfied. Call us for Reservations: 


EASTBROOK 1254 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 
324 W. MAIN ST. FORT WAYNE, IND. 











PARTS FOR SALE 


FOR SALE — 1939 aoe —— com- 
Blotely rebuilt and ready to Has 
carburetor, generator, 
clutch: will ft nearly all Cadillac =. 
Gelivese. m$350. Lewis. 'p. “Bpringer, int. 
‘ater St., Tel. 280, Auburn, N. Y. 


‘naner and! 





JEEP PARTS 
Largest Stock of Willys-Overiand 
Ford Jeep Parts in Northwest 
Wire for our 
Catalogue of Hard-to-Get Parts 
SKAGIT MOTORS OF SEATTLE 


1406 — 10th Ave, 
East 0770 








CADILLAC-OLDSMOBILE 
PARTS and ACCESSORIES 
Hard-to-Get Parts 
Orders Filled Day Received 
DISCOUNT TO DEALERS 
RUND MOTORS, INC. 


3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 





DISTRIBUTORS WANTED 


SALESMEN - DISTRIBUTORS - WAGON 

JOBBERS. New popular accessory for 
. High quality rubber floor mats, 
15” x 20”, %-inch thick. Excellent deal! 
Write Box 2403, c/o Automotive News, 
Detroit 26. 


MANUFACTURERS OF AUTO 
PARTS and/or ACCESSORIES 
Successful specialized export house re- 
quires export distributorships and agen- 
cies worldwide. 


H. GAFNEY COMPANY 
140 West 42nd Street 
NEW YORK CITY 
Room 1104 OH 4-2547 


TRUCK EQUIPMENT FOR SALE 


FOR SALE — One brand new F-6, 158” 
wheelbase chassis and cab, with trailing 
axle model ‘‘Trucktor H.L.L.,’’ 8.25 tires. 
Will sell for $100 over dealer’s net cost 
for complete unit F.0.B. Michigan City, 

a Call 

ilson Sales & Service, Inc., 127 

W. Michigan St., Michigan city, Indiana. 


FORD 12-ft. stake truck body, complete 
with racks. Brand new. Will fit 158’ 
wheelbase truck. Suppes Motor Sales 
Company, 101 Main Street, Johnstown, 
Pa. Phone 43-251. 


New Ford Truck Cabs 


Complete with wiring and instruments. 
Fits 1940-47 models. 


New Chevrolet Cabs 


1947-48 models, complete. 
$450 


New Dodge Deluxe Cabs 


mplete 


New Sendchuker Cabs 


Complete with wiring and instruments. 
Fits 1941-47 models. Civilian or Army 
type. 


New Chevrolet Front 
End Assemblies 


Fits 1947-48 models. % to 2 ton. 


Wanted 


Army surplus and civilian passenger car 
and truck parts, such as motors, rear 
ends, transmissions, cabs and front end 
assembly takeoffs. Also complete trucks. 


Chicago Truck Sales 
4545 W. Madison St. Chicago 24, Ill. 
Tel, MANsfield 7772 


SHOP EQUIPMENT FOR SALE 


IMMEDIATE DELIVERY—New and used 
steel parts bins, hundreds in stock. Also 
large stock of new and used benches, 
cabinets, safes, tool boxes, grinders, elec- 
tric tools, fender hammers, air compres- 
sors, spray painting equipment, vises, 
welders, lockers, shelving, etc. We ship 
everywhere—your inspection and inquiries 
invited. Machinery and Equipment Ex- 
change, 3400 W. Fort St., Detroit 16, 
Mich. Phone TAshmoo 5-2310. 


FOR SALE—One Van Norman boring bar, 
model RBE-6427, like new; used only 
three times. Price $495. Triangle Motors, 
Leesburg, Florida. Phone 280. 

FOR SALE—Practically new 1948 frame 
machine, wheel and hub straightener. Box 
2381, c/o Automotive News, Detroit 26. 


ANTIQUE CARS FOR SALE 


1921 HUDSON 4-dr., super-six. Good run- 
ning order. $150. Shaheen Motors, New- 
buryport, Massachusetts. 

1915 FORD PICKUP, 1921 Ford combina- 
tion pickup and roadster, both in excel- 
lent running and appearance condition, 
sell the pair for $650. Jimmie Utterback, 
Brewer, Maine. 

ANTIQUE CARS FOR SALE—1916 Reo 
touring car of the 5th series, new tires, 
motor in good condition, upholstery fair, 
needs top cover. . . . 1920 Reo roadster. 
Mechanically perfect, very low mileage. 
1918 Allen touring model 41, can be re- 
stored, low mileage. Kuiper’s Tractor 
Company, Gilman, Illinois. 

NASH TOURING CAR—About 1922, run- 
ning condition, tires good. Make offer. 
Albright Motors, 119 Snow St., Provi- 
dence, R. I. 


WILL TRADE 


1946 LUSCOM SILVAIR, total 42 hours. 
Hangared, never damaged, like new. Will 
trade even new Chevrolet, Ford or Plym- 
outh. City Motor Co., Norfolk, Virginia. 


MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 
grinding and _  wmetalizing. John 
Hi Motor Co., Inc., 300 Commerce, 
St. Lynchburg, Virginia. 
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CIVILIAN POSITIONS in 
JAPAN 
2-year contract required. All travel expenses paid. 


AUTOMOTIVE TECHNICIANS 


$5366.40 per annum 


5 years’ experience in various phases of automotive repairs and supply. 3 years’ 
experience in supervising and instructing personnel in all of repair work 
pertaining to vehicles and trucks. Thorough knowledge of hand and ma 
tools and powered equipment, both universal and specialized types. Capable of 
organizing, supervising, checking files, records; able to instruct garage managers 
in methods and procedures to be followed in preparation of all garage records. 
Ability to initiate correspondence. 


AUTOMOTIVE SHOP FOREMAN 
$4825.60 per annum 


5 years’ experience in repair, maintenance and rebuilding of all types of auto 
and truck parts. Thorough knowledge of all tools and equipment, including hand 
and powered tools and machinery. Ability to instruct personnel in all phases of 
repair and use of tools. 


BODY AND PAINT FOREMEN 


$4326.40 per annum 
5 years’ experience in repair and maintenance of auto parts. Thoroughly experi- 
enced in chassis and paint work, including frame and wheel alignment, body 
repair and refinishing, axle straightening, painting and mixing and blending of 
paints. Ability to improvise and make body parts with materials available. 
Must be able to instruct personnel in repair and use of equipment. 


Write complete resume of experience, Interviews will be held in Detroit. 


@ Dependents NOT authorized to follow. 

@ Vacations and free medical attention given. 
@ Very low expenses (40c per meal). 

@ Must pass rigid physical examination. 


MR. FRANCO 
ARMY EXCHANGE SERVICE 
25 West 48rd St., New York 18, N. Y. 


BUICK PARTS 


Largest Stock of Both Old and Current 
Model Buick Parts 


WHOLESALERS ATTENTION: 
WE ARE QUANTITY SHIPPERS 


Same Day Service on Mail Orders and Inquiries 
All Shipments on a C.O.D. Basis 


ROBERTSON BUICK CO. 


“Edge of ‘the Loop” ~-—. 
1000 SO. WABASH AVE. 
CHICAGO 5, ILL. 
ALL PHONES: WABASH 1030 





WE SELL WHOLESALE 


$50,000 Parts Stock. Complete 
line of Body and Fender Parts. 
FOR PROMPT SERVICE, wire 
or call COLLECT. 


DAVIS AUTO COMPANY, Inc. 


312 East Main St., FORT WAYNE, IND. 


New 1948 Motors for installa- 
tion in 1935 thru 1947 Pontiac 
Six and Eight. 


Telephone A-5256 





Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [[] 
for which check is attached [_] or send bill [_] 








AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TRADE CONNECTION: 
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jie Country fentemen 


In a recent nationwide survey, automotive Automotive advertisers know how to reach 


dealers gave Country Gentleman 


a 171% lead 


when voting for the farm magazine “most 
effective in. helping sell rural customers.” | Gentleman than in any other farm magazine. 


**The best people in the Country.” They 


invest more advertising doliars in Country 


In the 2,589 shaded counties, more than 
half the people live on farms or in places under N ] 
2,500 population. . . . In all counties, Country — O. 
Gentleman’s 2,300,000 circulation is concen- : ‘ ‘ ‘ : TT TT Tate 
trated among top-half farms which get 90% ‘ Weng, 
ee ne with Dealers 


of all farm income. 


with Advertisers 
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